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WUIAR NGEE wazauIdeNngIvas

mATedes “msaiassmidemameunidudondudluieersuaivudesoulad
uamalvivuiu mssasyussrvuiudessulal vumalinuiu assusguszavuiu’
fnguinasunAniiifendoatunisidessd

2.1 mwﬁmsﬁamsma%u (Mass Communication Theory)LL‘u’JﬁﬂLLas%qwaLﬁ'm
fudeeeulat! (Online Media)

2.2 ngqunslduiiila (Persuasion Theory)

2.3 nuinslduasauiianala (Uses and Gratifications Theory)

2.4 WnAnmMsESendeensual (Emotional Storytelling)

2.5 wwAnaNEUASEUT @S (Commercial Short Film Concept)

2.6 wnAndessulavuaznisnaindda (Online Media and Digital Marketing)

2.7 1ATefiAedes

2.8 NTBULUIAAIUNITINY

2.1 wqwﬁmi?iamsmaw (Mass Communication Theory)iudRnuasNgud)
\garudesaulall (Online Media)

nguiin1sdea1sunaru (Mass Communication Theory) ukuiAnn1s3vinisd
oSurenszuUNsAoansifunisdeansannuvasiudaludangudmnsvuielvgiutu

4 a =

doanavunSounanrlosudoasisuyeing q wu Insieml Ing wiledofinn siuddedivialu
yadagiu Ineslgmsjanneiiioaianridilasuiu deveamnui miudn uazden vie
Lﬁaiﬂmﬂwﬂﬁl,ﬁmmsm?{ammaqwqaﬂiiu (McQuail, 2010) nszuaunsaeansuavuiadu
UINNIINITAYIEN TN 9L 19T widsavyiounaTaniedany Tausssu n15iles wag
wsughaluliazgaas Tudaseifmans nsfaumguideasuiaruduainuufnide
1dunsa (Linear Model) 1ty Tuina Lasswell fiusgnoudesdaiuvdn 5 4o “las waozls
’iudoln Tuglas uaziinasg sls” (Who says What in Which Channel to Whom with
What Effect) Ssaziounisuesdoifiunalndsansuuumadien seundinswauiwuifnlng o

1w Ian15d0a15U99 Shannon wag Weaver (1949) Miuulassasamanaiiawaydagm



n3deas wazluinanisdoansaeanawed Schramm (1954) finosingdoansuazy¥uans
ansoaduunumld msdeasiadunszuiumsliineumnniinisdeasmaien
Tutlagtiu msfomsmanuldFudvinannnguiiasinAnvaionuus Lo
2.1.1. Vli]‘lstﬁﬂ']iﬁ’muwﬂizﬂj’]’éﬁ’ﬁ (Agenda-Setting Theory)

[

McCombs kag Shaw (1972) N¥NABTUNUINANUAFINE51TuURAINUE AR

o

mwﬁmsﬁmumﬁmnmi (Agenda-Setting Theory) Qﬂﬁwuﬂm McCombs hag Shaw
(1972) W eaSursunumuesd olunisminusdsivszvivulianuaulansedoindus o
o w ad oA VY a | a | a | a Il da a

d1fty noufiiauedn Femavulilaiiiesdiassosneanuliiesed1uied waddsving

AonsinauANdRvenIesstulagiuans nafe deawnsa “ven” Hyuinusseu

1%
aaa ¥/

Tapaslinud A rTonIsinnuuINan wAAMANYeINguE lAD N15ET19INTEaIT1T0E
(Public Agenda) Tnsodanalnnisidenuazuiausyiiasuesde deazdnduladanso
AITTIU VUIRVBIUNANITTELANITluT RIS eY AudwNadiansTuSwAENITRAY
£ a v ' 2 v °o v = £ v 1 < « o w
Yo B NUI Yssaundelianudrdyuinasiuuildugniyunesindusosdfgy
1109 1ulUA8 (McCombs & Shaw, 1972; McCombs, 2004) Tuusunves deveulatuas
AALOAUTINIYE NQUANIIAINUAINTEY1IAIITIAIEAIUNEIVDI8E1989 1T8991NN13
InanuaNdIfgueslonlusnanieasy wu TikTok, Douyin %38 Bilibili 9zdsnasnanis
<@ » R a1 ] v % ¢ & o ) v v { =
Wi (Visibility) wagn1sddusinvesivy gasiassailendndudeadiladn nsiden
Weamwazsukuunisiansesansanuuaauddglulaguilaala wu nislianudfey
UL38991IMINTEAUDNTAITIUIN Y3BITRIT AR A NYalLa TNUTITUVIBDU 28
afamsdenlemensuaiuazAUyNLYeEYl UanINil 1WIdeseilosdsdiin Agenda-

Setting llafiuilganansamuAninu uwidiaunsaasoudngAnssuvesuiian Tuids

'
= v o W

MInanAIviala wu Inteduiigninaduliiuvesluiinvesildenansedunsnagnla n1s

Y
[ £

wys sewsinseninsiedulatedudAuaruinig msliaseinasUszendlinguiiidengln
ANAnFeLTandivdanininlnagnsnisasiuilenuanisweunslaegeiiussansam
agulaan nqufnisnmuanszrnarsidueiesaddglunisiinudiladin
AMguasEuFandvdansaimuamNdAyuaraiensnaevulaegels Insang
o 3 < ! v = aa o I~
Wedessuladnareiluryemmdnlunisdeaisuarnisnatalugafdia n1siienuay
gonuuuLilengeonsunilsdesiansananudAyveaieniuazluuunisiiauesgia
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A1ag19n15UsEENe Agenda-Setting Tudaladudeniaiyd
nsUsEend Agenda-Setting ludileduismalydluusunvesdessulal nleduid

widvgingnesnwuuliaenadesiunginssuusinaiiianilonagesinisaziiendss

Y

demillasunsdndrduaudifags (High Visibility) Snasrsdnswasorvaluibsensun]
uazwgAnsIuMsTeauAlataiay

nsaiAnen Tunumalivuiu

1 3rleduisfumsvioaiiondeiausssu

¢ . v ' q' Yy  a | v v
Lnannasu Douyin GZJENE\JIT_JigﬂaUﬂ’]iVIENWlEJ']V]ENQUIUVLVTVU’]U Isﬁﬂ'ﬁLu‘UﬂqWLLag

'
=

A9 TEAUDITUAIANATUAZAINA LY LTU AITANEYINYIENIAAIE91U NTDINANIA

} %4

¥ QI d‘dd [ v aa v 1 a ¥ o Y Y =3 1 gj a [
Viesuiiladu n1sdndalelviegluaviusn (Featured) vinlvigwuiiutesnss uinn1ssus
1 1 a | =3 @ o o 1
Tweadg linunudulssiudfguaztiaula
HaRIUNE Y Agenda-Setting : luANAUlILAZN1IBINTUTIBUN 8353 Fo
Amuansglifvuiiviinsvesiisilvinnudufanssuddguazinfnan
2. FleduBanalvdnetuaLAI1M SRR
SUAMBIRULTIA LB EULN DL UDISUAIAININDIBULALAUNLAYYBIDINT WU NS
grunmantkasNaliviosdunsoununITIzaUNauIY N13IALeUTINg UULNan WSy
gAY LYY Xiaohongshu 138 WeChat Moments szwiﬁpgﬁim%’uidﬁuﬁﬂﬁLﬁUQQﬁ
YraulanarAlsanide
a . v & 1% fa v g A
HARIUVE Y Agenda-Setting : NszAusoAUIDRUlaUkATATIIMUTUAFUA lUNUY
iin1slinuddgiuinlosnmsvieaduismvualssinuiiauiui “fodass”
3. AL IUSTUARUTUMTIAS9ATIA
¢ Al o Y ] Ya ol & A v . ¢ a
wusuntAsesdranuagidululrinuuleinloduiiiu Storytelling wago15unilTs
UIN LAY N583191399513A0AU0 LEHARTMY n15idenld Influencer ViosduuazAun3
Usgnauilidnivensualvesngudiming vliduuinauuseivlanazanduusualafnii
A5 bl UUNI L
Namqu‘wﬁ Agenda-Setting : L3 Engagement Rate way Conversion Rate &®
Amualigruiesiuusuailusesddguarmsinny
asUlain nsUssendngud] Agenda-Setting luddleduiandivddelviguandeoaiunse
) a' d's-l =3 1 [~ d' o [ [ &’41 ] =1 6 I '
AvuedsgyuiuindusosdAny nMsdanallemedelinagnivuwnaniesuesulal

donndsiuasuallazngAnssuusina denaliinloduiing HansEnunINITNaIALAENIT
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asednanwalmeinusssy Yoswnmalivunulaegiiussansam
2.1.2 nQuEfN15WIZUY (Cultivation Theory)
N N3Nz UL (Cultivation Theory) Wimulag George Gerbner kaganizlugis
N3y 1970 WleeBunenansznusrezsvessiuvade Tnsamzlnsim sonuide
Aoy uazlanvimives{vy (Gerbner, Gross, Morgan & Signorielli, 2002) wqwjﬁyl,auadw
mMsiurndestrelieuavarandoyaazvilifuudes 4 Ufunamemdeanundeiieaiu
Hmlliiaonadestunmildeatnetu uifinduumglisuifmadouaiinenss
NANNTAAY VBN B NITNIBUY Ae:
1. Mean World Syndrome: ms§usudadn q vilsfaueiasuslanluudvasniy
suuswierIdsIgantAduaie
2. Aoatrdndnualuarenden: AovimthAmnzuunmsufeafudion wainssu
wazunummsdsauluuiunves Ialedudandeduudessulal nmsmzdaldldsiaey
iesInsstenivindu Saledu Wy vy TikTok, Douyin %130 Bilibili @unsaadadvsnaidesses
gniofuuldiautu Tnsenzagsbaiemitoonuuulinszfuoisuniuazainsmnudonles
AULUTUAYTONENTUY o8y
- sadasessndu o Aaseuldtiaviesdunedlivuiu wu msvieadien
PEMA M3FUUTENUe TRy viemanaamussy vilivudes q Suiuazaing
uusesfiranndesiumisnBeansssumesiiug
- 3l Influencer videfairsassdidomitfiauindotio dwalvifudes 1
Usuviruaivsenginssumuiidedeans wu euaulalunistedudn nisvieudien viensi
AUTINAULUTUA
nsUszgndldnguiilumsideinledudonduddielidla sansenudarauonis
furide uavaunsnsenuuuilemliairdninasedualussozen vieluduensual A
fanaly waznisindulaiganidlvd
agu : nquinswnsundunsouuundadidglumsieseiin msadsassdiden
aeunsdudandediiiuosuaiausaddvinaselandmi Ardey uaswoinssuguilna
Tunamalivunuedisls vilussduyarauasdann Tnoamglugaiideseuladidrdaldde
uaziinnudigs
daagen1sUszgnd Cultivation Theory Auinlodudswdvdluummalviviuny

N15UsEENANg Ui NSz UN (Cultivation Theory) luddaleduandvdasioul
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Wdn1ssurLdoegererlesaunsaasidninanerinuaf Au3En uazngRnssuves

v

a o [ 1 d" [~ dy d‘d‘d a a aa o
Auslnalalussegen dwsvuamalinuiy Fadunuindnisiulnvesasugianivauas
' a P & a v a = A a °
AN5YIBUNEY NSEEIALEAUIUNSIUSIUAFUAT USNIS U30@0 UNVIBWNEIEN 15ONIUA

ANuAnkarATHEnvevulaEgeliuTEAEA N
== ]
nsalANE lNMNalvivuu

1 3Rl oduALASUNYID N UTIIAUSTTY

HUsEnauMIvisaiyvissduldIaloduuulnanasy Douyin kag Bilibili titauans
AMYIEMANEIENN NANIEYTIDINUN UaLIDTINVRYNYY LA8LtiunNISaevone1sAILEY
ANAYNAUIY hagANURLLALYINYTIBAE)

a . . ] Ao & = ° a v ° '

Hamuvgud) Cultivation: fuufisuraienmvarililulszdnasisuairanmdilulai
mi‘viamﬁmlﬁﬂmulﬂuﬁﬁ]ﬂiimﬁmau%uazﬁ@mm AUNANAUARUINADUUNALALLNA
AUADINITINEUNDUNLIDI

2. 3ladulUsIUAFUAIDI I SHALLATDIANNDIDU

ez Usenaunsldialeduiioiue1sualninuesosves0 sy od u 1oy
Haldan uuiuios nIatasesnuanIEiud n1sandalelvegluilandiusnvesildau
ﬂasm%’w‘iﬂﬁﬁﬁumﬁmﬁamma"]ﬁez?ﬂ 9

= . A ) ' oA ' vy a A I a v A

HaRUNg e Cultivation: n135ustegesallasiglisusugeinduaaiilidy
AR LAZADIADITD AINAlIANNGANTTUNIITOLAZNITUBNABLULTIUIN

3. AP AUYDILUTUATIAS19AT5A

I3 o A ° | v A o A v )

wusuaunduLazial esdr1slulvnuuldiossnidu o nassanuseivlanas
nsgAue1TNl WU ANUFUVRIK INARTuYI VS ousetuaalalunsasvaladdiusa n1sld
Influencer v3eRasATIAEIDUYIBLETUAIILLTBDD

HARUNG YY) Cultivation: M55UTNE 9 VIR YAANNITINTILUTUA LARYIAUAR
V1N waEngANTINNITARMIUYTTRAUATlUTZE 281

a3u : M3Ussynd Cultivation Theory 3lviiiudn Fnledudamndydlunaumalvivuiu
ansoasdnsnaldsazausedusiaaniduduiauad 9158l WaENgANITUNNNITAAIA
nseenkuUliamfidenndesivarsuailazTausssuviesdiu ik Endeaunsoasiaiy
JUAKkAENIEAUNITaUTIMveIyUldog 1988

2.1.3 naensliduazainunanala (Uses and Gratifications Theory)

nouN1ltkazANiianala (Uses and Gratifications Theory: UGT) gnsimunlag
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Katz, Blumler uag Gurevitch (1974) iilensudannisafungfinssuvesgfuarsludsede
adtelyal nguitueshiFuaslilafosiudeyauuumadsl uifiunumdssnlunisdonass
uazlddeiioneuausinnuAeIN ANz YeInLLEY 19U ATITULTY AI1NT ATIIRNTLNNS
daaw viseusetunnala

NANMIEAYVRINgus UGT Usenaunae

1. ffvansiusegddaamzau: uuidoniandelasfivanadaiou 1wu msfuniile
WieraneiAden videiilei3ouiiidtududvie Tamusssulsl

2. msldderfionsuaussninudeanis: deflunumiduiedesiiofivaelifvuuseg
Wmneduyaea liiasduduesual deu vsenisimuiaug

e v v v

3. waansTuegiunisldde: Uszaumsalnduulasuandeduedfudnuaznisiden
) | a aal :II a a & s 6 |
wazn1sddrusiuluvTunves Inledusmalvduuwnannesusoulatluumnalvvuiu
ngud UGT aunsnesutenginssugvulaegnedniay flddediniensuinleninssiuning
AoINIviTeANaUlaveIneY FIBE 1YY
aal < v a asy & & w ¢ a | v v
- Falateanutuiie IleduniduanuaynauiukaresuaiidsuIngelvigus

NAUAANEANANUAIIALLTINUTZINTU

1Y) Yy a

a o A v Y aa a anda a o ¢ & A o«
- Fpleiiatayanazaius: InlaNeUINTInvesdiu nandueianzun 3o
n3Urienngslulvinuiy enevausinudeisiisusuazdndulufeiunisldduiuas
usnis
aa = Y A Y] aa A & A Y a - ¢
- AlaLieas19mNUTaNlEINIdIAL: IRLeNLYSISDITIYIBsDUSaUSTAUNSal

voeRlHou nsvsulvigvainausandudiuniavesguvussulal

(% [
¥ [ 6 A

n1sUszenanguf UGT Yrelvndninleduidandvdaiuisaesniuuiilonvinoulang

Y
a

AnudeInTarzveIngutimune madenliauns ddu uaznisiandesiinsstunssgdla
Suaqr{{ﬁnmuﬁm Engagement Rate tazn1siaiusiuluidanielye

aguldin nowinslduaganufaweladueiesfioddglunsiinsgsingAnssu
fuslardessulatilunamalvinuiu madlaussgslauazanudesmsvesirutielitnande
anusaaiie AnlodudandusiisviwouasUszansnmgs daludrunismana Msad s
sud uaznsAeansIeesual

Fegen1sUszend Uses and Gratifications Theory fuafToguiBanidudly
wsunalvinuny

nouNslduazauiisnela (Uses and Gratifications Theory) sjastiun1siasiesi
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Ivudiunumdsgnlunisidenuaglddaiiianavauesaunenisanivay luusunves
aal 5 a a 1 3 ddyl Y & 1 ¥ = d’ll 1
Falodudanaivdlunamalyiviuiu nsuszgnangefUhelviuinduadonvuiioniagngls
wazilamuuulaanunsonevaussnufesnsattulaegaliussansaw
== ]

nsaiANE luMNalviviuiu

1. AW tariaAnuUuAiakasiaunae

Haseassalnlodulunnannasy Douyin wag Bilibili ineenwuuilominituning
aunauu dduanla wagdmvaunsnnseduesual 1y AGUNISwaRiBadly NMSIHUNTe
AANTTULTIATNATIAVDIYN VY

Hanunged UGT : Jrunsuvainlemaiiienaunate ag3anaunauiukazan
ANAASEA Nsavaueslnseiuliinn1sinautemsednyBinaniilent Wy Engagement
Rate

2. Fnlaiiiaiseusuas Sutoyaidennus

aa & 4 o P a o adda ¥ a A a A a v & A

Feleduninauetoyaiiedfuiidinvieddu anunviewiiel nseduAaniznun
iy waldveia ndndasinuilde nieduemisviesdu YrglviyuaIuTaIwNUYID NN
warinaulagadum

a v a v ¥ ¥ Yo A = Y oa

Han1unguf UGT : Juufidesnisaiuiuasteyaaiunsaldinloiduwnddneds
danaliinenuianelanaras19ANu UL o0 o NUBUSUALA AN 1UT

3. Alawinas19ANuUTBUle9N19dIAL

Y Y

fw g v ~ v ¢ v A oA |
HasiassAdnldisessiagvioulsvaunisalver 98y n3o1309519v09Y0YU 19U
SUNANAYIBIDUNIBAINTTUIINAULN VDU
al v d‘ v d‘ Y G 1 d‘ 6 =1 =3

Hanungus UGT: uunneinisieulesiuyusuvianguiiousaula avsaniu
AUnilavesdany AINaliAnnNISwshasARLLLUR Fudun15as19n15TdIUTILLAENTEAY
dQJ 1 1 dl
WoregnasiaLilag

43U : N15Usrend Uses and Gratifications Theory lu3fladuigsniaiydvasuamaly

nnuhgligadalenidilansagdlanazanuiesanisvesdvuusasngy n1sesnuuuLiion
Inauaues Autuis M3 uazaueulgansdiny i liialeddnsnaneruu e
TuAIUNISRAIA NITATIIBUTUR LATAITAS 1A UEUNUSLTI9150a] YiNIAN158 0815434
wdlvduuLnannesueeulauliussAninmguasdedu

2.1.4 uurAnN1saRasludIANLASaY18 (Networked Society)

WUIAANITE oaSlUdIANLAT 8918 (Networked Society) U89 Manuel Castells
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(2009) AliuInsiUasuLUamanalulagansaumawaznisdoansvinidaulutagdu
Id A 1 dl 3.11 ¥ 2 a v d‘ M ¥ o % 1 a

naneuaseingdonlomisluiuding 1asugia wadausssy Msdeansliladninegiiies
MsasEsUUIAReEY wildunisadn lassasaasetieniinisidneuwuunatefianig Jaus
aglnun (Node) soqandaudoaunsadunumtunisudnuasnszatsaisauwmela Castells
wWuiludspuasedng

1. Yayawaznisdearsilunsneinsdrdey (Information is a key resource) - N13

Y e A v A= ] v A a @

Whdawazuanisudeyalunsetiednanernuliussumaasugiouasdany

2. anudiusuuuiesevnedunalnuesduianazdnswa (Network power) — N3
AIvANlnundAyvsensasulemiieulesvareluunaiuisaasiadnsnader Suais
U

3. MyasnuAkazuInnssuinduaINMIsideulearatelng - nsdeansly
wsetielalanaliinausiuilowasaseuinnssudandivg
luusunves Faledudamnddlunanalvnuiu wnfelitigesuigiunannesueauladl
19 Douyin, TikTok, Bilibili 13191 seveananeunsiden uaidu taSevredinunay
\AsEna Menlewrndn Juslna waghiiaviana (Influencer) LMmeiu fiograu:

- MyATIATEYIER vULAEEAANIY (Audience Network): Ialeduilasuaiy
Henaunsansyeludadualvg 9 iunisuviuazaauius nlvigraaidtangudmingy
NIN9YY

a a a @ Y a A I3 vaasy o

- MITBVENaMaAsYIRakardal: dudsdeuaziusuiainsaliinleduly
nsaseaninaldaniIsnain Ineveulesnuauliuarensuaiveswiudiudum Uvsns wie
anuiivieainen

- MIATUAYUANNTINLBLAZUIANTTU: WUTUANTETINVDIDUAINNTATIUND
v Influencer w3oyuvueaulal sasiulonlniiinevausiaudesnisiuslnauag
azviaudnanualvaslvivuiuy

aguladn wunfin Networked Society gagliiinlaunumvesinloduienaiyel
=~ = ¢ A o & A A % A 9 a ada
digadudeanseensuainionisnann uwidulu insesdisasaeioliedipuuaziasegia Nl
HastanN1sSuTiUsUA M3iindulate warnisaiedndnualnainusssulunnmalinuiuegng
&
fagu

Aa9g19N15UsEEneA Networked Society Audaladudennaiydlunamalviviuiu

Y]

L2AR Networked Society 984 Castells (2009) liliiuinnisdoanslugaidiia
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Andulugukuunsediy guinde Juilaa wazyiisninanisdiauaiunsoasianisiteules

1%
[y

wazuandsudoyaldedieeiiies mvszgndumaadfuifledudmndudlulivuugae
THiuunuImves 1a3evsdsnuuaziasugiafdsia inaron1ssuiuusus nmsadis
Engagement LLazwqaﬂiiumi%a

nsslAnwlununalvivuiu

1. MsauATedeINLAzERanTY (Audience Network)

Y a

fnanirlovionionay Taussalulivuiu fheenuuuidenilimiaulaasuviie
U SEEIEMAEIBNY NumANaYieiy videAansTBTans Ty
wanungu Networked Society : 3alafignuaien 4 luiadoviegvuvinliom
unsNsEANEENaTINg) uavsenegulannalaglidesidavaniandudlnenss
2. MITIWBVINAMAUATYFNIUALFIAL (Economic & Social Influence Network)
wusuduagiudviesduliifledusaniu Influencer HosdufidgAnnuann iielus
Tumdud 1y nalivzia ilile videemsviesiu
NaRamMauf Networked Society : Msi¥ealesszninauusud fad1eassd wasvu
yluslnasuaudluant uanfanginssunisteoniensiidminludedsng 1wy ns
¥ nsues
3. myatfuayuarmsudouazunnssndaden (Content Innovation Network)
vainledusanuuuliiauiidinsam wu msutdstudieadudy nssaulmefanss
¥i30n13831913945199 105
nanungui] Networked Society : mailalemaligaudidausauatadon il
Anuinnssndandierin iueugniuuazaddinuosulaufiufsusssouuusudvioaniud
agu : n3UszgnEuLIAN Networked Society & liuiniflodudandedlunmma
Tinuulaildudiag esiedoansensuaivionismataindy widswhmiiidu laseadis

v

\sevIEdInNLAZIATYENIATTA N1slenlesndn Juslna waz Influencer agaluszuy

Y8l IAloa11130a319 Engagement, Y885 IUEAAAY, LAXAINAABAITTUT HUTUALAL

a K vy 1 Joa
Wﬂmﬂiiﬂﬂqi‘ﬁa‘lﬂaﬂqﬁﬂﬂﬂu

2.2 nufnsldutiiala (Persuasion Theory)
nauin15ltfui1ala (Persuasion Theory) lailisausiiuindonuvieiionde

anusadgunasiruaiuasngAnssuvesy Suarslawindu wadelauddyiu
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N5¥UIUNITNEATINewazdadeLdausun Nilnanennudtiavesnisitdunng (Petty &
Cacioppo, 1986; Perloff, 2017) na12f® n19luuN19gdUsEA@NTA1NuINT UL 01Tl 810
d0AAReIiU ANABINTT AwaUlY wazUszaunsaliiuvedSuas savansduausly
sULvUmINgauiuUTunnedinuka TaussTL luuSunveddendviauasdinloduigandlue
nsldutinaladnld watianisianseadsensual (Emotional Storytelling) nisdnaisutilonn
(Narrative Structuring) wagnisidenladyenianinnazidss (Visual & Audio Semiotics)
ieasANuIAnuazUsEauNTals UYL LU MINTEAUTHAIAINNEY ATNALLIY 1138
AuUserivla mellawaildiesgliduuandulomlaniu uiduasuasisainudedu
LAANUENHURBLUTUANTBNAAA I wana il neufnsidutinladady anuduius
vy v vo v o A A A & A = 4 Aa a
SenINEdEsAUdSuans Igdsansndanuiideds danudulonidn wseddnsnanis
damu (WU Influencer 3eEeIvey) Awiiiulenalunisiduinllaligeiy Jeaenndesiu
LUIAANIINITAAIALT 991U T IR AINEIA AU ANdNUs LT sAnliangda (Trust
Relationship) sewinanususuaziustna lunmsiu ngefnisiduiiladalunseuvuufad
ATOUARNYIY BIAUTENBUYRINANS o Yosen1sdeans washiuans Jeiglinanie
Wendlydanunsnesnwuuintedulvill nansenudsensualuasngiinssy senquidivunela
1 ) a a a [ o o a Y Y kY

ag 1 dussuukariuseansam vanmsddgvemgulnisitutinlalsenaunie

2.2.1 29AUTENBUYBIFRES (Source Factors)

I3 vy ~ & =) 1Y) 1Y) a v

BIAUTENOUVRILARANT YIS Source Factors Wumnilslutadevdnvemeuinisiiy
11313 (Persuasion Theory) #sdnwigdsansinadennuauisalunisildsunlasinuni
ANLTR WaENEANTTUVRINTUA1TeE LS (Petty & Cacioppo, 1986; Perloff, 2017) Yajuil

fonflanuddnyegedslunsdeansidamalyd esnddansnundeneuariinuduius

NN UAS VAT anunsaiia anuliangla (Trust) way anuudeiie (Credibility) ves

e

v

Torulagadaan nuddenuin anuiieiievewdeas dnareussavininvesnisity
wilaluderdvinegiideddny (Ohanian, 1990; Erdogan, 1999) H@easniveldes el
anudervgludulasuniadnlasunsseusuangasuuinningilidvszaunisalvie
ANNUNTBRENYAIN UBNAINT AUAUIABLAZANFNTUENIE AN SEniNddIaTuag
H3uasdaanunsaasudnsnavestoniy vl vuduwilduniagnavaussiolioninie
nsaanalandu (Hovland, Janis, & Kelley, 1953) luusunaes 3alodudsnisiadlumumale

v 1 = A 1 & =) Aad = v a R 1o
i Jasansimunganliie sl Influencer nsounnaniveidusluradiuwingy waid

ARIENNT0dAL oY SnanuwallazTAUSIINTRIRY ioasaAu N UNIeISURI A UR %
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msfnwilag Pera wag Viglia (2016) Tidiudn nsiddedlasdfeoasinansnuifnuay
Usvaunsaldiui shlveninausdndenlostudomuazuususosnaings Bslunindy
nsdeanslu dsAuATetne (Networked Society) fdsansidaninaluniovigesulai
anunsanszeilonuazairanszudanginssuldsinigs madeulosszaineddoas
v wasiigvdnanedaudaelviiia 193n1siTifideies (Feedback Loop) danalsk
TBANUAINTAYID W YUTIUIUNIN UardAs19 Engagement Uag Conversion Tutd4g5ia
(Castells, 2009) #a98103eUFURIUIMUIL 1w M5 Influencer Veaduthiauainana
walivsoanuiiveadien lnelddeiiudduanla aunsuszneu uazieadiuiing vl

'
a )

Araiineudeduiasiuduiusiuiiion 1wy N1suwys N15uARIRNAALAY %30N1580
a v a4 P v =P v o o % a a ¢
auAmingaves nseenuuuddasiuliululadudAglunisasne Bvswaniwensuniuag
WeANITH NNBUAUDWIRINGUTEaANINITNAIN

a3 09AUsENOUTBILEDATS (Source Factors) Wusiuusddeylunguinistiutig

6

Tanagvioudis AnuULtelie AUAULAY LagAI NN T0LUNTATIANENRUEN IR TU0]
Tuusunvedifledudumdydlunnmalinuiu nsdenddearsiivunzaulunagnsdfey
Tun15a919 Engagement N33V WUTUA HAENIINTEA UNgAnTIUE USInAlaog 19l
Uszangnn

2.2.2 a9aUsEnaUYRlan (Message Factors)

3 dglj & [~ d; [ o w a

29AUIENOUVBLBN 38 Message Factors HunilslulladedAgvoimguinis
Lutiala (Persuasion Theory) a3 atiulufl FnuaizuazAnNINIDITaAIUNI LT NN
doa1s Manusalfsunlainuai Aude uasngRnITuveSuansined1als (Petty &
Cacioppo, 1986; Perloff, 2017) $1UITYAIUNITAAIARITALALN1TE 0A1TLTIDITUAINULY

& aa A a ¢ . . v Y] v
WHanfflii 09313901588l (Emotional Storytelling) LaglassasutaLau @1u1saasng
v v a Y a P B v A v oo a

Engagement wagldutininginssudusiaalafnitdenduiiiostayansotaans (Pera &
Viglia, 2016; Kotler et al., 2021) #ilslunann15d1Ayv09 Message Factors Ag N1500NKUY
ISeaTuazlassasailon (Namative Structure) Msdnduiilomegniidane n1sasagm
laauund wazn1sUaiieee8191819097 Y3l 3uin ANA UG ULAZAINAIANTY
(Zillmann, 1996) Fadunszuiunisdrdglunisnszsuensualuazaruaulave s vy
wana Nt nsiaenly dgygenisniniastdss (Visual and Audio Semiotics) o811z aY

ferreasuasremnudlanarnisandniilonn (Mick, 1986; Barthes, 1977) dnuseihudnaey

AD ANUADAAABINUTMUSTTULAYANTaNY DI U (Cultural Relevance) \Havfideviousn
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dnwalueawa Wy anufiddny o1msviesiu viemanauszi1ginie axdisaiisainy
W ouloanivensualwazaa1uliangla (Hofstede, 2001; Pera & Viglia, 2016) N34y
arwdiiusszriademfuuiuninusssvilidemdanumnewasannsoliiug
¥etnedafiu Tuuiunves 3aledudsmndvdlunamalvivuiuy frdndoanunsoeenuuy
Message Factors THimsngandunguidmug lagldi3ess1i3sen5ual arevneninania
Viesdu viseanuiiviendien wieun1sdenddu ausiuszney wazdydnvainiatmusssy ns
Nammuaqﬁﬂigﬂauméﬁ%ﬁﬂﬁ;ﬁ%mﬁm Engagement @4 (High Engagement) Uagnseu
nsneuaueadagingsy wu manalard msues vienstedudifedes

GERY 03A Usznouradil am1 (Message Factors) L uRILUSEA Y7 i
anuannsavesiflodudimdeslunisnssduersuaiuayiutngva nsoenuuuiilevily
flassasadoay denedostufionviesdu uwasdnslddyaenaninuasidososamanyay
wthoETulsransnmvssnsdeasuasmanaaideorsuallunamalivu

2.2.3 29AUTENBUVBIETUATS (Receiver Factors)

[

93AUTENBUTBI3UANT (Receiver Factors) iutladuddgiidnalaonssionis
AAarunagnIsnoUaUDIRaa1T La U laglanized19d adlusud eansidalduiiila
(Persuasion) @egfFuansliliiduiiosfSuasuvuidesy wilunumiBsnlunsiden fanu
wagliannuvanesoansie (McGuire, 1985) ¢1uidud1uruannditnudesnis (Needs)
Avuaula (interests) uarUszaunisalneuniin (Prior Experiences) vosisuansidudiivun

TysasUasuazinua1see1els (Petty & Cacioppo, 1986)
2.2.3.1 A1UF 0415 (Needs): Nouiaudoin15ues Maslow (1943) 431

6 (% dl'

nofnssuyudgniuindeufedfuduaiudesnissusaudosnisiugudiunenin
ufamsidududnenmauies §3uasfifdamesmudndusiviouinsiinevaussniiy
dosnsluseduiane fnlladvanslavamiedemiflefiasiiouaudent sty et
94 Kotler uay Keller (2016) Tushunisnanadsssyin msdeasiidoulosivussgslonas
Arudasnsiamenguazdinlomanisidutuarnisiadulade

2.2.3.2 pawaula (Interests): Anwawlavewsuandusnsasdidglunisden
LarfAIUTaYa M1uNged Selective Exposure (Sears & Freedman, 1967) uaaasiniaen

o =

Unsudeyanaenndesivanuaulawaziinuaivesnuies wleduilandvdiioaniuulings

[

fupnuaulavesrudadivuildulasunisiidusiuas wu nMandnnsumnudniiieItesiuii

In nsvieaiied wagduusssuvesdulusamalvvuiu Jeanusansgaduunslulssinaiu
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WaZANUITZNA
2.2.3.3 Uszaunsainouniin (Prior Experiences): HUausiazAUAAINAITAY
Usgaunisallduuazainug @ndiazauun (Schema Theory: Bartlett, 1932) i of vadl
Uszaunisainsvieadisansenisuslandudlulimunumineu wannfnagfinuuay
nevauawednledwndesludauinuintu uideves Green uaz Brock (2000) Sadudy
11 madenlesfuuszaunsalalavosuanilfiAinnis “ transportation” Wiemsildiusan
Fedumnmstuitiom dufiudnsinsansuusuiuarmsituile
nsdiAnw: n1sld Receiver Factors lumseenuuudilodudmnalvdlulvivuy
unannasy Douyin (TikTok Tuiu) gnldlasnnseanlulmuiuiessnuuy
{omfineuauss Receiver Factors vaafa Tnefoghavilsdomsiusiuniaeaviomauas
AuAIBTausssuRuLE e Inloduuuy Storytelling AideulosiuansusivazUsyaunsel
VDI
1. AEUALOIANADINIT (Needs): AAUTRTevaslsawsuludlosmugndnitunnda
S1uBANAEMINLALUSNNIMIVST leReganguilvinefifesnisamaznauBas NS
WNHDUIZAUNI LB
2. 1W@ouloaruanla (Interests): Q’a%’wmaumuﬁﬁaﬂﬁuﬁﬂmUmam’i’wmiﬁu
ﬁuﬁmuazmmiﬁmﬁmﬁaLsi’hﬁwgmuﬁauhéhui’wuaﬁmLLazmwiaﬂLﬁmﬁaﬁﬂ
3. @319AUAUAENIUUSEAUNSAIAY (Prior Experiences): M3 ha1nLauauisn
gantiun 19U 81781183 (Yalong Bay) ﬁﬂﬁﬁmﬁmEJVLiJL%uﬁﬁﬂﬁﬁ’;uimLLazamﬂﬂé’Ui‘tJ'Sﬂ
wumsilagviouliifiudn nrsvienadlagfuansludifeniudeanis anwauls
wazUsvaunisaidy (udadeddniiviediundnisifiniuaskadnsnnanisnainvesde
Wandlasgluwnannesussulall
2.2.4 ¥89n19n1580815 (Channel Factors)
wildlussdusznevddnueamguinisidutiinla (Persuasion Theory) Ao Channel
Factors @eminefis “deamasode” Aldlunsdsansitiuinlaludngudmung (Hovland,
Janis, & Kelley, 1953) Inggoinn9d eflunumddydoUszadnsnavesnisdeans ifean
Feaneiidendmwanemmniaulavesiion aruniidede wazmnuazainlunisuansves
WYy (Perloff, 2020) AT IUMSARETI LI NI YT Yetewne (WU paulall
ganlay Jdle sUnn vsedeanudiasnys) dnalaenswienginssuyuans lasanzlugn

Ly

dofdviandaurainalsvesunanasy (Kapoor et al, 2018) Tuigsnisdeansluutiila
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4 1

Yo edosulal 1wy Ialedu uwwaawesulylisaliify Lazn1satevends (live streaming)

a ¥ 1

lasun1studuinddninasenisasianissuikusunuaznisinduladeadudagnewin (De

[
Y a =]

Veirman & Hudders, 2020) 1519989199 mineaud et usun s ol nanul annanunse

Y

Whdsngquivudmanelaegraiuseaniam lnglaneilioweuleatudnuwaengAnssunis

(%
[ '

a = v Yy  a | | aa = s aa .
uslnadevesiruluviasdiu Wy samalinuundnisiomunannesuifledusg1a Douyin
waz Kuaishou 1Hundn

=

nuituneunthiisadesiu Channel Factors 9uAnw1ves Kapoor et al. (2018)
wuimsdentemsiivaneaudiniudidyednedlugadiva Tnsdesmeialedu (short
video platforms) Fa8nszdunsiidinsa (engagement) vsgfausnIndeguuuudoni
\esananuansalunisanenensisualuaznmdnvalvesdudilaanii Wufeaty
$38909 De Veirman waz Hudders (2020) usuirfuslaaiiuulifuidenlosonsuaids
vanfuduand ofusunuIAled udi 1ais esog il faUy (narrative storytelling) Uy
uwannofuooulay wenainil Lee uay Watkins (2016) Anwinginssudvuinlolawmn
ooulall wuhwesmiludsaiifouazunanosiifloduausafuauindedevendom
¢ vngasailonudentd influencer vio micro-influencer Tuviosiiu Fsa¥aenuidosiy
Titunguiuilnamnnitnslideuuudaiu satomariasioulidiuin “domndde” 1u
shudsddnlunisadrsdvinaidaiitilawsesdnduliuusudidfangudvaldnssgauniy

nsdifnwn: N5l Channel Factors TuiRTedudsmndvdlulvinuny

snmalvivuiu assassusvseuiy duiiuiifignamnssunisieadeauasaud
Feimusssudiaruddngs ledudendusifldunanesu Douyin (TIkTok nesduiu) 14
naneifueIesilendnlunisdearsnisnaia nnismaiaviosdusinidentomis Douyin wag
Kuaishou flesanfignuglddnnumnuasiliaesfiativayunisiaizesiunmadoulmuas
waaUsenauiitheadneensual (Zhane & Mao, 2021) fegay nstuslumwusuienden
nlslulivunusinudilody 15-30 Junit Tneidondemns Douyin wazeenwUUABULALI
HUUTTEINIATTINEAvEIEIUY HALHATURUAIN lifestyle vasaugulyaluiudl dawali
penvIeAuA A uT U 40% ansluniaieundsudesuausy (Hainan Daily, 2023)
yonand fmuinnisidentesmsiiannsausselddne wariiiliond live streaming Ll
TimeududsuuuuiFealnl Wudladeiidiofiuanind efowaznisdndulade nnsld
Channel Factors Tunsdliuandliifiuiamsidenlouumaangui Persuasion Theory i

nagnsnenseanidenlitemainleduluniodiondn Lifissdiedearstoyadu us
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faaseuszaumsainisSurunfmaesualiasiiudnsnsidiusinegetnau

[

a3u N15fansan Channel Factors Tunseungumslintinlaasvioutaaudfgy
Y9191 ANY0INNNTTA Ba T I raNA UNg AnsTuLazAuAAn T sveang L vne
Tnsmgludsruidtaulivuuidunaaesifleduluremmmdn deameiidentditlsl
Weawsdudinanslunisdsans widaduiudsdrdglunisivuadszaunisalvesdyuuas

NAAWSLTINITAAA

23 quﬁmﬂ%ttasmwﬁﬂwﬂ% (Uses and Gratifications Theory)

ngufnslduazanuianala (Uses and Gratifications Theory: U&G) Wst111210
unAnn1sITedeluramassy 1940-1970 Tastdndgnislddstedanadng suarsdlad
UnuIEEaSudeyaieiu (passive) wiflauanunsalunisidendeiqenndestuauaule
AIUABINTT wazksagaladiuumana (Katz Blumler, & Gurevitch, 1974) mngﬁyﬁﬂﬁ
AnuddyAy “unuimiBsgnues$uans” (active audience) §eazidend ol enauauns
Wanuneresau luidnesduaiudesnisdeya auduiis n1sieunas nienisasg
AMUFUNUSNI9FIAN (McQuail, 2010) mﬁﬁﬂmmwﬁﬁiﬁﬁmmammmﬁauﬁamaﬂwé
nsasuulawesdedivalutiagu 1ng Sundar wag Limperos (2013) lduenensounuidn
yosMuild “Uses and Grats 2.0” fladurewginssunsiandeluanimuindesdumosuen
fin {ldeanunsnmuautszaunsaimsturalfiownndy wWu madenideminssaiy

Y a

awls nslinauiuinanAouNUg wWazn1STEIUTINIUNISNAYOU UY5 HIBUARIAILARLTIY

=

feismuntiagiiounliunisuilaafoidudounandutiamnmniy
dmsudenmeunsdudandudlunamalvinuy nslinguinsliuavanuiis

welaidunseviiangianinsnosuglidfvudenianasumudiiiemanaamesi Lo
2.3.1. usegsladuadnuiuazdoya (Cognitive Gratifications) : {yuu9ngy

auladomilasfoudeyavioaiien Tausssu uasiadislutesiu nsussgdladueuiuas

'
¥ S v a Y

foyafordunislutladondnivhlifuslnadodoniannoumnud Tnsamzlugadiviafideya
firnumannmatsuaziindsldie fuuiidmiadey aazidennoumudiisinurmisanss de
dauadila warannsnihluuiulfludingdeld (McQuail, 2010) nuinslduazainm
Wawalaaduren sﬂ%’?ia%i%’nmLLazm%’wmﬂﬂﬂﬁ’u?{aﬁmauauaqmmé’aqﬂ'm,%qucgzyn
(cognitive needs) wiu nMsudayaiiontsBons mswimuinee n1sindulatodud uie

NS baUTUNIUSTIH (Katz et al, 1974) TuuSunvesuamalinuiu guuiiwiuanaula
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'
[ a a Y v a

ADULNUAT AT DUALTIANLNYINU FR1UTNYVIDNYD TAIUSTIUNURY wardur iy w1zl

Y

% & dda ' a s Y} e g = LY Qq' J a
wudununnlyarunigiemansuaz Jausssunmganaiduiazinvieunsifews
nsdnauetayaddniudnyarnmeunsdunseatsafduiwdunagnsddgiiviliaeu
wudlaaiuiazlasuanuiion uIdeves Zhang way Zhao (2020) wuiglddsluiuly
AnuddAUTeyaltinusTIuLarNIvisigIngniauer1wIAledun Ty agiileni
IdoyadTaziin1seedunasundaauazasnnl i eduiagiiunsildiusinve sy
(engagement) lagsiidudnAey

o sl ¢ =
nsasmeuuATIneulangLsqelaiiuiiinls
1. lWuAUgNABdazIlenovesaya NMsULaLeTaYaRNNLUAIToYaT
ns3vgeule teadianulinngds augndesuazyideiievesdeoya (accuracy and
credibility) ferduiladedrAnnidnsnalaenssmenissuiuazanuiianelaveafuilnade
ANUNTOULUIANVBING B N15IThazAIUNINeld (Uses and Gratifications Theory: U&G)
v v a . . v o oA & A
A btdeluguzTunuimidesn (active audience) inAndand ol aunsnnouaueIAIY
AoIn1IAutayalaegngneas AsUIU WagnTIvdaUl (Katz et al.,, 1974) Ban15a319AY
ungetevestayaiulunguadiAglunisfgauazsnuwgiuduuluszezens muidelugede
aa U &9 v & ! Y a 6 v o w v ] 4 £4
Advadliiudnguslareeuladlianuddyduanulusdanazainugnderestaya
Toglanizluuwannesu Do 91uIULINLaLlU18 9918 19U IALeduul Douyin #30
WeChat Video Channels (Li & Wang, 2021) winilevildeyanligniewmisvinunaeada
Moy gruduuilivanaueduwaglinduiniusuti (Zhang & Zhao, 2020) dwsunis
asameunsdudondlyd nsiduanugndeiazindeiovestey aldiiiedusidigasng
anudeiuluien widweaiunmanualveswusus viliuusuagiiausuiiaveuse
UQdI

denuuaziinnuasdlasieduilana (McQuail, 2010) Wnswwinisufuanuugn toua

1.1 MINTI@ULUAITDYA (Source Verification) ldUayainunasdeyaini

Y

A A

Foduanteldsunssouiuluseiuaina wu adfannmhoausy swidensivins vied
Alnmsgusunsnsaaeutelianie

1.2 miéﬁﬂﬁﬂ%’ayjamﬂiﬂa (Transparent Referencing) s¥Uuvasdoyang s
Inuneludonviedusses Weassenulindawsrannnuidesonaneunidoyai
HANaIn

1.3 m3duiandayastsatilos (Regular Updates) dmiunsuinusioaulay

Yayaneaiin1susuliseg nalnavelieliaenndesiuaniun1salase lnglamesdoyanis
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vieulsdounliunisnain

1.4 msl¥inadanisia L3 eswuudvdngruatuayu (Evidence-Based
Storytelling) Nanunsta3edsaivassAtudoyasse 1wy nsldnwene enans visedeya
yaaiAUsEney eliuanaidede

a ¥ 1

wurmamailbidfisstaeliguld uanufianelannmaandeyaiignies wid
aonadosrungAnssuglidesulminitunisnseasuunasteyafeonuies (self-verification)
warlinnud A fususuafifianulusdawasiinusuiinveuiedseu (Ruggiero, 2000)

2. sonuuumaiandasliinauls uiidemasidudoya winsldmainniw des
LagmsiasaLiieaianidanu nguinislduazaiuiionela (Uses and Gratifications
Theory: U&G) 1unseunuidnddnlunuisesunsdoasinasuiliiugames¥uais Tag
Fohruslaadeliildtiunuimidios “f3uans” wuudes (passive) wildudidonassdestng
ﬁmawauaz:ﬁLLsagﬂmawwuﬂﬂa (Katz, Blumler & Gurevitch, 1974) am%f{ﬁ’aé’mmsﬁams

g v e a ¢ 1 vu A A - v ~ !
nlimgufldadinsenin gsuasidendela ienauausiaufen1susenseqdlala 1wy

2.1. Auduie (Entertainment): usidend ol oraunaiguaznanniain
ALULATEN

2.2. 9o3ya¥1a@13 (Information Seeking): idandaiiionamaIIuNg AUENLA
wardoyadulselevl

2.3. N1338UAIAY (Personal Identity): #8¢ieaziaur1tdoy AUTD wag
R G R ARV RRIIENRAY

2.4. Yduiusnadany (Social Interaction): #oooulatiazAounudyisds
ANUBLlEULDY

2.5. usetumalanaznisandula (Decision-Making and Inspiration): Husldde
Juwwimaudenduiuazuinig

TuuSunves nmeunsdudanavdlunamalinuny assasgusyivudu n1s
£ = o w 1 a Y ' &y (Y v adaw
AanudnlanssgslawmaniidanudAgeed s snvinwududmianddnvaenia
TuusssuRmziLaziiynuIsA N TiBaieITERuuINYIg Jadassdiienidndudes
sonuuuillonibvineulandussgilavesngudmang lnsmenguinvieunieiuazyusiaaly
paNANBIRULaLA1IUsEINA (Li et al., 2022)
v = v = A a a ¢
nsuszyndlinguinslduazauiienelaludeinidyed

NWITeRILandliiLIN MsUszynd ULG tagliinassdeinla wafnssuy
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a LY |

n1sfid2usanverva (audience engagement) lugARdWa 19U N1T0ALUUABULINUAT
n3zAuN13iidIusI (interaction) N15UYS (sharing) WAZAISUARIAIILAALAY (commenting)
(Shao, 2009) NMsadanmeunsdudsnndesimsdumaiansadediaenndosiuni
rosn1svasngulmung lngldnagnsideaiiaasse lawn
- msiandendsensual (Emotional Storytelling): 141 annitfisonsual 19w
Away mnuUszivle vieusstiunala Weasrsmnunniudiug
- MsuEuaN NanwalLUIUA (Brand Personality): 818neanenanyaivasdumn
LazUSnsHumIa AT e oI vad el
- sl denan (Multimedia Integration): HANKAIUATN LB AUAS wazLaM
windLiteLiaeaniAnn
- MaaFesiaenndaiuianussaiesdiu: azvieuendnunivesmamalivuiy
U Miza Tevn 9913 wayTausTsuiiudy iead1amuuaneng (Zhang & Wang, 2021)
uATeMABITes MsfnwIves Chen uazamy (2021) wuitvudessuladi
wnlifdentunsumuifiaenadesiusnanualdiuyanauazardoninmusssuvomu vae
Luo (2020) #Whituinnruiuiuazusesumaladuussgdlandnindndulivuusinon
wudiBandlvddeluludedenueeulatl Tunsdluumalvivuiy nsiiausidessmiiazviou
AwamBNvesanufivioniisuazlafaladaunsafiunuainisiudvesvuuazaiig
wsegdladansnainla
unaguiBanged n15Useans Uses and Gratifications Theory Tusuasneassa
anpunsEulandlvdsaeliindeasdila “WI9pagn” ﬁﬁﬂﬁ;ﬁ%mﬁaﬂﬁlwﬁq 9 wagdl
dusiutunusud mseenuuvdemstseguuauidlonssgdlamand wasinaueniiy
wmadansia1seafifsgaorsuaiuazlidenauetsaineas e oadsamduiusidsdy
TEMINLUTUAKAENAURUSIAAlULMNalYIUIULAE A TEAULIUIY IR
3. HaunaudayaniuaNT LY a519ANANRaTENINENTELaTAINEALNEY
diglidnfsguildni1etu ngufnislduazaufianela (Uses and Gratifications Theory:
U&G) eunensideniandevesiuslanindunszuiuniadesn (active audience) fynanadl
w5994l8 AUFBINT wazpmaanianzlunisldde (Katz, Blumler & Gurevitch, 1974)
msiendedaliilfiAnainnisgndnguiivsedufen uiazvieunisidenegsiiivanaiiely
ABUALBIAINLABINITIUANS 9 1 ALt MsvAag MseateiA3en nsdeans

v =

30N1383 19 MANwalAuLed (Ruggiero, 2000) TugaRdsia yudunuindiAguinauy

Y



26

a ¢ ¢ o 1Y) & & a ) | Yo o
Wesnunaaresuseuladvinlaiuisaidentionfinsaiuaiuauladiuyanalaviui
U3y Stafford, Stafford wag Schkade (2004) WudiaNuNnelafidldlasuainde
AITaINaedA NIUEITE ANUNEANEY kasn1IHURFUNUS F9nTNUANYULYDIADLTS
wialvdlulagiundesesnwuuliiisteyauazanuduiiddunaaeiiu

LLuaﬁmmiwaummwﬁaaﬁgaﬁummﬁ’mﬁa (Infotainment)
LUIAR “NIsHaNKaUTaYaiuAN TR (Infotainment) Satdunagnsdfny
a A a a ¢ & Aay 1 oA V P PR ¢ |
vaanswandedandvdlulanesuladl Wemndlimeusdeneadeyamduusslovd us

Y o I & a a A e v ° )
AosdauaisassALazANUIdamawiefwanNaulaves vl (Thussy, 2007) dmsy
USUNVDIUAUNALANUIY USLNATU TIN5 A DA INABLNT AN NITATIININEUAS AUN
HANHATUTDYALTITUAT LUTUA 38NSUNBNTINUNISIANTINUIAANIN @115
MOUANDITIPAVAYAUYBIRYY 1YY

- AUANMUUULAY ¢ @5199715UAISIN ANUAUAY LAZNISHAUAANY
- punsuaendeya : Wideyadumuazuinsnguuaulalalaglisdningnuiey
759
- pussesduAalIkarNIIIEYFINU (Identification): N1staL B el siuIn
Aa A A Y A Y a
Fiaverflouveuuilnaluriadiu
114398904 Yuan wag Lou (2020) wuln eurniiulagianizluiiowioaiignd
s liudugevdelavanifiguuuulugossm (storytelling) unnindeniiiesdoyaduen
WUUATY & INsIzasnsaaseansdenlesmisensuallauinnii
nsUszandlgluusunuamalinuiu

=

saumalvivunduuvasionfiorfifiiendnualnsimusssuuarsssuigs 3s
wangogsBatunssdnameunsdudondedfini nsaisraunisaiadiouiauagns
leiFesTiagiieuiansssuviosiu Taemslduuims “Infotainment” azaeluusudanunsa
doansteyadiui mavieailen uaziendnualviesiumugiuamnuduiis aonadosiuuuin
U&G fiffuslnadouaismmisarudiaranuimdamaulunaifioitu venand uifeues
Chen wazaaz (2022) Finsldunamesainlodustne Douyin wag Kuaishou Tuiuilnaste
msasemssuiuusuduagnsdadulatoesnedniau teeamslunduinviosiisuazguslng
ulnl Msnaunauteyadeduiuazaamanmauiaduimaiineulandausosnis
vaananlulagiu

aguuuamanisdmgudlule nsussynaldnguinislduazanuienelaluay
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advassdnmeunidudandeslulimnuamsoaglé dudnans
- Anwusegelavdnvesvy (Toya AU NMIsEYMaY “a2)
- gonuuuiemuuy Infotainment filvsanszuaraminEnman
- dnagndnisianies (storytelling) Mlagviousndnwalviosiu

& s A A a Y = a ] ¥
F Lﬁ@ﬂLLWﬁW‘V\I@iZJWLWNW%E@JLW@LW@JﬂqiLGU']QQLLﬁgﬂ']i@Jﬁ']u5’JiJGUQQ%|GUQJ

=i %

4. Feulesayadudndnwalviesiu ilvdayanatelugavievesiun uazasng

v v L3 § 0o @

awanwaldaviniuszdvaina nisdenlesteyaiudndnvalviesdutiadunasnsdidnlunis

U o

sala ' a s

as1eaunudniauAvazlanaulunaindandva taeld wnanualtausssuwasnd Aans

9 Y

¥
= v

YouNudl 1ugaendn mavszenduuifnilaennasiiunged] Uses and Gratifications 1

]

adda A

ﬁ%uﬁmawﬁaﬁazﬁaumﬁw Aude Wio3tTAnTinuesawla (Katz, Blumler & Gurevitch,
1974) Tutdunvesuamalvivun msdeulesdeyafusndnualiiesiuivansi loun
4.1 Qﬁﬁﬂﬁuazﬁiﬁmmaﬁaﬂau (Local Landscape and Nature)
4.1.1 mstauanziariema e tian wazarunaliianiziiud vl
Q’GtmLﬁmmmﬂizﬁﬂﬁ]LLazamﬁwﬁuﬁlé’f
4.1.2 msl¥nnuazionandeensual (emotional storytelling) URRIGREGY
ﬂ’J’]:LIQﬂﬁuﬁuﬁuﬁLL@%LLUiuﬁﬁgami&huL‘%@ﬁﬂﬁu
4.2 JusssuuazUseinel (Local Culture and Traditions)
4.2.1 msthUssmdfesiu 1wy manavedu ennsituilos wieianssu
v wwautuioniBandss asthoaisauaidsinussuaniuauiauly
4.2.2 fanannsnidonlesiiesiuid 09311 viliiAnusagelasu nssey
#nu (Personal Identity) uazusegelaiBedeny (Social Integrative Needs)
4.3 nsadraendnualuususiusndnvaliiesiu (Brand Identity and Local
Identity)
4.3.1 foyaiierfudufvieuinmsiiavviouguaazanuiduendnualves
fiuft agteliruaasnuuduagadainuLanaIN AL
4.3.2 nsthiauedessiifiaenndestuanuduriodutisaing ANFAND
U3 (positive perception) waglselalunisilaiusiy
UITeTes Li & Wang (2021) nud ameunsdudaonnded inaiuondnuel
fostudnfuidonisersuaianansn Wunisdidusuvesdsy uazaie ndnwalieuanly

sgRuaNg Wwegedaau nsaiureumuinasiowenanwalviediudiglvivusdnitlasu
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Uszaunsalnilenufiviviagldanansamlaandenild
WHIN9NSUN TR
- TRelonanualnesdu: Anv1TAusTIY a0 U7 LazisesTiazauaulanA
voslviru
- naunauenanvaliullemalyg: deasdua/uIn1snIvdiusedsives
Viosdu L1 wUB0MTNULBINSDULE 1T 1YL
v ¢ a ¢ P = oy a - v 4
- afUszaunmsalideensund: Tdam Wdeq uazaunsviosdu ienseduesual
warALFANKNAUAUNUN
- wunsfidusinveddan: Haua1un50uysis 093193 ouansnuAnL i
= [ ¢ v a
Nefulszaunisalviosdiy
a3u nswenlesayanudndnwalviosduwililiiemiinaaianizdd a3519useela
Tunstande iunsildmsin uazasunmanyalidauIniadewusuaLaziui denalidoids
a &al a a (Y
widlvdiluszaninmasluseauana
NYUNBUTIN1TNAIA LT enUsEianil §eyredaasun1sfuiuusua (brand
awareness) HATAT19AIIULANA19IINA WY +1T0931NH VT Inad oadeIndduwildulv

a o

mmﬁﬂﬁ'ﬁgﬁ’mmiuﬁﬁﬁ'}Laua%’a%aﬁﬂ LUsdla wazdinauAndeTmusssy (Li & Wang, 2021)
nTeULIAREINENINsnS U 3 daumdndad:
s LLsﬂgﬂ%aa{{w (Audience Motivations)
1.1. ussgslasnudioya (Cognitive Gratifications): fosnsteyatAatududn,
nsviendies, Yausssu
1.2 ngﬂﬁ]é’mmiuiﬁ/mmﬁmﬁa (Affective Gratifications): ANAUNEUU,
ALWAALNAY, §1TUAITI
1.3 wsegelasun1sseumInulazdeanu (Personal & Social Integrative
Gratifications): nsagviewsany, nadeulesiugumumionguiiiou

2. M3LENLUMT (Content Consumption)

(%
6 U

2.1 Ussinmiiiewn: mweunidudanndad, 3ledusoulayd, Infotainment

2.2 &nvailonn: Widegagndesuandedeld, fanududia, 19 storytelling
FoulosTmusssuviosdy

2.3 LNAANBIUNISLNELNS: Douyin, Kuaishou, WeChat Video Channels

3. MASININANwAIBsRULazIUTUA (Local & Brand Image Building)
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3.1 MIFUWUTUA: FYUANTNONANYILUTUALAEFUAIAINITOITN

[ |

3.2 msfuiviosiiu: fuainnugnifunarsuinuavesiausssuuazanuily
uamalvivunuy
3.3 NaReNISAANN: i engagement, share, loyalty, Larnsendulate
NTOULUIAALGIAININ (Conceptual Framework) wiasasugasAusznau

Tnewaules usegslavasgys — msawilant — n1sadrennanealiiesduuazuusua

CONCEPTUAL FRAMEWORK

0 |
‘*“\mi |

Content | Local & Brand

Consumption | Image Building

 Cognitive  Short commercial | * Brand recognition
* Affective N € » Local identity

|« Infotainment ‘
» Personal - Engagement

& Social H « Storytelling with & loyalty
local culture

A7 2.1 NTBULUIAALGIAMAIN (Conceptual Framework)

2.3.2. usegsladnuansualuazadnunanwdu (Affective Gratifications) : Ao
WU ldnsia13 endeensual (emotional storytelling) aun5aas1ausstunalowas
anudndenlomnsensualiunusud ussgdladiuersuainazanuindanay (Affective
Gratifications) igndastuarufenelafifuilaaldsuannnanidemitaivaruifnuay
Uszaunsahdeonsual nsld nisiandeadsensual (emotional storytelling) lumauinug
ansaaausadunala nszduanuaula uagilvguusdnidenlosfuuusudlussivan
MiAduides “msadnassdidemameunidudwnddludesuaiuudessulat uama
Ty a1515usgUsEs UL WUl

2.3.1. ﬂ’]iLa"]L%I’ejx‘iL%Qaﬂimﬂj%'?lﬂﬂi%ﬁﬂﬂ’]iﬁﬁ’mﬁ’m (Engagement) — Ruiluualiy

NATLYS WAAIAIUAALIY wazAnnuilonogaraliledil onauNUAAI19AUNT ANV
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91508l WU ANy AR riennuUszvivla msidsendeensual (emotional
storytelling) Hunumdrdglunisiagaruaulaaznszquuisomesdvuvudosoulat
iAdelunuma il Weroumuddesduszneumsensun 1wy anugy A
Ay mnuusgivle vewsinsssmnuiuenivhila fuusinneuausdlasns fdauseis
WA 1y
2.3.1.1 m3ues (Sharing) — frufiuunltufivzuriidomiuifiouvengudany
ooulatl Lidwlemuidnildsunteuansdainuueinutes nsuvidevuudoseulatifu
nilslugunuureanmsiidiusmiiazouisnuidndrumnasnmsadiaondnuainisdsa
iAdedes “msatiassfidemameunidudondesludesorsuaiuudessulad uuma
yivun” wuindemiid naidndeadeersual (emotional storytelling) sinvinlvig a3
sendsriaUszaumsainsorsuailudadieu aseunsy vondudsauoaulatvesmulos
23.1.1.1 maaziousndnuaidus (Self-Expression) - fruidonusfiion
finssfuanuddn Ardlen viemnuaulavesnuies maussdlildudnisdsiedoya iy
M3 wanssnuuazaLAnivduyana Tuddey
2.3.1.1.2 M3asANUELIUSN19EIAY (Social Bonding) — NSUYSABULIUR
FaorsunitheaisiiufidmiunmsuaniUdsulsraunisaieensunisvindruiuidiounie
AAaam vilfAe euduiusfwduuiiudu ihunsuansaudeiiu manalad u3onis
aununludeesuel
2.3.1.1.3 mstiansasmsdndaidom (Amplification) — msuwidaelidom
nszangludsnguislng q lnefdvudiuesinimih il Mnarsdaieruidnuazuss
Sumala Teraenfiunsuduususiuazasng Affective Gratifications TWin1siu
nnuAfelusnmalvinu nuhsuihurinmeuniduniedfledinseduensual
DEUT9 1u ALl AnuaynawIy iearuseviuladu ddlifiesyinlidensin

fanglanaziweslesiuuusua uadaeglinusuandevilnl q egrediuszdnsam

Uszinnilon onsuaiiinssdu HANIZNUADULUTUA
(Content Type) (Emotional Trigger) (Brand Impact)

v 5 HYHINTUUTUALUTIUIN
Woradusatuniale L. L 5

ANUnIe usadumala SAnweulesiuwusudty
(Inspirational Content) v -
JEAUAN
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Lﬁjamauﬂamu/maﬂ dineuavlawaznisidu
(Humorous/Entertaining  AMAY WWEALNAY 33 ASAINAN YAl UTUA
Content) Wulinsuazidnfisine
dlemazflouensual/fusy a$1nnudonlem
12(Emotional/ arweugu Anuiudule ersual ifuAnudnAdouy
Heartwarming Content) SUA
demasviousnanual/ i sanLUTUA

L ANUQIla AUanala Al W 3
ALY (Identity-Reflective ADAAABINUAINY &d319AIN

AUM
Content)

& Y = a
LHBMEIINANUNY/uUan Q@Jﬂﬂﬂﬂ@iﬂu.lﬁ] LWlIIE]ﬂ']a

ANMUAUHY AUUTEVAN

Tla

Content) SUADYNNINNUIN

Tudd (Novelty/Surprising N1sues warasanssusiy

a v ¢ a a .
AN 2.1 G]’]ﬁ'NLLa@ﬁﬂJ@ﬂLLiﬂ‘gjﬂIﬁ]@’]u@qiﬂmLL@%ﬂ’JWNLWﬁWL‘WﬁU (Affective

Gratifications)

2.3.1.2 N154AAIAINAALIAL (Commenting) — N15La45 097 drviouaisuel
duin
a ] - I3 o o a1 v P |
NSWEnIALARLIY (Commenting) WunalndAgyfiglensedunisiidiusy
wavainanuduiussEnidvaiuilemuudessulal lnglamzillatloniuasyiousisunl
druiviseanunisalfigyuanusaszyensualsiuld msuansruAniuliiewiidunis
= a @ L = oA ] v o A [ L3 £ =
wanaguauAniy uigudunisidnsesdiudiiideulesiuuseaunisalveEvues 39
aunsanszAuliiinnisuaniUasurnuaniy waninuAnY niewa1Uszaunisaii
ABNYARNAULTDITIINY 9
NAEFes “nsasvassAalilemnineunsdudanavdluSesensuniuude
eaulal uamalvnuiu ars1susguszrvuin’ anwdsunuivesensualluiien
AMNgURTFUTIMEvENWswnTvLdseaulal Tnanudn nsutaueilievfiagiousisunl
drudviseanunsainganausasyyensualsule dnadenisnseulvgvaddiusinlung
LanIRUARLILLaENISHaNIUABUANAATIUAULDY FedmaliAnnisasagusuesulaii
fanuduiusiaznisaunngiui

MIuEnIANUARTIUNLIARTUIINNSIT o leesualdum A uTamtu o &
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41071508 INaADN15AT19AUANARALANURNNUTENINHINAUVLUTUANS DLl oyt 9 1a

Tnganzluusunvainisasisuusunseeisual (Emotional Branding) dulunagnsnivagli

v

3 S v YA Ao X @) ] v X v Ve
LLUi‘lJﬂﬁ’llﬂiﬂLSU@lIG]’E]ﬂUI’dUiIﬂﬂlmu53®UV|aﬂ%ﬂLLﬁSLU‘Uﬁ’JUG\’J@ﬂﬂsﬂu I@ﬁﬂ?ﬁlsﬁﬂ’lﬁﬂgﬁﬂ

wazesuallunisdeans

o ! a 3 i

NNITANWILALTIIUITYAINGD Eﬁ'?ll'ﬁﬂﬁiqﬂigf’j'] ANILENIAIUAALNRUN

D.

'
a1

azyiounIsualdrudmieaniunsalfifyuainsaszyersualsula unalnddynvae

o

[ g
=2 v

v N ' Y U o & v fala U o ealee a
nseAUNNHdNTIN aseenuduius warasagusuesulaunianuduiusRanTuasddy
2.3.1.3 n1sAasnuiileniagnesiaiiles (Continuous Following) - HyssinAaus
AAMIUADUI DL UTUANAIUNTOFSMUSLAUNITAINIDISUALTIUIN VINMAAS ANUIITNANR
N9de (media loyalty) Lagn1sid@Ius 1852888717 NNSAARIULLBWIDE19RBLEDY UUN8EY
woAnssuvewvilunsSuruviselindsilomed walansuazsailosuudeaaulal Inegvy
dnienfinaudasiaiiion (Content Creator) M3etaaned@enanunsaneuauenmaula
ANADINTT MIoANAMVIsVemUlY N1sAnaueEssaiiaalniAnUui oryull AU
walanslumullenn anuduiis AN viseansualiilasuainilleniiu
SMATYVATUTIN NTANAINLL NP6 0L LA LALALTIWIUNITLTN
YUkAEN5HAIUTIN (Engagement) Wity uigadigasanuduiusseae1IsenInegauiy
Ha319L8m1 (Creator-Audience Relationship) {vuvifinn1ueg19siatilovsiniiadnugan
Woulgsiumnurasyas s lomuasiinAufinAfeLUTUATaYaINIeU
& a & ' | P v & o v a1 v
wenani nshineuiilennegwaiiesdudunalndrAgynvelviduuaiune
SurnmEsvsedumalng 9 laeg1aiumgnisal kaga1unsatnTINAINTTUNTBLANIAIY
Anviulugisanimvingan nsfanuegwseliasdulunuasediolunisasisgusueaulal
LagNsasNANUFITUSTE Uz TEn I UL
& oA a cou 1 v & a ' ° X .
weanINI MsianIedeesualfsiely Wemiaut1andngedu (Memorability)
dl' 6 o2 Y} £% v o vV ydd%’ o v v = (Y] I3
Wesnesualiduiinseiuliavesandtoyalanay il valdiiie sud SustADUmNUA
WE9ATAAET LATIANNITOLSUNAUAIILNTIINVBIT DITIILALLUTUA kA D19 TR UL UN AR
A9t N19BBNWUUABWINUATINGIY N15ia T onTe1sual FadunagnddrAglunisiiy
Engagement vudsoaulal Mslugduuunisddiusiugslisen (reactive engagement)
LaENSHAINTINGIA319ATIA (creative engagement) VBIR
2.3.2. @519N1590 9 UTUAKAE ALY BULEIN915UA — NISLLS D95 MNNdLIDUY

ansual YlErundwusudlafvy waziinauidanidudiunilaveaiessny iliuusuad
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AMNANEAINBUGULAZUIANTT N1TET19NITINTIMUTUA (Brand Recall) unefianinuaunsa
YR UslnAlun1TTEYns0and L UsUAl sl sudus S ean U sl NA BTN URE RS9
= a & a P ¢ . . - o u &
WIoUTNTUY 9 Tuvaziinufenleanisersual (Emotional Connection) ABAUALNUS
M9l uslaafuwusud Fuinannnisdeansiaiunsansequauianvseansunl
URNATRET
NuNN13UTELIANALTIAN (Elaboration Likelihood Model: ELM) 484 Petty hay
Cacioppo (1986) ¥19iuI1 n1sdiauelilenfingrdesiuersualanunsalasuasanis
Usvananaedin vilvivudanuaulanasanduusualauiniu uenainil 1uideeiu
Emotional Branding 484 Gobé (2001) Ssiuusuananunsaasisersualideulesiuguslan
‘:4 v oa X = Ay a s ° & 1
rilanuinfgularillenianduilnaavuysuazuuziiinusunsely
a2 1 a
nsAlANwIIINNaMAlUNIUIY Useinadu
uAFglunamalyvvuulaaneN15a5 19as SR M N NEUAS A ULTIN Y DL
Se9015ua] Fanudn nsuauailaniazvioua sualdiudivsoan un1sUNL¥Na11150
szyorsualsnls Tnasenisnsziuliivuidiunnlunisuansanudaiiuiasniswanilieu
AuAawiuiudaw dwalmfanisaiisurueeulaundanuduiusuaznisaununsauiu
a & ' oAl 4 . v & o o a1 vy
nsAnmLiometsaiiia (Continuous Following) dalunalnddgivelituuaunse
SurmaEsvsedumalng 4 laed1aiumnnisal Laga1uisadnsINAINTIUNS BUAAIAIY
Aniulugrananfiviunzay nsfinmuegseiiesdadununisdelunisadsgurusoulal
WayN13aTIANANTUSTrEve I TEN IR YU UeM
43U Myafumsndwusuaazanudenlemisensuaiuudessulatvuegiunig
deansfinszdueisuailaznsidins e vy lnguusuanaIunsoasuseasIngvusey
gsuaisld avannsaasemnwazauniulussegenlefnIuusuAnuie oy
R GEIN TR
2.3.3. winusegslalumsianiiioniegesioiios — MsaieANUNEANEULAY
Uszaunsainersualisuniniivigsundunnianiemdnase uaziiuvuildunzianuie
6 6 dy 1 1 =~ = 6 o2 a o w a
soulatvaawusunluszazen nsanleneegssiollosvudsosulatilunginssud g
avviouanuaulauazanuianelavesvy nMsidilawsgelanegilomasigligasaiem
V3OUUTUAAINNTONNNAYNSN1ST0a1ThaTN1IAaIAlaag1elUsEanEnIN ngus Uses and
Gratifications (Katz, Blumler & Gurevitch, 1974) 11 fvadeniandowazinauiilaniiiie

auBIANUABINISIANIEINY WU 13ual Audulis AN wazanuduiusmedeag
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o
& v

siteides “msafsassfidemameunsduiandedludosensuaivude
paulay uaumalvivuiy @1515usgUsEYIYEIY” Nu msﬂ’wLauamfamﬁmmiamzﬁu
o1sualuavazviouanunsainfvuszyensunisnls iutladoddnyifinusegdlalviduuan
Homethwiaiios Lﬁamé’ﬂwmiﬂﬂLﬁmﬂizéjﬂﬁﬁmmiammmLﬁamimi 7 p8aELAND
widdmalifvainnisuannuAndiu wesUssaunisal viseddiusiuiugurussulatseu
ety (Hainan Short Film Emotional Content Study, 2023)
wsagslavdninseduninamiomegwiaiosannsouisesndu 4 Ussiom Téun:
1. ussqslaidsorsual (Emotional Motivation): il evifia¥1saruuszsiula
aunawu vidensgdunnuidndauin/au daelifuninesuaiiuuasndumannuiien
og1eseLilna (Hsu et al,, 2020)
2. us9glaigadeny (Social Motivation): n1sdaausauluyuvuesulal 13
uaniasunnudnuiu waznsianuasiedeulmvesieuaudy q daasuanuidndy

duntlsveangy wavnszaulvnanuiileniegiesielilas (Schivinski & Dabrowski, 2016)

I

3. wsagaladaausuazUaya (Cognitive Motivation): §¥ufAnailon ey

[

Poyanseanuslni 9 niswanilemegedalliesiielvigunlinaininrasuazduandn sy

o

v a

4. u5993lagaAuTuLi (Hedonic Motivation): HusiAnn1siilenasnaainy

Y

AuNauIUYsoHUAaNEIINANLLASEA YINlTAANgANTITLENLEEMBE A LaLe

nssuiuvessslawmatl ilmidemameussdudandvglunamalvinuiy

o 3

A11150@519 AU aNlean19e15ual (Emotional Connection) kag N153A3LUSUS (Brand

IS v [

Recall) ladgetu esnguuiilonadudadiuilonegnesiaiiiod Nedalufduiusiuwusud
a9 dawaliiinnisasiagusuesulauniauduiusinadawagdady
agUlaan N3l emotional storytelling Ll susasnsaundnmniuiazainy

Tuiisbiguy widndunagnsdrdglunisadinenuidenlemisesualseninadusiaaiuiy

v

sus NuATsTununaluIud iy [Werdidusnsuaitazni1sians o udeasaassa

Y [

A11150L Affective Gratifications taagnafivadfny

2.3.3. usegsladiudeaunasnisiidausau (Social Integrative Gratifications) :
nsdeasiIuLnanlasuegne TikTok #5e Douyin Walenadlidvunaniniufnuiu wys
Uszaunisal wazasranieviegannin wisgdlaniudiauuwaznsiidiusiudunddunaln

[

dAy vk vaanilonegwsiaiilosuudeseaulal nguf Uses and Gratifications (U&G)

<
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Y84 Katz, Blumler, uag Gurevitch (1974) sgudn Waudoosuladdnidenianioniiie
ADUAUBIAIIUABDINITNNAIAN LTU NITATNUAZINYIANNFUNUS N1suaniUdsuadm
Anviu wienssuidenindulungudany
a v v d‘ e‘dy 1 ¥ (7 ¥ Y v a a0 1

NuITeiudessulalddn wssgdladudsaunsed ulvsyusl nsdaiusiu
(Engagement) M3lugURuUUNITHARAIAINAAIY N1SUSillon uwasn1sRnmudasiailon
98195 811 99 (Social Integrative Gratifications) N34 @us 1L T ad 9N by 1AW 9Ly
ANUduuS s vuAudaiiaiienvingu widuasuaieanudoulsamiensuaiuag
ANUANARBRUTUA (Hsu et al., 2020; Schivinski & Dabrowski, 2016)

TS UNTNWITEEY “MsassassAlomaneunsduandlvdluEesensual

a ¢ ! o a8, & cs' Y I3
vudeeaulad unmalvinuiy a1515sgUsEITuin” nulnemvasviouaisuainay
annsaszyesualsnld nszdulivuiiangfnssuniswanidsuanufaiu waniainy
Aniudefuilon wazuysUszaumsaldiumnadioadsiuisosstu dwalinia quou
salal o & % Yy a & | oA &

saulatndanuduiusuduniu uazasiwsepslaliguuinmuilomegieiaiiies wenanil
wsegdlariudanudavinliiin Feedback Loop seninaguuuaziasiaiion duuniufduius
AULaM WU MIABUIUANIBNYS 9lATUNTINEUANRINIENITERNTUAINEAT 1 HanuaL
JuuAudy 9 Fuasuasiernuidnindudnmioenay waziiuanudeulemisensualiv
WUSUA (Hainan Short Film Emotional Content Study, 2023)

agulaan uwssgaladudianuaznisiidausan unalnddgidieasuasnenis
Anmuilevnegwioilies Msasgusuesulal wasnisigenleansensualseninevuiuwy
sus lagangludeosulatfiuillomameunsdudsnidlud

2.3.4. usepsladnunisvanuiluaziounans (Escapist Gratifications) : Mweuns
& . = % | o v v v @ | a =
duunasseeanuUiaas1eusseINIaNauaate i sulddeiiuremimanniain
ANULATEAlUTIAUTEII TN usegsladnunsndnuiluasiounaie Mu1eiAUABINITYDS
Avdlunislddeiieniiannanuasen mnadaning vierusuilaveuluiinuszdnTu uay
WA EANAUNT 0AUTULAIUAT gl Uses and Gratifications (U&G) 984
Katz, Blumler, ag Gurevitch (1974) s¥UINE YA 0NIANT LN 2AUBIAIINABINITAY
91TUALAZAIUNOUARE LT NTNOUARIEADIULATYA NITATNAIUTULAY

NITeeuFeesulaudyd Wevnflianuuiisganasnsedua1suaiideuin a1un

novauasigslasunsinuiiuasiounaielaegadiusednsnim (Hsu et al., 2020) fvud

FurullenidenandniinangfAnssunisinauiieniog1aneiiios e lilaUszsaunisadids
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UING 9 LAZAAAINAIAIIAINATINTUTZITIU

[
& A

TuuSunvesnideses “mMsasassaliemameunsdudandivglusosonsunl
vudesaulatl uauwalvnuiu as1susgUTse U’ WUl nsasalomasiousodsn
wazesuvNaNnsasrysualfnle iisausasianuienlumisesualuagnisi

) ] o o o Y o g A A = = = % 1
drusiuvesvy widwihmihiiduesesdlalunisudnuinnanueseawazasisniuxeu
AANY NISHANNATUTENINY Emotional Storytelling waglil o117 LA 1N T UL 4 281
wsegdlalviuunduanfnnuiilonegnssieiiie nanussgslasunsrinviiasiounateil

v 6

failuasie maadreyurussulatiayarwdusiusiuuusud iesnduuildsunudianela
wageusuifisanilon fuuliuiasusiidenn wansaufaity wasndumdnasilon
vl 9 viliAensassruduiudidsorsualsevinsduuiunususiediedsdy (Hainan Short
Film Emotional Content Study, 2023)

agUlenin wsagelasnunsndnuiuazsiounats iWunalnd gyl sudnnim
dovmegnasieiiio afuaitsaugniunisorsual uazauayunisaiamsansuusudly

dovaulatl Wweulyausegdlans 4 du: daguamn

~\

Emotional |—
Motivation

Social
Motivation Continuous Brand Recall

] Following & Emotional
Connection

Cognitive
Motivation

Escapist | —
Motivation

J

AWM 2.2 Maeulesegalans 4 Ay
av 1 Y A o A a My v oa A ! |
NATeReuniiigIivdossulalluiudliiuinguilaadesulnilutamalvivuiuy
~ v P & oo & A o ) ) ' P & & = %
Fuunlduldunannesuinloduiiasunsstumatanawndy viewien wazladalsd Jsazviau

Tiuunumvesdessuladlugiusiiufiadiennugniussnineduslaadud udwazuinis
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[

(Li & Wang, 2021) n15Uszendlingu)idsianuddglunsinsizinagnsnisnainiay
n1sairutieminevausiuseysladsdnvevunquidvuneg uiteniiedtas: A3
#519@55Alarmn e uasau B avglunamaliiuiy uddeses “nsaseassaiilent
Angunsdudndvdlusotesualuudesoulad unmalivuiu a1s15usUsTTIRUIL”
S0 v g = o w a 1 a a v o @ ¢

AR udsunundragvesd eeouladlunisdea1siden1snannnazdas 9o nanwal NI
Tausssuvewiesiu lnaumsidnmeunsdudanauddudenarslunsdenlssuusuniu
A3 HUNSFRANIAUe1THA] (emotional storytelling) tipaseaudseviulanaznisiidiu
| Y a = ] v | o 2 & Adda
39 (engagement) 8K USLnA nan1s@NwInuIN nauvalutaumalvinunugaduiunng
AuaINRaenIdInusTIukasdugarneUatensinunsviendien Ingfnssunisldde
soulatgaavdnidoniannsumudnlinnuianBeuin nsgguusadunials wasaenndeiy

=

aaaa Yy  a v Y] a = v = ~ Y a 4 a
ﬁﬂeﬁqmiumaﬂﬂu ﬁ@ﬂﬂaaﬂﬂULLu’)ﬂﬂeﬂaQquaﬂrﬁisﬁLLagﬂ’J’]@JWQWQI"\]W581_!’3']5&1]3137@3@1]

a

wludendeinevaussmnudosmssuanutuiis maifous waznsaisagnsiu
Medsnn (Katz et al, 1974) msUszgndldnanisidofenasenisnandeluidamnded
Piiiudh fuanmeumudimsoonuuunmeusiduiliiuauaunassvinmsiiausdeya
Auduarnisadsassdidemfiaziouamauazersuaiveanguiuilnaluiudid g
wonani mslduwanresueeaulatl 1wy TikTok, Douyin %38 WeChat Video Channels 71
isuamdonlududadudesmeddgyivielidedrfanguduilanldegansegauas
aamﬂa”aqﬁ’quaﬂﬁiuﬂWiLawﬁaiuﬂﬂ@ﬁ'u (Li & Wang, 2021)
nsileuTemguiiunsaifng
MNUIANYBS Katz et al. (1974) uagnansidefiiendos msafrsassdnineuns
Fugandudlulivmununsimnuddyiu
1. mddengudvanededn eszyussgdlandnlunissusuaeumus 1wy
auaulaluiausssusieaiu nsvieadisn uazdudn
2. MeAdonguitmanededn Weszyusagelandnlunisiuruneumud 1wy
auaulaluiausssnsieaiu msvieadien uazdudn
3. nisldunanesuiivangay Wensziedenlfaonadasiusuiuuns
u3lnadovaanguiiun
4. mssenuuuAsUIUA UL uAIATwelavesltde ieriulenalunis
Wndauagnsildusau

wuIslagyiauisnsnaurausenitamg winslduazanuianeladiunsinsey



38

UIunieaiu vihlinisdeansnmisnansudessulaiiiuss@nsnimuazanunsnasnayanids

§5nabnegedadu uanaind n1sasieassailaminineunsduluusuntinuiugan ag

9

o = 2 2 L3

Ailafssndnualvieadiufilaniiu 19y sssuvnAfiarsny Tausssussind uagians sy
viewilen islrimeuwudfamhalauazaiamsfusidanindenusudluseiuaina n1svi
anudlaussydlanazanumaniwesngudminelagldnseunguf UG Fudulady
ddnfidaelvinisAemsihun meunidudwndudifnssansamgsan tiludiunisiega

Ayaulakaznisasyaa it lviiulusualussegen

2.4 LUIAANISIALSE9T9815ual (Emotional Storytelling)
N385 99 981508! (Emotional Storytelling) Wunszviunisiwiunisasna
\Hemuagisessntaunsansequanuidniaraiaanuyniunadalasenitauuiuilom

W3OWUTUA (Fog, Budtz, & Yakaboylu, 2005; Escalas, 2004) Inggvalalasuansiiie iy

'
a =)

WL AAN15L W aNleaN19e1sual Y IAAANITINT L ONILAZNITNOUAUDITINGANTTUN

v o W |

Jod1AY 19U N15TDAUAT NSWYSABUNUA IonNTstausInlufanssueaulad wulAnd

o

[ 1

1A5UNITEUIUIINIWITENIINITNAIARINATIUIULINATINDSUAIL T UFILU TE AN TNase

o

Engagement Way Brand Loyalty (Pera & Viglia, 2016; Kotler et al., 2021) MsLass 00l
o1sualanINsnai mssuiitanruassmasedun iunalaaneuszns wu msldmn
azAsRETAnnazanumsalifiguuannsadonledld msademmfuaionuazarudauded
nszdumNEEINg LaznsAARaEITesTiaTse mTianelaniesual :wAdelag Green
uaz Brock (2000) WU1 A3 “transportation” WiemsasgvudnglanvesFessn silwi
Annsddiusaueg198nd swazduualiuld sundasiauafng ongf nssuaue omn
wonand nsledudnvaimetmusssuuaramdnvelfiazousadnuaivosdud Wiy
Uszaunselideorsuadliinnuanaiuazinansnanniy

st S eadeonsual (Emotional Storytelling) Aonszuaunisadiai enuas
Fossniiyatdunisnszduaiuidnvesdun ieadrsnnugniunisensuaivazliugn
WFN33 (Fog, Budtz, & Yakaboylu, 2005; Escalas, 2004) wnAatsnldlusulawan 39le
FuBanndvd uaznismainiata diesnesualhdudussddglunismunisidiusou
(Engagement) LagANISNANARBLUTUA (Brand Loyalty) (Pera & Viglia, 2016)

nufiietes Taun

2.4.1. Affective Response Theory: 58U119151i90455Ua5HaNENadoNTTUS
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39991 wazmsdndula (Lang, 2000) IdlefinssuersualiBaudn 1wu arway AnuAuy
wieANuAYNAUIL a1 nsInsgekaznsusidas seyTensuaivesduansd
ansnasgednlausenissus n15andn wangAnssunsanaula (Lang, 2000) na13Re N3
povaussarsuailiifissdamadenuifndansm uidadeulesiunsusefiuandon
waznusudlusrogeny nuidedinialefiamnsanseduensuniidsuin wWu arway A
fudu araseivla wfernuaunauu Suwalifufiesifia Sns1nnsnen (replay rate) N1
wwsiiem wazn15HEINT VBB (Engagement) mm’h‘iﬁi@ﬁLﬁul,ﬁwﬁaagaﬁmﬁi’faLﬁﬁ]aﬁa
(Pera & Viglia, 2016; Kotler et al., 2021)

Tuvsunves umalvivuiu msuszgnmguiidanansodiulddaaudniiloduds
widlvg 7 luslundudmiousnnsviesiu Wy nistausmemaiugluyuneves
tnviouiien msldidusadudszneumasaynauty niennsuansianssuinusssniesiu
lemaniade ersualdauin viliduuinanussivlauazussgdalumsludouanud
39 viedeAudviosiu (Xu & Chen, 2021)

¥
v A |

$uATEv99 Escalas (2004) §9391n151813 09finszuorsuaiaunsataiuadig
Narrative Transportation ¥ilgaasdngnaadluluzesneuinnsiuiuasdndulany
domegaiiusyaving dmiuinledudanided mia%’wﬁaazmﬁﬁmmmmL%EJ&JI&NVL@T
nsnalassaadessmiifianufinaien uaznisadnatesieanufitnelanisesual Aty
Wizl Memory Encoding uae Brand Recall vosdudnlaogedoian uonand n1sUseyna
Affective Response Theory §3@89nA8 897 UINUITIAIUNITAAINAIN AU Pera & Viglia
(2016) finuinorsuaifignnazsuegiamnzanluifledudmana Conversion Rate uazn1s
FoAudass Inslanzidleinledauaenadostuaifouuay Tausssuvosfusluud vl
\Ain Engagement ‘1’71'sj’a@uuaza%’wmmé’mﬁuﬁ‘iwdwLLUiuﬁﬁ’UQU%Iﬂﬂ@EJNLLﬂuLLﬂu

fognansaAnw iy

1. msTusTumdudnBetmusssy: Inloduvosmlvnunuiiiddanunsnsuazianis
Ugnwn Tngldnmddenanuandeainniuig vlviduusandeusansuasdonlosiuiisin
Tosdu dwalisesuefintuetaiiulidn

2. mvieadivndszaunsal: Ileduuushianssusiwazivimaieme
g1ugh msldnmldiuasdounasiuduaineudfnsuduiaznszduussgdlalunis
AUNI

3. AUAWNT UV DIDU: N15LALS9HU influencer BIRUTNNAABILALAS DIUTEAU
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(%
A a %

fudles VilifaiRneudnesnvnaeuaziodudin

2. Narrative Transportation Theory : #31msildausaudeensualifudessrvile
Juugn “Audrlvlulanveaies” dwalinginssunasiiruafveauauasundaslny
oy (Green & Brock, 2000) iunguiifieSuienszuaiumsiifuugn “Faudly” luFessmn
Ransiidiusiuynaialauazesuniogednis (Green & Brock, 2000) mMagniadnglan
voaFossnilifissilifenivdoyadedorianis uidaia nmadeulsmisonsuninay
e AufavAs WANI3al waruIunventievogednds dadunszurunsfiumndnsnin
nssvansuuuUnAus suuvansaumeiall Wedwueglunne transportation 9ziinna
NsENUNAIEIEAU Laun

1. N133U3 (Cognitive Engagement): §uilasnSgeuazlvinnuauladiusgaziden
voudossn vliAnaudlademuaznisansiusiug,

2. auniiouaziiauaf (Belief and Attitude Change): n1sfidausaunisansuaivh
Tifvuusuriruaiuandenlesfutoaueniedonureniosi fogratu mnidledy
LARIAMANYBINAN ANITBRY HunaziAnanuidesiulazymeaduindeuusus

3. wqaﬂﬁmmmﬁy’am (Behavioral Influence): nsmevauassaLleninduisly
sUsuuTeensiidusnenulall Wy n1sws MsuaninNAniy warnsasnissuitia
sud sudinsdadulaevdonnaaddfuiats

muAfelne Escalas (2004) lifiudn awanunsolunmsieundgidessiogis
it i utadudndnyfiiin Narrative Persuasiveness #3oanuanansnvedzessstunisiy
thila msademsuiuasanuidnvesivaiaenadosiusazasuazimgnisal iunagnsid
UsyAvsnmgdlunisdeasidanded luuiunves Ialedudandvslunmmalvinui n1s
Usggnanguidanssadiulddaau wu FalelusTunsemasugldyundas immersive
wazidesszneuilonsguandigmafunisdiass gruasidnmileulddudaussaunisaiade
yhliAnmmesniidusiuuarnsfumnmdessn uenaini nslifazasiosiuiigu
mmamzquam%aulmlﬁ ﬁﬂv’ﬁﬁmmmgﬂﬁumqmimﬁuamﬁu Engagement Rate U84
AnleveildydAy

n13Useyns Narrative Transportation Theory Twaledudendvdlinum

TuuSunves samabivuiu Saledudmndadinld Narrative Transportation Ll
4319 Uszaunsaliadlonase Iivu disghauy

1. Faleviosigrviemiagugn: rugnandigisessnvesinvieungimaunisly
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duaviomn ldnmaugeuasdesnduiiioadsnnuansie fuuidnuilousgluanuiiate 3s
Nausegelalunsifumatazieiinle

2. Aufuazonnsviesiu: Anleduiidndinszuaunisvinvliuuuiussnesves
¥l fuuamnsadilonazdenlosiveuldlanagiitinvesiuan shliAnmudseiivla
uazAadesulunanURaELAN

3. AaNTsUTANSITILALINANIA: MITEVRUMANIaAUATYT e AL TTIDIRY
W1uiaazAsiesd u vl vaAnnisynunisersualuazesinddiusin dwald
Engagement Rate ?Jaﬁaiaqﬁu

1UITuNUI1n1919 Narrative Transportation @11190 Wi Brand Recall wae
Purchase Intention léegnsiiifodiay Inaanzludonsvafidauendusasfosad1sry
Useriulaviudl (Green & Brock, 2000; Escalas, 2004)

3. Emotion Theory in Marketing : Kotler et al. (2021) Lﬁudﬂmsmiﬁgﬂﬂsséjuiu
dolawaninadenisaninusuduasussglalunisde nquiersuailunisaain (Emotion
Theory in Marketing) WuunumuveseisuallumsimuanginssuguslaaLaznsnouaues
ARTDAILNIINTIAATA (Phelps, 2006; Kotler et al., 2021) awauaﬁﬂuﬁﬂ%’aﬁﬁﬁyﬁdawaﬁia
AINAATLUTUA (Brand Recall), AuiswelasioUszaunisnl (Customer Satisfaction) ae
n13fnaulade (Purchase Intention) 1uAdesuuannnuInIsnIzduensuaiiBauin
ANMEY ATIIALAL Wieralseiule awnsauiy Engagement Rate LA¥MINBUALDLT
noAnsTveuslnalauInnIdenulstayaliiutagnaies (Pera & Viglia, 2016; Kotler
et al, 2021) 91suala1n15091wunlANIY Valence (19UIn/489aU) waz Arousal (A4
AuLdu/AuasU) (Russell, 1980) mﬁaaﬂLLUU?iaimwmﬂﬁmm'ﬁaﬂizéjumsmiﬁmmzau
fuuiunnazngudimineiduialavesnagnsnisnaiadsensual TnslannzludeAdviai
fuslnafinnuaanfagetenrumniuazauinaulaveaion

nsuszendluiledudandius vinunu

Tunaumalsivuny 11514 Emotion Theory gninanidiileas1snuunnsnauaziiiy
UsgdnSnmnisnann wu

1. Aufuazuinisvieniien: Ileluslunmevnaeug Tngldnmwszofingmnuas
deoendu vilwvaia ensusiiounaisuazni1uay (Positive Valence & Low Arousal)

danalrgvaiiausaslalunsnakuisuieuazueinle

'
a o a

2. onsuazauAuiduediu: Inleduiliausduamiaunintazidusinsenu
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ANUALLLLATAINBEINNARDA (Positive Valence & High Arousal) nlvigvainAuaula
wazdnaulade

3. AANTTUTAIUGTIN: NITLALTBUNANIANDINUNIUAIBYATTIBIDU §519 Empathy

Y
a =

ez Emotional Engagement yiIH33AnAMURNRULAZINTILUTUA LAR B9UY

ATeEd mssenuuuiiledudandusiviaenadestu ersunivesdvuiane
28fi Brand Loyalty wag Conversion Rate ogilisd1Agy (Pera & Viglia, 2016; Xu &
Chen, 2021)

Tuvdunwes Anledudsndedlunamalvinuiu nsiaFoudsensunigminunld
ieasannuuandnauazanulansulunaiaiifinisudedugs fegradu nmsluslundud
vieshuvdouimaienilewiuaiudu 15-30 Jundt fnaunauniniiofemioneme Yaussay
viosdu uavidosUszneudiaiisensual duuliifvsiuarsiBedoya udiAnnisildiusiuida
o1uniiuEesn Fetheifiumandnusuduagnszduaruaulalududviouinig (Xu &
Chen, 2021) §aluninmiu matadendionsuaidniuniasdoddylunisadis msdeans
LUUaReNe (Two-Way Communication) suwnannesuledeailiiy fuua1unsouanininy
Anuiu ursuszaunisal wielsnoutudasratenléviui dwaliAnanuduiusssaninauy
wﬁuaz@’u‘ﬁmﬁLLi,imLﬂumm%u FansaunuIAnues Engagement Marketing Aifunisadns
UfduiusuasUsyaun1salsiu (Hollebeek, Glynn, & Brodie, 2014)

asuléh wnAemaaidendeorsualifunseuddlumsasassdidenifledy
Fendlad Tnoysanns msnseduensual, msfadhgisessn, msnevausmisetsual,
uaznaniendeaineassd Widetu msvsssndunAnilusamaliviuudiefia e
HNRUYDE Y, N155UFUUTUA, WAz Conversion Rate v launsaudadulunainidale
ogndsfumaaoudiosualiiunagnsadnlunisaienrilandunagifis syansam
Bendlvdvasialeduesulat Inslamgluviunvedlvinuuiitiuissn Snuaivesduuas
AuFeInsvesuilaaiildsunUasrinia msseniuuiFessfinaunauedUszney
913ua] Tusssn wavdsvaunsalvesiuudadunuimedidglunisasne Engagement uay
Brand Loyalty Tuszezen

k74

2.5 WUAAANTNEUAT E ULT IN183 ¥8 (Commercial Short Film
Concept)

AMNYURSFULTINIYE (Commercial Short Film) viueds #e3mlandianug1idu
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N1 neunsNItY (Useana 1-5 wid) Inegsdeansnmanual wusua M3eNanfneLAR Yy

&

agailusEAninmiumM @S NnsetularainauRananiseisual (Hudson et al,

[

2015) nmeuasaudandudiidnvasiunsnaunaufialznisiados (Storytelling) way
n1smaa (Marketing Communication) 1i1defu ielininguilnalussdueuddnuay
viruad wnndnistideyadanselunsen (Escalas, 2004) MSNARNTHEURSEUB N EIYE
Fosfinrsanvianetade toud arueniivanzay nsldnn e wavesduseneudatiiaing
Arwand1 Tudsnisesnuuuilemiinsstuafsuuas Saussanveanguntimsneg (Jenkins,

Ford, & Green, 2013)

[

NUATYANUFDLALAITHAIANUIN ANYUASAULTINATEUNONDBNUULNBES 14

Y
s

Brand Experience #1un15.8 0118981500l uagAINNRNIEVOILUTUA (Brakus, Schmitt, &

[ o

Zarantonello, 2009) 1AgN15L81L3 039N LAUNTETULALAIYAAUNTALNIBNIINITINT WY

s

sunkaznswysilevludedenueaulail (Kumar et al, 2016) Msldnagnsameunsduia

a [y

WHudiudrdgyvesnisdeaisnisnainidsia (Digital Marketing Communication) Tug afi
AuslandaunSdunazduagiunsiandadnledu 1 TikTok, Instagram Reels, uag Douyin
Tuuszmnedu (Chen & Cheung, 2022)

ANWUEIAYVDININYUN THUTIN VY

v &

1. anunszdusasilamndudy - nnsuasdudanaisdindianiuendluiu
3 ufl LunsiasesndadUssiaud Ay laediionaudussngAnssunsiandedu (short
attention span) ve4 U3 laaludeesulail (Liu et al, 2021) Awgunsdwdan 1l yd

(Commercial Short Film) 1Judslawanluguuuuinlevunduiyasnenissususuiuas

= a a

nsgAuUngAnIINEUTInANIUMSIE LT oenTedukasiluseanian laedn1sysannisesa
ANUINVIEVININYUAT NITAAA UagN15HRATINALNS (strategic communication)

Weasemansenunsesuainazdninesionguidivang (Huang & Sun, 2022) Fauuafn

v
v

ameuniauBndudussneuseasrUssnouddy fai

1. mmmz‘ﬁuuazﬁamﬁﬁu%u (Conciseness and Content Density) Wiog9n
ngfnssumatandoooulatvesfuilnalugandviadidrsauaulafiduas (short attention
span) é"aimmﬁmai"nﬂuéfaaﬁwLauamiéﬂﬁ’agaémmL%’;LLazﬁqQﬂiusﬁNL’;mlﬂ?ﬁmﬁmﬂ

(Liu et al,, 2021) $MU3v83 Zhao uazamz (2022) wuinialefidaueilaiiy 2-3 wid

'
a

uazillaseasiuiesiinssduanusaiiugnI1N159au (completion rate) wagn13idIus

o w

(engagement) vasivu gl T d ey

o



aq

1%
§ v

2. mudwﬁau%qﬂaqm‘ (Strategic Storytelling) N1T&S19ATIANINYUATH UL
wavSllsduissnslavanudniualaenss ualdnisia113e (story-driven narrative)
Lﬁaa%’wﬂmmstuﬁuazmmL%aaﬂawmmimﬁﬁuﬁw (Escalas, 2004) Tngianizlunain
FuiguslnalimnuddyiunndnuniazFossmilazounnaluTinszd iy maddes
Tudsadrausstiunala (inspirational storytelling) Fananeifunagnsddaiunisdeaisuy
suanuwnanesueoulall Wi Douyin way Bilibili (Wang & Zhang, 2023)

3. MsinagnsnMLazidss (Visual and Audio Strategy) 9MUITHAUNITAAIALTS
Uszamduda (sensory marketing) wuinn1siid e uazdomenniimunzauiinasionts
4319AUINTINUTUA AL DT VBIR WY (Krishna, 2012) AmEunsdudandive 3 asin
sonuuumelnudfideduendnuaiveawusud deausenauiiasiersuaisin wazsnnsdased
nszdummanlanieluliiiunfiusn (Cheng, 2021)

4. Mmaysanisunannesuesulatuazleifeaiiife (Platform Integration) N3
WU AR Sau S dvddosiansandnuazvsunanrlody wu audeuvesile
WuAReUY TikTok wag Douyin ﬁﬁﬂLa‘%umiﬁmuéammﬁwmuﬂwa%ﬂ@laﬁ w3 LazAay
WU (Li et al,, 2020) 9143989049 Liu wag Wang (2022) Firnnseenuuudsliaonndasty
ngAnssunsldauvesuslaaluidasunannetuinanednsinisidnfuazanuieuves
demethadifuddy

5. N5 doyan ruuazn15UTUuA 18 o1 (Audience Analytics and

Personalization) n15l% Big Data wag Al Tiasizvingdnssuusiaagiglaiunsausuiiiem

=

uazaladmsansesinssfuauaulonazaonveanguitmane (Chen et al, 2021) &
aonndeaiuunliiunisnaimduanizyana (personalized marketing) fittfuainduius
TEMINUUTUATURUSINANINNTINITUEATY

nsaAnY : umalvuny (Hainan Case Study)

livudlugiusinigvendiessdununmivesiu IWnmeunidudmndudio
TUslunuvasioniion Sausssutiesiu wazndndusiiuiu fegradu waudy “Discover
Hainan” @aWeunssinu Douyin uaz WeChat Video Channels Tull 2022 Tngldnisiansas
NusaATTNAuNISTIRUNUIEie N LuAINTINTRIAL 1L NTTNEWNINELALALNNT

¥

Y Y, aal - = a = ! °o < 2/ LY
WITMANIANLTNY FRlediianugiiies 90 AuniuaUssauaudnsalunisasienissus

e &

WAt LN B NgIs1981R513 15% (Hainan Provincial Tourism Bureau, 2022) wananndl

LUSUAAUAY R U WU LA asa Ay ulnsuaziaTasUsEauyn dalaneunsduiug
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emotional storytelling tiawd eulosuususfuanudusssumfnaranalsuuufinvonnig
Farwadrunmdnvaiveshivuniugiug “inzuisanugy”

2. nsa¥1915uais2u (Emotional Engagement) — tinlawanilesldnisiandos
Anseduensual WU Anuaw ANUTIUTS HEeAEAEY Wiad1snnuduiusIEInu
suAkaziUILnA (Escalas & Stern, 2003)n15a31491518i393 (Emotional Engagement) fio

a a

Junagnsdrdglunisadanneussdudandadieiguainnisdeulondensuaiiuwy

¥ ' '
v ad 1

suakaziilan lnslaniglud o diandnisudsduga msldwmadanisidnieudensual
(Emotional Storytelling) ¥elviguslaaidnitnuiasiiaiusiunieinla s‘ffwzﬁﬂﬂgjﬂ’mmh
wususnaznisldutnilolaegedadu (Escalas & Stern, 2003) :uisslugiunisnainuaz
Tawandlifiuiinmanssdueisuaiivunugy mueuds anuiusy vieudnssisany
LA mmaaLﬁmzé’Uﬂ’l'ﬁﬁd’mi'gmaaﬂm ﬁﬂﬁ’ﬁﬂjm%%’uammmmﬁL‘ﬁuamlﬁﬁﬂﬂ’jwms
ﬁamsﬁﬁi’fayjalﬂmammﬁm (Micu & Plummer, 2010; Morris et al., 2002) Tusifinia
Ininefuilan nsarsensualsanssduiusdungus Affective Response Theory i
Fiduinnsnevausadonsualinasensinauladeuazanusndseuusus (Batra & Ray,
1986) Mstaieadesuaifinauioninsnaindseliuusudadne “Brand Love” uas
Anuyniuluszezele Tngianzeg1ad uiloldsautunisans ondaursfin (Narative
Transportation Theory) fiad19an1en1sfidrusaneg1ufiufl (Green & Brock, 2000) &
Tfaddn “maaudilvegludessnt” werluwiltusonsuarsiisenamnnty
nsdidnulusumalvinuiy nsudniflodudondedfidunisadsorsualiiugn
truldlunnsiustumnisveafisndeTausssuwazitdinveils fogragu whuUaylawan
voauwanladu Douyin way WeChat fl¥nmiiariminzia Yausssuiiuiu uazdingumuly
yunBBUguEUTY eliuuAnauidndenlosnasdosninfunandudadonuies
(Zhang & Zhang, 2022) MWAsenuitAudnSave il omlavanlulinuiuiinainnis

£

PONKUY “YAAIFANIDITUAL” (Emotional Peaks) Nasneusenses ulviEsuinn1suysuag

9 Y

venaelulaideadife (Li & Wang, 2021) @eaziouliiiuisnnudiAgaes Emotional

Engagement lugafafiavia

(%
LY 1%

Aty nsassersualsindaduununansvesnagnsnisianiedunineunsduids
widld laglanzdmsuiaulginesnisasisuusudluseaugiiniauazaina nsldam
e aue3 waznisdesefiiueisualanunseasianulseivlaluiuiivagnsequlminnis

doarsuvuvenne (Word-of-Mouth) Wruta3ed1edsanesulad dadudadedrrgane
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mmé{”m%%aqLﬁamL%qwmisnﬂummm%aﬂaqﬁ’u

3. nseanuuuldsAaduazinatinnineuns (Cinematic Techniques) - 19015
018911 YUNA9Y AURTUTENBY LazUnTIAnLf 0a319A27111199%7 (Chung & Cho, 2017)
nseonuuuidsAaduavimaiinnimeuns (cinematic techniques) fotduiladAguasnis
NamAMEuRsaudmded Wosndunaiimenmuandesiivieaiisussennia e1sual
LaZANLLNINTI VR IMUTUA LU AN S U Y (Chung & Cho, 2017) n15tdyunaed (camera
angles), N159AIAUIENBUNIN (composition), kashazd (lighting and color grading),
AUR3IUIENOU (soundtrack), wazinaianisinsie (editing techniques) ldiieuayiefsgn
mvaule uidafunsdeansddasnualivhldidossnuasnndnvalvesdudidutnty
(Bordwell & Thompson, 2021)

NUATEEUNSERANSNSAANNTI MnLasdesivenuuusdisiiiadanunsaasng
AURATUNIDITU AU Y LLazﬁwaﬁiawqﬁﬂﬁums?}u@ (Holbrook & Hirschman, 1982;
Kim et al, 2018) Tngamgludedudanded msdanssameznisiaiosrunisindewuy
1598992 (fast-paced editing) wazn 3ldlnudfdeansual (emotional color palette) vils

Funanduusualitaaunglulindund (Oh et al, 2020) wananil nallan neunsduiu

o o o

= =) 1 = [ [ L3 1% a a o ' PN = &
wsowlledfyngiedennuiutenanealvewio uludeiausssuuwasn1siauiied gadu

o

1 vV

JadedrAgsenisasiunuAdanisivgvesilonituseduaina (Chung & Cho, 2017;
Shoemaker & Reese, 2014)
| £ a gj a a 1 1

AsEAn®: Mshmadan neussiulawandudannsvdivinuiu Tudamalvivuiu
Useinadu nmeupsdudangsdnivsiunnisveuneiwasduandsinusssulaussyndld
watianmeunsagelanay wu NMsldyunaaining (wide-angle shots) HBLUUAIILINIY
V99 HIUALSITUIRSUDANANYTA] NTTALATLTULAIS TN ATIEFRUTIIIN AR UARTY

P ' a a o A ad & = % o ¢ a o

Yaalesioniiey wagmsldlnudgurauiuidesnuniiuioaiioaddndnwaldainusssy
(cultural identity) iupna9anBALIUYlawunTuNUN DY (Wang & Sun, 2021) UanaInd
A1SARNFDNFFUNINTENINNTINN 09D ULALAUAIN UL 89591 ILAT 19N INIINI9DITUAILAY
N3eAUAIINOLINTBNINTY (Li & Xiao, 2022) Feuansliiuiinisesnwuuidsdadlusediv
AngUasAEN sl neuRssudsalgiingslunisidutdilanaziiuauainisnainiy
SEULY?

n1933vvanedudugningsudeeeulavadelvy lnsamzluwnanresuegis

Douyin (TikTok 3u) uag Kuaishou sintianuauladuden neunsduiiiinaniniuninuag
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FERGR Fadumusdanniidefiovesuusuduazmssonsulusain (Zeng & Li, 2020) n13
genuuuiladaluavwaianmeunsddiifissduduaiunisaideadeensual (emotional
storytelling) LLG}'Lﬂuaaﬁﬂizﬂawé’ﬂﬁL%mﬂmﬂaqwﬁ‘miﬁamimwmmﬁ’uﬂisaumicﬁm
TWUTIIUVDIRUTLAA

4. nagENSIWEUNS (Distribution Strategy) — AmeunsAUTIdvdingneuns
iudodsanesuladiiielmiAnnsidiusnnas nMIuesluianing (Holt, 2016) N1SHELNS
awsunidudaniddfeidutiadeddyi Tualaenssonindfangudvaneuas
Us¥an3 nmaeennsdeansnienisnann weseinudnsadeassdidomarinnulaniu

=€ v

Wigala winluanuisanszanedsludsiusinalaog19iuseansSnn nadnsve 11580815919

Y

4 ! = o

hiussainguszasd nseanuuunagnsniswmennsdssniudesidafsdnvauzvanannesy
ooulatilmunzandunginssuduslnalugaidsa Tnslamzdedinuesulavfiidunisatis
UduiusS (engagement) kazn15uys (sharing) disldiinnisvenesveadeniluaniig
(Holt, 2016; Kaplan & Haenlein, 2010) dodsnunaulall W TikTok, Douyin, WeChat tag
Weibo Tuviunvesuszimady iduunannlesudidiszuuiugihnoumnud §aa3os (Al-driven
recommendation system) @ va3nsadaendnd i ol nseduauaulaves 14luss
nauLtwnefivainuanslfog1a5nis (Chen & Xie, 2020) $1u3dBw0s Zhang wazAny
(2021) spyintinledudemndusiifanuenliiu 60 Funft wariiniseenuuudamenisia
Soslvnsedu Suunlvuiiavlasunisiidausay (likes, shares, comments) qam'm’fam
Tawanuuudady lurasdeorfunagnsnisldszuu Influencer Marketing wa KOLs (Key

VY oa

Opinion Leaders) ilousiviadinilom Afnalumsaisnnuindedonasnseduliifuilna
Anenalindalunusudanndu (L, 2019) Tudangud msrenagydmameunsseduius
fuwwIAA Diffusion of Innovations Theory w84 Rogers (2003) floSurenszuiuniseausu
u¥nns31l (innovation adoption) v8sfuilaa Fsamsatanuiuldtunsnaununisdes
Aolawan lnsuusudannsoimuanagnslunsmeund doniliaenndastunguduilna
@%/QLLGiﬂEiiJQ]EJ@N%’UuiJMﬂﬁZJL%’J (innovators) ufanquegeusut (laggards) AR DRMBRED
ooulativnzan
nsdlAnwnamalvinuuasieuliiiuaud Ay weInseenkuUNagNSNITMEUNS
Feflufiuazidetamsssy wu TasainisUszsnduiuséunisviondion " Hainan Free Trade
Port" 19nagnsniamsunseuifloduiiiinaaiesdeinussuuasiidin nieulduaouiin

V839fiu (HainanLifestyle) 1 oas1anisiidiusiuluyuvuesulad dwalvnissusuusua



48

| A | a oy Y a a i a =

vieuiervaslvinnuiulnegnnnsglan tnsmglunguduslnavidusulminieuande
duuuuwanWeasu Douyin Way Xiaohongshu (Wang, 2022)

wONAINTU N15319NAYNSNITIREUNT LULTanATla WU A15AWIALNER (timing
strategy) NM5USULAIATUTIENY (caption optimization) wagnslEsEUUNITRFBlAIWALUY
Programmatic Advertising §9%18ta3uUsz@nSAmnIsi 18 laz i uenIIn1TUaINa
(conversion rate) YaswAsiUsylawalu@emalng (Lipschultz, 2021) N15YSUINITNALNG
wianfiihmeiuiinmeunsdudanaiygaunsansuausssieng Anssuguslnagandviale

] <@ a a

8NRANYTTEANTN N

nsaAnw: Mslinmeunsdudndudlununalvvuiuy sanaldvuiu Fadu

" a o w a Y o s Y a a ¢ ] Qll
wa s uned@1Ayvedu ladinagnsnmeuasdudandydunlelusiunnisvauies
1AgLan1zn198579 “Hainan Tourism Short Films” & 3iin151a113 99w 1uUszaunsal
dnvisaigNAunsdudanzia Tausssuiudes Lazomsviodnu lnensuaniiloniaz
UM sanenenauidnNauAagLarANEY Waasuamanyalleuinveslinuiulugiue
“lNgaIsIA” (Wang & Li, 2021) fegnaiu wastlgy “Discover Hainan in 60 Seconds” 14
AFUAMHETIUNES 60 TUIT H18NBANINVINIANEIBN NTHBUSTUNDUGY WATUTIEINIA
HouAay niouaunsnasianuianisuuuinuaruasnds nsdeansuuuiliieailigyy
WRTMUTUANIVIDUABYRUIY Wedsdavasransetunalaliiinnisiiuni9ase (Zhang,
2022) Faaonnnviungud Narative Transportation 1na13731 LilaR vugNALYIE1T8451
a IS | 4 a 1 Y a L4 £ Yo a a

iansidusumeesualiadnla dwaliinnishiutdnlalaiussaviaings (Green &
Brock, 2000)

UNATULLIAA LUIAAAINEUATAUTIMAIYETUNT SHALUNA WA NARAT19ATSARY
n1stanTeINUNAgNsnITARAIe LiensaaaNaulaLaras1enNl enleanise sualiy
nqudinung nsmulenidainarlunanalinuiusanddiiiuisaudidyueanis

sonuuutlemmunzauiunginssuguslaadeludagiu lnslameluusunnisveaiiedn

=

Aosaiannanwalazuseslanunsieasilaiasshuwasdedusaulall

2.6 wurAndssaulatuazn1snainfdia (Online Media and Digital
Marketing)

dovoulal (Online Media) nunefis unannesunisdeasidviangldausatnia

e 91813 U313 wazlavanliuuuBealnidugunsaliesedumesiie lddnazdu
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AOURADS dunsalniy wSeuriudn (Kaplan & Haenlein, 2010) Tnsdsoaulatidnuas
d1f o n198 oansaeen1e (Two-Way Communication), A31uaunsalunisidneu
(Interactivity) wag n1sitrdanguidmuneaniy (Targeting Capability) Feteliesdnsvde
gsfeaInsnaenagndnsnaafiiussansnmganindy iesainanansoianadnsliees
LUUGIHUTRYAATYA WU T1UIUNITARN N15UYT UagdRIINTSHAIUTIM (Engagement

Rate) (Chaffey & Ellis-Chadwick, 2019) lug atAsugNandvia n159a1nn3%a (Digital

Y

Marketing) lananeidusialaddalunisd earsnianisnain lngerdumaluladfidia
wwannesuleifoailiie nsmatm@ailenn (Content Marketing) N13na1ALE 8 ns na
(Influencer Marketing) waglawanuuianzngy (Targeted Advertising) \ieadsUszaunisal
finsetumudeinizveafuilan (Kotler et al, 2021) nagnsnanilunisdeaisuuy
Personalization wag Customer-Centric ﬁi‘ﬁaa&aﬁuﬁﬂﬂ (Consumer Data) tJugulunis

asvassalilon Jelinarennuisnelawaznisindulade (Lamberton & Stephen, 2016)

[ aa o

2.6.1. Walun1svesdesaulaluaznisnainhana

aa v

Tugandviatlagiu dessuladldnanaidunIedleddglunisdeaisnismainuas

9

ASNWUTUA LAUHANYULLAUNLANAIIINNABALAN AD ANUAINITOIUNISHDEISLUUADIN

(two-way communication) A31u53A53luNISIBLNIToya naanaudneninlunisdiis

¥

AustaAnInga (niche audience) Humalulagdanasfiuuaznsimsiesiveya (data

aa o

analytics) Wn3wn1seud eansnisnainidananesindeeeuladlyldvihmd 7 sdeans
it usSafunuanlunisadtsufduius (interactivity) uagaa1ug A UM 871 530]
(emotional engagement) T¢I UILAATULUTUA (Kaplan & Haenlein, 2010; Chaffey &
Ellis-Chadwick, 2019) uulfan1snainaavia (Digital Marketing) a3uisfanisldinalulad
asaumalazuwanlosueoulatlunsnaaunagnnisnaia i oadsnmauaziiiy
inﬁﬂ/lﬁﬂ’ﬁ/\lﬂﬁﬁ@ﬁﬁﬂuaﬂﬂ"l (Kotler et al,, 2021) #eooulati 1wy TikTok, WeChat, uaz
Weibo lénaneifuresmamdnuesiuilarsmivlunissudoyatmansuazdedud Tnsiams
Tunamalvivunuiifimsfaunduaesugianisdiaduasquinarsnsveafiodszning
Usgne (Hainan Provincial Bureau of International Economic Development, 2023) s

'
a o w

NauNAUTEII NNagvsdesaulatuaznisnatnfdiadududsdAylunisassassaien

£%
A v =2 [

AeunsaugargNaunsandanguidmungliegndngs muidenaeuuduings

maqaaadﬂuaau"l,au (Social Media) Iumwmﬂaammsumm ﬂ?iﬁ]@ﬁﬂi‘ﬂ‘é@%@ﬂiniﬂﬂ

<) A A A

fog10gu Mangold way Faulds (2009) Findedsrueaulatimihfinaduaiodedoas
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YaspsAnThazIaunusEnieiuilaa Minliinsninansdsaundamadonisiuiiazain
Wolluluwusud Aae?l Kim waz Ko (2012) Anwinudinagnsnisnaiasulelvadise
(Social Media Marketing) S A1 MNENWUS LTIUINAUAIINANA LULUTUA tastanizlu
o ' q‘ = < ' - o 9 ¢ &
gaamnssuwidulasvisaiied Fadugaudavesumnalivuiuingreiuaiianinanvaldu
wavisaedsaulan
nsdifnwveslinuunansliiiudanisuszyndlidessulatagiasvassiiie
) a a Y I3 ' ~ ) ' | aa & h gy v
TuAFRULATEENAAT AT ARAENISYIDLEY Fegadu wasUaInloduly TikTok Aldnn
UTEINAYIENIA Tausssuvieadu warianssudunuinisseiungideniugavie Yaefge
Unvieaiedluyssimanaza19wf Ialaidsmdydmanildnagnsnisianioudsosual
(emotional storytelling) nanufiutayalusluduuaznisaesuiniseaulad i liiinnalds
Welygog19tmau Meluwin1sas1an1ssuiwusua (brand awareness) waznsanduladge
uftuwnaanasy (Zhang et al, 2022) usnanil ngufnisueusuuinngsy (Diffusion of
Innovations Theory) 484 Rogers (2003) §3a1115095U18N1TUNINTLNVDIEBNITNAN
aa o | v ' YA aa v o o A M ¥ I3 =
avvatulvivunuldegaminzan Inessyiruinalugaddviadngeusudelndlasinisile
dodauaudd 1wy Aaudislun1sldau (complexity) aarud i vusunnisdsay
(compatibility) kagauaINIsatunIsnaaesly (tralability) §sdonndasnuunanosu
lodeaiifeneonuuulidfsieuaziindosdioadatomdniazy wu Hawes e uaz
ndnn WeoauleuiAndooaulauilazn1InaInfndvanunIsas 9N TN UATH UL
a 3 =] = A M v o Y a a ! IS “r-squ A:l' Sy
Wilve sziuindematlulavimifiiesnislavan uwinatedu “fAuiiussaunisal
(experience space) 7EUSLAATUAURUSTULUTURHUL e Bt013ual ANUITUATTaY Uag
nsueniddaMavang n53dglueuiandenistinnuddyiunsimuinagnsnIsnaie
Weesuakiudessulauiaenndeiuinusssuvieadiu wu linuiu ieliinyadlazaiy
SAEUNINATHFNAATIETIA

4 a

2. NAENSNIIAAIALTALENT (Content Marketing Strategy) N13nanRavialuga

v v a sala !

JagdulvimnudAgiu MInataailent FadunisaiiassAnunudnianeiwaznay

v q
¥

landarudeinisvesusianunniinisnedualaenss (Pulizzi, 2012) IAleduganaive
Fonaneifusuuuunsdeansiidninag iesnnannsaairanisiidrusan (Engagement)
N1un15La 113 8aL99815ual (Emotional Storytelling) LLasﬂswfumiﬁmﬁuiﬁyaaaﬁqﬁ
UsgAnBam (Ashley & Tuten, 2015) lugaRdvaiinsudsdunisnisnaingadu nsasia

Wevnifinauauazanusalioulesiuduslaaldegefivssaniawiaduiiladdgyuesna
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qwﬁ‘msmmm%uﬁjﬁ]m (Content Marketing Strategy) Faupnsnsanmslasanuuusaiud
satfunsdearsmafion manaadadenidunaidiFes (Storytelling) mslaug uas
mia%ﬁwiza‘umiail,%amimiﬁ;:IU%Immmsaﬁdauﬁ’mlﬁaEJ'NLLﬁﬁ]’%ﬂ (Pulizzi, 2012) 3dte
Fuidemdiag (Commerdial Short Videos) 1lusaogsiidaiaunainisussyndlinagns
msnmadadeniluduniava Wesnnidemussinniannsdoaafessnuarorsunlld
g nszduntelunaidu 9 liuslansuansldnasuaziinanuandiga (Ashley &
Tuten, 2015) uenanil Aledudsaunsnidoslosiuunanrledilndoaiifefifuslnalday
oefuUsesn 15U Douyin, WeChat, uay Weibo luasnsaiguszenaudu Sewliidomgn
wpunded ez dangudmangldasnauiug) nagnsddyresmisnaindaien
Ao n1svams eadeesual (Emotional Storytelling) & 301fandnn15m193nInen 1oy
Emotional Response Theory Wag Narrative Transportation Theory Lﬁaa%JNLLN@JﬂR]LLag
AURNWUAULUTUA (Green & Brock, 2000; Holbrook & Batra, 1987) n191a 115 097
denadesiuAeuwaz JausssuvengudminediannsanseAuanuIanguIntar sl
d2u321 (Engagernent) § i utaseddglunisiaduled suazanufnddewusus
(Lundqvist et al., 2013)

nadidnwlusamalunuudiiiui Sdledudildnmnenia ermnsviesiu
Fausssuiutiu uazAanssudunuins fhadna Engagement quﬁmmﬂamﬁmﬁwam
215UIAUAY ANUKBUAATY LazkseduaatalunsiAun1slaog19nsga (Li & Wang,
2022) uanLUgyLy “Discover Hainan” MLWENLwﬂﬁsﬁayaLﬁmﬁuamuﬁﬂauﬁmmqﬁu Wl
fddmadansianFesiifouite nsedu uaznszduensual Wielifvaninauidnosnidian
FuiaUszaunisalanedes @ agodi utesnsinisiddiusau (Engagement Rate) Lay
Conversion Rate Tunsaewisurieaiiien Bnta nsmarndaileminiilodudsannsath
FoyaiBadn (Consumer Insights) Alsanunanslesuludoadifiounldusvunsaeumudly
wisnzauiungud g W N15ensy IALenaUsENau USoAILIALNBIYBINNLANS
iioliaenadesiunginssunisuilnadeuazusgdlavesivuusiazngu nsusunagnéids
\Henduilaenndasiunuia Personalized Content Marketing firaetfinaaudnsaly
uaUyMInaInAdta (Chaffey & Ellis-Chadwick, 2019) faify ﬂ'ﬁmams?mﬁawﬂugmwu
Frledudandsslulvinuuldlfifssludunsdssnduiusiuduazuing uideadg
UszaunisaliBsensusiuayanamssiliifuguilan sadutladeddalumsarsmnuduius

Y

Je8veTENINUTUANURUS L ALazinAnanwlun1sudsdulunainAdviae el
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3. unumvasdasauladluandiunssunisiaaienaziAsegnaviesduluusun

vasuuwalinuy Judugudnarsinunisviewiigaiasiasegivassassivesdu msldde

aa v A o w 1 b4

paulatuaznisnainfdviadanudAyrenisasisninanwalussiiui (Place Branding) waz

=

nsgdwaswgnaviesdiu lnelauidenuinnisidunanvesuladeaiise 1y Douyin kay
WeChat 18T UIUE 1Y@ UNvio W 9uaze anv1gd U1 090 UK IUNITAAIALTY
oM agN13ta15eIwusUA (Brand Storytelling) (Liu & Li, 2021) Asilagviouliiudianisys

annsdendviatunagnsniaasygiakazIamusssn Juihinamalinununanelunsdfnwm

i U L Idl

daauvensidnisnainfidvaieasinuaminasegia samalinuulutdagduliiies

' '
aad

Juuvawieniiennitedesszaulszmaniniy uadudunuimeassddglunisysannisde

o Y @ s

aﬁ‘waszrm‘uﬂaqmﬁmiﬁwmmwﬁﬂﬁmﬁu nmslddesaulaina zn1snaindaviananewdy
a = o W ¥ [ 6 d’lj a 4 a [ [
iw3astiodAglunisaiun ndnualvesun (Place Branding) waztiudnanInn1suastues
LATEENATNATIALUITEAUNNIA $1UTT8Y04 Liu a Li (2021) wudinisiiunannesy
loiuadiiag wu Douyin wag WeChat Mﬂi%LﬂWdENVINLN‘EJLLWi%@%aLﬁﬂﬁﬁUﬁﬂﬂuﬁVi@ﬂLﬁSJ’J
LAZAUANBITAUSTIN AT UNIITNA IUNYIB NS Ay aAI B FUATYIBINY
Inedneiideddny Anudnusavesnisnandadenaiudesouladlulvivuiuavyiouliiuds
a a_ a ¢ - =& Y a MY W a v
LWIRAMNGLATEEAALTIUsEAUNTSA! (Experience Economy) Baruslaalulaliiesuadoduen
a Y r.squ « a‘” « e‘” ‘:1' d' 4 £y I3 Ql' %
WATUSNIT WAEITD “UTTaunisal” wae “@15ual” MNeI8InUkUSUALATEIUN NITLT
FAleduiganndlg (Commercial Short Videos) iunilslunagnsdAny iiesnnnidleaunse
fnevenalTedTIkaresualldeganTetukaE NI fananansaduialssaunsalaiiou
alaviud Faduladeiigrsnsedumnuaulauazainsninupniunisensualiviusuinie
A0UNYVIBDILNEN (Ashley & Tuten, 2015; Lundqyist et al., 2013)
nsddvodlinuiunanddiiiudinisuszyndlduuifn Brand Storytelling Tuids
LATYFN LA TAUTITURENTALAU LaNUeIRloduiuYemIA §35UYF Laganssuviosdu
Ldigausiiginduuidaminty widwasamssuiuaznmdnvalideuindeuamalv

v 1 1Y

winlunquidnviesiiesluuazinauseima n1siasesdsonsualiudefdviagienseiu

q

AyeennINdudaUszaun1salase vilmAnnisnssateelagiusenaunisviesdiu $1uen

§ru0m1s warusnsvieaienduy q egradussuu wenainil msldeee ulaudaunsaiu

a

ayaldadnifeiungAnssuduiiaa Wu awaula anudlunisidivy wazauduveuly

Wenn MR Usznaun1saunsauiulianag nsn1snanlvineuauewionuf 8an135ves

e

naAlaBguwiugl MsKANNaIUTENIINTas B omAiuesuallarM TR IEYToYaLT
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dnflazviouliiiudsdnenimuesanisnaiafdalunisatvanuasygiaiesdiusarnisaing
3
Y

ayUlean inunudunsalfnwndaurenislddessulatuaznisnainfdviawie
YTUINTATEEND d9RN wazTausssudnmeiuy myasiallenifledudandvdnaienen
91sunlkAETRIsIRinduliievheassNaulalag Engagement vaeusina wadl
Jwesosodrdglunistundouwasegiaadisassiuaswauinisvieaierluumnalinuiu

oA

9819838

4. nsalAnw: nslvdessuladlununalvnuiu nsaldnwinuraulafowauiley
lawannnguasaudnndeddmsunisiuslundaunvisaiivataziausssuviosiululu
NUIUTLNEUWNS WU Douyin G 9l9inALANITIE NS DT ID1TUAINAUNETUNTNAILINUVDS

a acaa Yy  a o & & v & aa & .

5ITUWIARALINTInAUTIDIAU HagwSIINMITIAUTeYanUInlenndensualsiu (Emotional
Content) wazilanadnwain1eTmussTuaIuNT0a319 Engagement gauaziiugonn1sAuN
anuiivioadiealauinnin 40% aelu 2 WhouveIn1sIeLns (Hainan Provincial Tourism

Development Commission, 2022) &llneang1Usz@nsAnuein1snainfdaiarnaunaIuna

gnseulonuazunannesuianzauiungudivune nilslunsd@nwinuiauladmiv

[
av a4

mAdeifounudglavanameunidudondediieluslunanuiiviondeuay Tausssu
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2.8 N3AULUIANTUNITIVY
NFEULWIRATININ (Conceptual Framework) dwsunuideides “nisasnsassd
domameunsdudandeluFesersuaiuudeseulat uamalimnu assasgussrvu
u”
1. 99AUIZNIUNRANVDINTIULUIAN
(1) Uadeudn (Input)
ws99slavasgu (Viewer Motivation)
Emotional: AN3AN INGAWEY AMaunauIy
Social: NMsideuduius ws wansnuAnuiu
Cognitive: A1X3 AIALIA
Escapist: N13AH1NAIIULATEA/AIINDI
Qmé’nwmmﬁammwaum%ﬁu (Content Attributes)
Us2LANi3e9s (Story Type)
mMaadendeensuel (Emotional Storytelling)
mm&nmazgmmu%a (Short-form, Interactive, Visual Effects)
nauiiiieada
Uses and Gratifications Theory (U&G) — EJ§‘U’1&JLLiﬂ@Jﬂﬁ]GﬁJ@ﬁﬁf%MLLazms
nevauesaLiom

Emotional Contagion Theory — NNSE519DTNAILAYNITUNINTLANBTU

(2) nszuaun1s (Process)

AN5E519855AIBNINTNEUAS FULT N YE
N199DNLUULSDITIILASAIALAT
ASIATANISLALS D T9D15UR]
NSHARLASINE NI ULADRRUlaY
a0 1 v .

NTUAIUTINVOIVY (Viewer Engagement)
nsAanuBgNRBLies (Continuous Following)

NsLEnIAUARLTIULAZLYS (Commenting & Sharing)



ngufiingadas

Media Richness Theory — A1seanuuuLdanINoiLNIsidIUus I

Engagement Theory — a5U18WaANTIUNTHAIUIINVDILY

(3) waaws (Output/Outcome)

N33uskazas N mEnYalLUTUA (Brand Recall & Brand Image)

o = a Y I3 . 1
fﬂi?ﬁ'mﬂ?'mLGUE]?'JIEJQLGUQ@'ﬁiJmﬂULLUﬁu@ (Emotional Connection)

N1INTLAUNGANTIUNIINITAAIR (Marketing Behavior)

ngufiineadas

Brand Equity Theory — 1385 19AMAILAEN1TINTIRUTUA

Affective Response Theory — A15AOUAUDININDIINAIRDEHE

Input

Viewer Motivation
« Emotional rolery
« Social
« Relatedneses
» Sharing
« Cognitive
» Knowledge
« Understanding
» Escapist

 Escape from Stress/
Reality

\ J

- Uses and Gratifications Theory

(U&G)

Process

Commercial Short Film
Content Creation
« Storyline and character
design

« Emotional storytelling
techniques

« Production and
online distribution

-

« Media Richness Theory
» Engagement Theory

ANSININA 2.3 LARINTOULUIAANITANEIITE

Output

Brand Recall &
Brand Image

« Emotional connection
» Marketing behavior

(. J

« Brand Equity Theory
« Affective Response Theory






