unii 2
WUIRANGYE wazaUIeNAYITY

nsAnuisendeil m%imﬂﬂmLmemngwaIﬁlmmmﬂiaULLu’mmmi’J%wamim

ey LﬂuiﬂmmmﬂﬁvaamammasJ Feseluil

1. wqwgmiaamimimam (Marketing Communication Theory)

2. ngufanuiianelavesgnen (Customer Satisfaction Theory)

3. NufnaAnssuRuILaa (Consumer Behavior Theory)

4. nufn19a319assalerveoulaluazd3dooulail (Creative Production
Theory of Online Novels and Web Dramas)

5. nguidelvisl (New Media Theory)

6. NEHNIINAATNAENS (Strategic Marketing Theory)

7. ynideiiAeados (Related Studies)

= =
2.1 NEN15HEIINIIAAN
= = " = Ql' U ada 3 v s = \

MO NTFRAIINTNAN YutunBnwfeiuItnesansaunsalinagnsnisdeanseeg
= a a ' % = U oa v a 9 ' = S Mo
fusgavsnmlumsaenendeyanerivaumuaruinisivdangudviany nsdeanslunilile
inanznislavanlugULUUARANVINTLY wifiATauARURNITUTEMAUTUS N15IAINN19NTS
nswameaulal N1IAaIATIRANTIL avgUiuunnsaeansau o uiudifyvemaugilogiing
enutlawazidenldans Yeime waznagnsnisdeansimunzay iensedulvinguidinang
ANN1INDUAUDININTIBIANTAIAN TS

2.1.1 NM1IAaA

wnJgnmsauniseaalalimuaulasazininisdnwegemaiadulssinuiliedeatiu
n15ma9 (Kerin, 1996; Kumar, 2015) Iag Kumar (2015) leatasisvusznuidendnluaan

1 dl 1 U ay U

N13AAINARDAYINTEELLINADIMNAITTUNNIUNY 52T A.A. 1996-2004 N1TAAINYNUDIT
& a s = v DAY ° i a Ay | a i
Jufanssunfudieuasdadlininginsdmauinn niwwaadlawdsuidasiulunaisen
Inggausunasinseatalunisauieaitmanilsluewan maldsundasdanaiiodu
nstasunszUIusiel (paradigm shift) AS3dAgy FavinlrnisnaiaianuiteuleslnaTngauiu
MiMn19gInadu 9 vesesdnsluginiaifaing1y nseaialilagnueansslugiusieiaiie
dmiunisiuslunduruasuinisdnealy LLﬁlé’ﬁ’wum1Lﬁuaaﬁﬂswﬂaué’wﬁmmaami@l’mﬁﬂa
snagysvesasing (Kumar, 2015) Hadeiogdomdninufouuai Idun enuvannvansd
Fiuturesdoande LLaummLsumusuaamﬁﬂgamwuﬁuuaumasLum mMaasuuUassananlsl
deahlesdnslianuddyfuianssumusnmanatnunty widdlnfuianusndulunis
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IansuazaindninasengAinssuguslan aaensunsaicljduiusieninguiianiuedng
W edulad suAanssumsn1snaiail eldng gaaisauna unuinuagnynf veanisnan
Wasuuasegnedaiau fuslnaliifisamelatuisnismainuuudafiy udiduuarm Asnsid
UsgAnsninuagUszansuannnndt Tuuduni Kumar (2015) #iituin u3dsing q sadusnn
Fusienisiasuadne Uszansna (effectiveness) way Uszansnim (efficiency) ¥84n15981A
saanergdansuasiidvsnatenginssuduilaiunsduiduiusiuesdng Seldnanedy
usssdnduddyiensianmguinmssatn wazduwumeiitgliianssamanisnaialunis
UftRamnsasiiuldosnisuunndduegaalsfinu n13Wd suudasiananduneliidi
wunlifuddgiilionuesiuld ndmde Sninavesihensnaialunaisednsiiuuilivanas
(Webster et al., 2005) 1ng Mortimer Wag Laurie (2017) szyuisnfuin Yas1dadudvinaves
dhonsnaadunislulssdiuinmevesnsufiinmssunisnatn auvmudnuiandediialy
nM3¥anadnsidaiunnvesfanssunianisnaiai daoaudiianiagaa (Webster et al,
2005) dsralithensnaingnuosindunsealidegauazendenisaanisaluadns deilug
N15aAsUUTELIUNIINITAAIAGT (Webster et al,, 2005) unosilaanadastudodunutes
Kumar (2015) Aszyiminginsidnassliiunsaaasindddaudassiuualiudanann widlsl
prananldindunaaulasdwds assfudnn unldudndudmalfaruanmsadunisnain
(marketing capability) nszefeenaninemIsnaaiismgud ldmhsnumegsiedu 1wu
dhemne suansvesludefuivisusunivavatennniy (Webster et al., 2005) uiin1s
WasuwasiagdeliAnauimeln q Wy enusndulunisinuuasimuinuendndin
nsmann wiludndaniledldidelonalmi 9 waranudullfdniunmsimunssdauiuasnis
UitRsumsnasluouian lunsiiansantesinedidaausenin mnudeanisuesmainferinug
funnsmaIn waz sinuedumseaefidegais sududesdlsiessifuddgioatu nns
ns¥evEeNsYTANMTTBIMTNTIduMIRan naeasulymilistestunisussaunues
AonssuLaznsWATine: Tnensysannsmspaiadniunihinnagsiadu o wazdnuaznis
N3¥A8MIveinye 9191 lUdANNITMNEAIUNITUTEAILNUTENINRNBUA 9] VBIDIANS
%’!qmadawa&iammaamﬂé’aaLLazmmLfJuLaﬂmw*suaaﬁ'«mﬁmImm’m (Challagalla et al., 2014;
Day, 2011; Rumelt, 2012) nuilsusufiuimevesnisdnaulasunisnainie n1sdanisway
nsldusglomiann doyadruuumenadisleg egaiuszavinin luudunaull nilsluanu
mevdniiesdnsdeundy fie Mssulsziugunmeeanisdndulasiumamaialunnsefures
BIANT

2.1.2 N58RENINTAAN (Marketing Communication)

audlenuved Keller (2001) nsdoansmisnaindeidu “i@savosusud” uagvimih iy
nalniveliesAnsanansnaienisdeansuazmsiiujdutusiuguilansnunsiiaueduiuas
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U3NN5RIAU AN TMIINdRLYRINTABANTIEMI AN sTURTidLlsE s MeuenTutlag Tl
AU UTauNINfiELaegan (Keller, 2001) lasdosnarunszuandn (mass media) filag
ATBIUNUIMEARY YU Insvirduaring lnannud1Ayategedaau (Gronstedt & Thorson,
1996; Nowak & Phelps, 1994) wagnaneiduifissvildludomnsdeansiifiegogrmannaslu
tlagliu (Keller, 2000)masamateTikiuan i “nsdeansnisnann” legnltluanamnening
ileeBunevthiinisdteanssng 9 ignsanianlilunszuiunismsnisnain (Duncan & Everett,
1993) agslsfiny nsiintuvesdumedidnldnelhinnsasundacddy vhlhduuddiae
Forausgnitimsdeasnisnaniuminiou 9 vesesdnsiFudeusiias (Rowley, 2001) Aol
Fuutailazdoumes nsfeansnmarmasgnuesindu “orninesulasvesinnisnain”
(Rowley, 2001) lngludeuseiRmans maﬁamamwamﬁﬂgﬂL%ﬂﬂﬂﬁ%ﬂ’ﬁdqLa%umisma R
Huesdusznaudfuililu apPs vaan1smarn TéuA wandas (Product) $1A7 (Price) Taan1edn
9191U (Place) thag ﬂ’]'iﬁﬂLﬁiiJﬂ’]iGU’]EJ (Promohon) (Hartley & P|ckton 1999; Ozuem et al,,

2008; Rowley, 2001) afndiriiuin n1sdoansmanaininerdedonuudaiy iy nisdeRu
Insviend wagdng luniswmeunsdannuligaisisasu uinisunfsesdumesidaliass
nanseMuagTitudnytegULUURINa12 (Chandra & Kaiser, 2014) wifdedufnazdandios us
walwladdumesidnlddalonaliian dewmensdeansivl q Afanuwandisainnisdeans
mMsnaALULsaA dadunmsdearsmaden SumediaviiliAnnsdemsuuuldnouiudund
mmmisuﬂ,@f (identifiable audiences) vinliAnnsdeansaainig (two-way communication)
wufiasduiisanisdsansiuFunavuludnwasmaiion (Amott & Bridgewater, 2002) A1
vannvaeLasANduteuTesasmnadeaslugaidraivlmAnanusuduluns Ussanuuay
ysannsianssunsioansiavanegaiiuszavsnim Gsaenndestuuufn msdearsnisnain
WUUYIUINIT (Integrated Marketing Communication: IMC) 7 Schultz wae Kitchen (2000) 1
iaueld nsTmmnesdUsEneumsieansogisaenUssanuaztieiaiuUsEAvsNaIn Inanals
a89898u Turamenssy 1970 anufvthmameluladlidmansenuegsddaysanisnais
waznsdeans tnevinli S1unanismuquaandsunnguanselnaflugiian (Achenbaum
& Mitchel, 1987: Schultz, 1996) nsumalulad 1wy 1a3ssannuuIsIAnLaL STUUADLAILADS
wnldf delsfiudnannsohanudiladeyanistevesgnéldfBetu (Schultz, 1996) danalst
r;fﬁ’mﬁﬂﬁmiﬁqwﬁmﬁma@aa (Achenbaum & Mitchel, 1987; Schultz, 1996) LagA18N13
muAuTesssiidsdeuaziuilan finuandsnareliuiinseunsesiumisnensnainuas
AdaAuFTigndmnAusulusoaddaiiofosinstodud (Schultz, 1996) Jullstrsnanamassy
1990 fuanuaziiuandandddodoasunsgrunansussian wu Inssimi Fodefinnt Ing waz
donanauds yudsanssunsnaadedauaiunisvie Msna1anIenss MIUsEduRug uaznng
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yelagyaaa (Winer, 2009) Mulhern (2009) lstasudnwazddnyuesnisdeassnavulugiuz
fruuuuresmsdoansnisnanasiolya el

(1) fungnussindunguieudsiunisadenndidesiu (Napoli, 2003)

(2) Tawanannsonunneueadifuidenivesde uadlinagnsnisunsnuionis
indameiiofsmnuaulaanngu (Malthouse et al,, 2007)

(3) fuilaafiunlifudiazseuiumsivansmenisAludssduld mnanansa
uanidsufunsdndadenEuieiouazss (Moorman et al., 2005)

(8) ToyansdoasvemMAUAAINTITIBANNTIUTUUTUA LAY AT UTOU
URNATRET G‘S!Qmsié’fﬁlauimﬁmm3aummmﬁﬂﬂgﬁwa§mmmie‘% (Tellis, 2005)

fornumseansvesuususanunsagruanidnluluuudeinseunquvansunanslosy
iioa19gadurta (touchpoints) ftAgatesdmsudusiaadivmne (Lee & Park, 2007) aneld
Uundanan guanuazgiuanluefindsinamunudeyatmasidsudsuilaaduegamn
ogslsAny anudmmanaluladluadldAtidusnlfddsulasadesnatnads ne
mnumuwimLﬂaaumﬂmmﬂaﬂlﬂamus‘[m Juslaalugaansaumeaanansalivalulad
AU 039U a39 uaznuns doyadenuLes sausisanansnvinAanssuwdel
dudnwseiindlieg1an3199919 (Kim et al,, 2004; Kliatchko, 2008; Schultz, 1996)
mitfdasJuu,iJaqmemﬁmLauLaEmiﬂamﬂmmmmummﬂmimmmaa Buwmesiin

wazmsasunasiii e (Schultz, 1996) N5EUIUNTHLANT UDE 1952015 Imgﬂﬁjmmm
goufunaruiuduihiumaluladlvallfiSininfiineusngluedn fegrdu Ingdoddinainiy
38 Yisaziinfedld 50 duau vazdilnsimildioan 13 U us Sumesidaanuisaviléineluna
Wi 5 U (Ellsworth & Ellsworth, 1995; Lagrosen, 2005) MILARTuvesBUMesTnLaL N INAT
frosunavesiuslaalfiudsunUasisnisdoamsnananainegedidedidny Tnedausidisnans
53w 1990 1uduin dalawanldisuysannisdumefidadigdiunaumanisnainveny
(Bush et al, 1998) uazmeaNudISavesianssuNIsnaInitietesiudumesiin vilrodng
AITARAIANEN L?M‘U%’Uwﬂssmmlﬂgiﬁaimjmmﬁu (Winer, 2009) d9ualit dndiuauussan
nslawanludosaduduultuanas (Danaher & Rossiter, 2011) A15v1A13L 4 Tl T edU
indouivilgauiunaladelmifinueiogisds quantRvosdumesidn 1y Ananduaemis
(two-way interactivity) uaz Tonialun1sfiufduwuslaenss doiduvguadidgiosuie
ﬂmﬂgmiaiﬁy (Lagrosen, 2005; Rowley, 2001; Winer, 2009) uonani sunesidngsd
@mé’ﬂwmm%qmﬂ?ju 7 I nsidndsldmasn 24 4lue Aruunsnane (ubiquity) AINETNITE
Tunsdndslusgivaina nsszydiyanauaznskuinguranegnanden aaensuanuduly
Igweansdeansuuudanes (Rowley, 2001) Sharma (2002) Fsiidiui mﬁamsﬁ’uqaﬁﬂmaﬁi
Fosiemfigamagiimans foiduteldiuiovddy Faldvimennuldiuioudnisuteiues
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§50AAL LYY S1UAUANANUUNITAT wilNFelndaridalaiUSauninung wildlaruneainy

3
' (% (% g (%
oA [

Mdenuinazmell asedudiy uIdTetinlusuz i denwhudsasdunuinlunislawan
Sumedidandufiuuliudiar veredudenlunisdeaised1anineving (Danaher & Rossiter,
2011; Winer, 2009) ) Tnglud 2017 nsldanslevanidalanldusaiinnislavanmaln s
Dundausn way mm'1mﬁmuimmmﬂszmmmwm gamsegluszaugs mmmmﬂm’mluaa
Insiadaainezasil nsiinduresdumesidni mammuLmaﬂmamiaamﬁmqmma’m
TnglanzagndinisiuwAnnsdeasaenauagnsiiufduiusidnanld (Lagrosen, 2005) A
dvldinnnsmataaunsadoansuas afansdduswduguiinadmunelagase Fudude
1@L‘Uiawaammaﬂ,ummaawﬂm (Winer, 2009) Iuamm Tunanisdeasuuussiudodndnnis
AANAENNNTAMIUANNTEUILNNTADENTIINBIANT K1UdD ﬁ]ummuﬂﬂﬂimamaamm widaqdu
Fuilaalsnanadug@ifisnnamuauuusudluisdin uazannsaivuadeyadinuesiomnissu
(Winer, 2009) Kliatchko (2008) asunemsasuuasidunsiedeuanlnansaeansni
{fie (sender/receiver model) lug UFduiusidsysannis Adnnisnainuaziuilansneia
unutslug s uasduans luthaaenmssy 1990 flidemgaanisaiindumesiie
9zenszaun1siuduiusingianizlun1unisnainni1anse (Deishton & Kornfeld, 2009) R
TumaUfoh Sumedidnldvnoiaduyszaniawnsnaianenssuasyilinisdeansianuld
sevsoanty ehalsiiony Asildldeednie srunslumsiuiduiusliliiasulinaniienns
mﬁaﬂiﬁimmmﬁyu LLG]'ﬂﬁvﬁﬂﬁr}iuﬁﬂﬂﬁ5’]14’1?]3J7ﬂ§14LL‘V|U (Deighton & Kornfeld, 2009;
Ewing, 2009) Ja30u {uslaaliiiiusnauaussiadelauanianisnain uidianunsalinaunay
ﬁaawﬁu@’ﬁﬂ&ﬁmmq (Deighton & Kornfeld, 2009; Schultz et al, 1993) WunuaA11u77
tnnsranaldnanedu “gsuniu” Aldanunsaruauduilaaldegrndaasadnsioly uas
Fududesufuiaudntuanuatdlmid fardu Aanssumensrainveamniuienagnduiioa
Fnne 39150) wazmeunsliuaning Fsenednardasonddns (Deighton & Komnfeld, 2009)
261915 Wnnisearadruruiinginaudalafi Yalaud eafu “aatauuud
ﬂgjﬁuﬁué” wazHansEnuidiiensuitRcunInatn vedusinmedumefidaiewd du
wwdesdonumaluladansauma (Ozuem et al, 2008) Wait luananduasa aumaimmlm
LﬂaEJuLL‘LJaQSULLUUmﬁaamsmamumﬂswwmmaﬂaﬂ‘mm g szuulaiuuuiaiatng R
adefunaaidanauaznsrategud wnninsaeansiignmuauuuuiiaaiannuuasans
(Mulhern, 2009)
m'ﬁLﬁmﬁumaqﬁumaﬂﬁmié’ﬁmﬁfamsmﬁ'EJuLLUaaﬁ'ﬁ’wﬁ’zwmaﬂizmﬂul,nmaﬂ13
doansnisnann nilduiufe finmadnunisioasnimainanusodenlidesnanisieasid
ANUMAINMANEINTY (Danaher & Rossiter, 2011) Tnamasntasaaniiiiua “dreduAnissed
21 fodugaiitiansiivlnegainnszlanvessiudeitnnisnainaunsaldUsylovdls”
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(Winer, 2009) mudgnunaadnvesnisdearsndussdniaim mngdsansaunsanianisalla
9819gNABNNEINU ANUFBINITUAZANINYOUVRIFIUANS JarnuiideeenlufasiivsednSuage
#1gm (Danaher & Rossiter, 2011; Shannon & Weaver, 1949) @ty yninnisnainidondeniny
do waznguilruneny ANNYDUTBIALULEY WINNTINN ANYTEUTDIgNAT gandianudululd
genasaenanaglianunsaussainguszasdlaegeiiusednSan (Danaher & Rossiter, 2011;
Lasswell, 1948) wiludasiain Jeymdnusngliiuegiednau widlodwiugeswnsdoasiiiy
WNTU AnUTIMeRInanBvRaudutou Jasvieuliiiuegiunudai wnlathnisnainds
Fududos ﬁmiu%“[,ﬂmﬁuquﬁﬂam (customer-centric approach) lun1588nLuUNALNSNIS
doa13n159a10 L aliuTTauIAANIIE8a1INITAAIALULYIUINIT (Integrated Marketing
. ! = < v Add I a a A % ~ a 1%
Communication: IMC) Tuafin Usziiundniid@enifuintigfe n19as19asiuinzay uagideonld
I 1 'y} € a = d‘ QI a I 4‘ ] 5 v Yo d‘ < 1 v 1
Y9N3 19U Insvied Iny niededsiu tnedsasuuluduSuarsilunqudmuneglaegng
anead (Rowley, 2001) uilugARdsia AuraINNaglasdudouvateIMsaeasiaaing
anuvmeluiiisedldnagnsnisysannisegiaduszuy
windagiudsnsidgmifeatunisuseaiuanu uwiidewTeuiiguiuenn Yo ULnves
nsdndulanaznisidenlddeinnududaunnntusgrasiuleade n1siAnTureBumesidauas
ANSEANYUYDITNUIUSBDINTAANUITLE BN LY VI bANSanaulatA8nUnISIE aLan1z Y9N
nanedulszinundudoud sy lnslanizegedudenfinsfonissulssiuln arsfideiugn
Yoaneazianuaenndesiu Bulleduslaatiunumlunisddiunuiunssuiunsdealsvesuy
I3 Y o ] & ) A £ " o a .
SUR ANUTULBUAINANINNIANUTALIUNINTITY (Winer, 2009) A991 Danaher wag Rossiter
t:‘l’: « 1 (= [y I a f < [ = aa
(2011) ¥ “a1nyuNLIVBITBIMINMIHAIN Lilllasasdedndumesidnazdinadfountaditinig
A5PARB " WINWIAIANITAINTBINNITADAITNINITAAINILEIAINAIUIDE19RDL LD A
aglunniznisiudsundasliingaila (Danaher & Rossiter, 2011) 91 N1FYTUINITYBINIED
TrluazAasufuinmiefuieas19A9nIsUNISA0a1SNIANNADAAEDY F9NA18LTUAINUTIINE
dARYUeIEIANITAIUNNTAAIA (Winer, 2009) WWeasanngusiaaldvatedesmslunisuaiamdeya
d' [ Y a 1 d' U Aa dy = o o I 4 )
wazdeansiugiusnisneuniazandulade (Rowley, 2001) Faiianudndudoaiiuwinig n1s
#0a715UUUYININT (Integrated Communication Approach) sl 1148Lns 1215y 5013
TayalaiinTuatudiluseiuvesfuslaaies (Schultz, 1996) mnasAnsdsansithigenndosiy
goulAs9an15vinliie AUl AeRARDIYRININA NHAILUTUA AL N NENBADIANST (Lee &
Park, 2007) #spa1uldaenadesiionadmansenulausenisinaulagelusuirnvesiuilan
¥ <@ ) [~4 o I~
Rowley (2001) lawensannuussiaunnudnduvenisysanns lneduuneeniluaes
seavU lawn 5% ﬂ‘UEJ‘Vlﬁ’Jﬁ (tactical level) wag 5% m‘unaa‘m (strategic level) Tusy @‘Uﬂaajm
TmLa‘wwvasmaﬂuﬂmmsﬂivaﬂm‘ﬁlsuwmsuaal,aﬂmauﬂa Buulsseninanisdeansnisnaiaiu
msml,uuqsmat,smaauiwaq LuaqmﬂmﬁmLuuqiﬂaLaaﬂaaLngUmeuwaamsaamiﬂu
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anduduifu (Rowley, 2001) Mainturesdumesidnhlidumimiiinsdomsnimainiiag
gnilenlfegrednaulusdinizuideume uagsivlvisndonisaiadundslu (Rowley, 2001)
nandniemilsde Aanssuvemambenunelusdnsldnansfudiunilwenszuiunisieans
fugnelagU3eny

5ﬂmﬁqaﬁaﬁﬂﬁzy,ﬁ@umaiﬁmﬁwmgﬁmi?i'amimimam Ao anudndulumsuszifiung
ns¥nuUveInInTsueoulalfanisaanu (Bush et al, 1998; Lagrosen, 2005; Rowley, 2001)
welulafsumesidnldaresngudmsunisianadnuaei uavilalonaliinidvanunse
iifedeyaUTinasmma uinsesluszdusoyanaresgndn (Lee & Park, 2007) vilvianansn
Wadad e 19y yaA1maane1ggnAi (Customer Lifetime Value: CLV) 1 (Kumar, 2015)
agelsfinny winudeanislunisuszsiiunaneuunuainnisasyu (RO ssfeged1adaiau
(Lehmann, 2004) ulumsUfiR nsinussavinavesianssunisdeansuudumesidnnaznsg
L%amimmiamuﬁmmimmmL%”lﬁ’umaé’wémﬂﬂm‘ﬁuﬂé’uL“f]ul,%aﬁﬁiau%ﬂamﬂﬁﬁmﬂ (Kumar,
2015) G‘zfqlé’ﬂawL"f’Juqﬂaiiﬂ%aﬁﬂmimmiﬁ'ams (Bush et al., 1998) ﬂgafr DIANTUIILIAS
annsndeulssfanssumsfomsvesnudfunanisduiugsfaldlnenss wu mafiutues
gonv1iiinanAanssunsdearsianizia Tneiiluuds msademnudoulesseninenis
domsmemsnaiadtunanmssiuanulu nangsiaseduslaa (820) fvilfieninflewfieui
naIngIfaseysna (828) 1ilesannlu B2B anuduiusiugndindaudidnuinndi uay
ﬁﬁ]ﬂiiuﬁlﬂLa%mmi“lﬂEJIﬁﬁ’]@JWiﬂﬂisé]:uiﬁl,ﬁﬂmiﬁﬂﬁu%‘%@lmuﬁuﬁ (Webster et al., 2005)
otlsfn fvdnguiudui lunsdfivsimannsotanansnaaldegnasraunnudise fwa
mwhﬁuqsﬁﬁ]LLazamusmqmmmmaw%ﬁw%ﬁsﬁu (O'Sullivan & Abela, 2007) Tudnau
wils p3Ans B2B sfimsiAudeyameludnnumn Fsanmsminnlfiioadagudoyanaingsy
andldiduiu eg1alsfionu Schultz uag Kitchen (1997) F1WiAiudn n1saantsUszatusn
syiadenisnana dienne wazedde SnidugUasiadifyuesnssuiunsdngnn vad
Lehmann (2004) tauedn mMseRuseiiefiulsyaniuavesnisnainliasdiaanznisinna
F3Inillosun1siiu Wy Ms3u3 (awareness) wagvirun (attitudes) urdddudoasanis
nadnSyan1Tdusae Tumnansetudu Clark (1999) wiudn Mg daitlilsdunistuiiagi
Fudu osnnmdfanenisduiissegafeildannsnagiiounmauresUssAnsuanis
nsmaldvianun uenainil suumstanisUsEAvBrananisnaia (Marketing Performance
Management System) é’qlﬁﬁmuwlﬂiuL?mmmmaUﬂquam’;mﬂﬁwmwamﬂ%u (Frosen et
al., 2013; Homburg et al., 2012; O'Sullivan & Abela, 2007) lag sEUUNITIANISUTEENTHA
MSAAIALUTYTUING e szuuiignosnuuuniiteTanavesianssunisnainnaiosiy
pg1950UFU Wiauvisdavigasat Yafaseuaquits 1Fan1sTunagldldnisdu (O'Sullivan &
Abela, 2007) Farauin mssanisdeansnmsnainsniudedd szuuuuLyIIUINg (integrated



16

system) ununsUseiiufiazdeusndn inguaddyde fuslansinlivarstesslunisdoans
Tunanfeaiu wagluratensdl ﬁawmwdwfugﬂiﬁﬁué’ﬂwmz L?"iyamuﬁ’u (synergy) (Ewing,
2009) F i unnAnd senad e UTINGIUN MBI ¥99N158 BA1TNITAAINUUUYTUINIS
(Duncan & Everett, 1993; Ewing, 2009) n15M dunauvedasaadonsaasunisnaindiniu
nsfmdondenagns Seanunsnadisusslesdldunndinsldifisdanssnden dadu luns
Uszifiunauseloviiilina1nn1suseg nduuIn1an13d oasn1snataluuy s n1g (IMO)
Fududesinnsansadniveanisysanniavariaugludae uenand Sumedidndsldds
HaNsENUNENABNISIMUANagnsn1egsne nslutiausnuesyadumesidndsliauliuiveu
Agafudneamussdumedidnitazannsaaianuldiuisumanisudadulsviels (Bush et
al,, 1998)

ag13lsfinn nsldussendldimaluladfumes dndoudmansznuagelngnads
(Sharma, 2002) Ta Porter (2001) % lidiudn Bumedidainiudsuudadiasasrsgmamnssy
HIUNTSNARUANAINITATUNISINANLITINYRIERAMNTTY wazdradogUwuUNsALTugsAvly
dnuwaziviiliAnnnuauna SsaanoudnenmuesuTdnlunisaine delduseudanisudedud
Fa8u annndfgvesnisanauessnirilslugaamnisy unnuigvanuniadonias
wistusng 9901 sudumedidn unuiiagldamnin Maddunisiau nienisuinig Sadude
F3suuuudain nadwsie awanunsalunisvindlsvesiduiomalugeamnssuanas Tu
Usziduienfudeldiusoudamsusiadiu Porter (2001) wiud Snusesusnanuunnsiiesesing
Usgdnsnimnisaniiuanu (operahonat efficiency) wae ﬂasma (strategy) g Used@nsninnig
AnduunuIeds N199ANTIUN ﬂawﬂaaﬂulmmmml,lfuq VUL NAYNTN1TINAUNUS
(strategic positioning) MaNBie N1sLdenAINTINAUANAI9 LTS Frevaiimalulad
Suwmesidnanunsaiinfdldessunsnansuazmdeldvialu Fslivrarnaredusngiuvesde
Idussudenisudsduiifinnumamediluszozen wiluiaalanamis Sumesidneragnld
JuthadeatrsrmuunnidlagiangdmivuTimiiivinedssind uivheiaauds dumedids
laiannsavhmih fldugnudanagnsadsduls

faitfu Porter (2001) Faaguin Sumesidaliananareiduunaswosdoldiuouidanis
wdetulpednsiuies 1esangudsannsadnfuasldounaluladiforduld widsddnde
’?]‘uL‘Vl’eJ%Lﬁﬁ]ﬂ’)igﬂ‘ljﬁuﬂ%jil’mﬁusﬁ’eﬂﬁl,ﬂ%‘ﬂuL%QﬂﬁiLL‘ﬂﬂ%JuLLUU%QLaﬂJ (Fuchs et al., 2000; Porter,
2001) i uinisdeansnsnainsatiuil mssevenasvesesinsiieaiuauiuazuimsiy
Faffuslaadmnsegieiiuszansam lasasounqunislddoswnfivarnamas wwu nnslavan
MsUsEduiug uazdedsaueaulat! masmaunagnsiunnsisiu 1y nagndis (pull strategy)
LAENAEVISNAN (push strategy) Wilafaganuauls adseuaulauazaudesnis waznsedu
Tiuilnadifiunisuisedne W madadulads gaddyemuiife nissudseiuni
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Aeadesvesans nadendomisnisdeansfinzan n1sdnasssulszinumazuun Ul
UszAnSan aaenunsiauazmsiisesinadnsvesnsioans Weithlauunaavdnvomeu]
msdeasmInaauazmsUsggnaltlunsdaaiufengosulaiuazdidesulaiud n3dun
wazdniunagns Ssdedutuneuddyuosianssunisdnadunismain Tasordensdnassuas
UINININTOE AL N1IBENKULLATINEUNTIHaTegwTeUADY N1sTHeT peonas
weluladedredamngu nadamisianssuuaynsasnel jdniusiudld nisfinnuuasuiunagns
pgaviuvhed Taanisiessinanouularasuunisuogaduszuy Manuedanasarasld

a

psAnnimguinsdoarsmnannsegndldlfegeiussansualunsduaiueneela

=3

uazdidesulall iloussauimnelunmsaianssuiuanu Agaduungudmng uasziiingen
nsuilaelsegnadsdu
2.1.3 NQUN15NAIN 4Ps d 7Ps (4Ps to 7Ps Marketing Theory)

nguinisnatn 7ps ferunistersarnuuifndiulsraunisnsnanauuua iy aps Tasifia
paAUsENBUINAY oA NaRAN (Product), 5181 (Price), ¥99n199n319ne (Place) way n1s
daasunisnaa (Promotion) ldgnisfiansanesdusznouifisidudn 3 Usznns laun yaains
(People), N5¥UIUNTT (Process) kag “angIun1an18aIn (Physical Evidence) (Gong, 2020)
LmumﬂmmmwguﬂaﬂWiwmmwaﬂwmumwuﬁuaqmmmmmummﬂmwaaumumnw
Tag yaans sunedadnausazgdansisufauiusivgni nsruaunts munefstuneunis
THU3N154aENISUSINAUSNTT kAT NENFIUNNIENIN YUIEDIANINLINADUVBINITIAUTNS
uazdaadfsudedld nsiaueuwfn 7ps Feagveuliiiufisnisvesuunesuen1sinnis
n1snaInInstduissnisuaniddeududilug msasounquitsUszaunisainsteuas
AUAMNNITUINTT Inewduliiiuiisauddyaes UssaunisalgnAuazaanmnisuinig Tunis
fsruAnagnsn1Imanm (Zhou, 2020) MuiiaiaumanzanogvBedmivgnannssauing
Pglesdnsanmnsoimuanagninisnaaldegiuszdnsnm sanauiinszduaufionela
wazaufnivosgnAlafsedy

1) ndnsiuel (Product) nansduaifeidussdusenaunanvosdiulssaunia
nsmana delallddiafiesduiiBanisn vty wifisududng wud usssud aunn
uazAdNWAIEdY 9 MAades (Jain & Jain, 2022) MIsenuuurdnfumisuiudesmeuaussse
AL pINITuazALAIRnTIvsmataLuIne wEouviadanuuane1fi TalauaIng
arwdSaveswdniusitusgfunaietads 1wy nsvhauvemandut n1sesnuuusUdnual
AMNIN AEnuaiveILUTUS WaruIn1Indsnisue (Dally et al, 2021) WonaInd 1WA
HANAUIAITEEAA0NU LUIlTUYDINATIN ANUYDUVBIHUTLAA LazuwinnTsumunalulag
il el uladnaunsanevaussaudosnisvenainldegsioidos augludunsadng
anuanansoluntsudsdukazaruduuiongsy Snifs nsuimisasiiaudadust (Product
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Life Cycle Management) Aflotdud1ud1Agya09n15919uNUNAENSUDIBIANT ATOUAGUAINIT
Wonuwdndaetlval n13UTuUTmEndwI N15ve1enTIEUA LagnsenianKEnsiuel

2) 59 (Price) Menvanefayarlusuvesfuiililunisuaniudsududn
LazUInTs wazumaerioulnensives AuauIsalun1sinilsresesdns nagnsausien
udusiesiansaniadusng o wWu funuy ANUFBINISTDINEIN ANTNLINGENNITWIITY N13919
AWALIRUTUR Lazn153UsAMAIYeHUTLAA (Do & Vu, 2020) s1a1liiiesdsnadeyanuie
Wiy WH I UNUIMEIA YA BNITAINUA FILRLINI9NI5AATA (market positioning) Lhae
amdnuaiveanusud nagndnisnesangainasandastunisieiunslugiuguusud
AN NGV alUTUAsEUNTleY v inagnsnisdanaimenafisgaduilaaiifiaugeulm
fo31A1 uanaING aAn3feanunsnldnagnsdu 9 1y dauan Wsludu n1svIsuuUnag
(bundling) itefsgaduilna fadesfiarsamansenuanninuisundassian vadenay
AoanslunanalasngAnsTuvedgudenIudiull

3) Yoan1sdnd e (Place) doanedadmevsnefadunisidudn
indoudheanguanluduilan msdanistemisedisiivsz@nsnm delidumanunsaidns
maa g ldegnesiuiu W%@Nﬁ'ﬂLﬁ%mﬁ%JN‘Ui%ﬁUﬂ’]iﬂjﬂ’]i%@%ml}gU%Iﬂﬂ (Ravangard et al,,
2020) N19LA0NYDINNTATINUIYD1AUTENBUAIWAITVI8ATY (direct selling) AUNUIINUNEY
ufan vieunanwosudneuify uiazdownalidnvazionziagiuuiiunnseiu 0sAng
i ndudesiansanlidonadosiunaanvazueddunl aAuADINIsAan LasUssanSnImias
funu uenant eufvmianeluladviill desnsddvanasSreudiseiunumnd oy
Tnsuaulonialumsufduiuslnensatuduslnauiniu nisdnnistomnsssnseunquiisysediu
Auladadnd N15UTMIAUAIAIASY kazn1TuAluANUTRLEITENIaYeIN BN AL

4) Msdaasun1snan (Promotion) MSAUESUNNIAAIANLNERSAINTTY
e 9 AfmgUszasifioatreanissuiredufuaznindui fagaduilan waznszdusenune na
gNENITAUATUNITNAINDIUTENOUAIENITIAEA N15UTEAFURUS N1sduaSunisvng
M5AANPNIATS Laznsvelagyana nagnsaa Ussansnmanunsatioiiunissuilunain
duasenmdnuaingdud wasiuussgdlalunsdenesuilnn (Komar et al, 2020) Tun1s
AMuANagNsNITduasy 09AnIAITHANTUI UL LU aaadmane Tngusvasd audseuna
uazaudaduresfanssudauaiunisnain laslanzlugaddvauardodsauooulall n1smain
ooulatiuaznsnaarngidvana (influencer marketing) Ifnanaidunieafioddnfivaeiasu
dnoamlunsidrdsuazaisenudesiulungusuilan

5) yAans (People) yaansvsneemiinnunnauiiiu fauiuslaonss
niolagdauiugnd lnslanzlugnamnssuuinsinginssuvesninaudenalagnsise
Uszaumsaluazadnuianelavesqnai n1sineusy n1sadiasegela uagauianelaves
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wifnsmFaduthdedflunisenszduaunimnisuinig (Ho et al, 2022) wifnaudisiaanm
A10130a39ANUINAVRINAMATENTEAUANAN BalnT1FUAN LA wana Nt AL GRTUCetatY
iauaRn1sTiuing waganuannsalunsuitaymeemdnausdedussiusenaudididyues
YolAUSBULTINITUIITU (competitive advantage) U9483ANIBNMIE

6) N3xUILMS (Process) NS¥UIUNTIVINE T URBUT AT Ta iy
n1sduauduAILazUINIg smfeddunisaiunuuazsduuunsiuiduiusiugnan
nszuaLMsTiUszansaw Wida uazifuiinsdeduslnaansnonszsuuszaunmsaitazainy
wenalavesgnAnlaegreddodidsy (Hasan & Islam, 2020) N15UIMITIANIINTEUIUATTAITIA
ANudAiU Usednsam (efficiency) n13aiuAuAMAIN Lagn151170LaUBl U YRIaNAILN
U5uU3e lugaamnssuuinis n3as19aunasenine 11msgiu (standardization) was aaniy
d71uyAAa (personalization) 5@Lf]uﬁa%’aﬁﬁﬁmﬁ'ﬁdwSﬂigﬁ’uﬁgmmmwLLagﬂizﬁmﬁmwmaq
UINIg

7) NaNFIUNIN1EAMN (Physical Evidence) NangIun1an1enImmuneis
Fawndeuresnishiuinsuardyaaisudedld desudinisesnuuuuarnissninaaud
15u5n13 TreuanIng NISANLAY AAOATUBIAUTENBUNINIBATNE U 9 18U WINTRAS
lutadasuitu wistenansuseandunus (Siripipatthanakul & Chana, 2021) TuuSunaesnisnans
u3ns néngrunanenwieiduiasieuidifyesnunmnisuinisuagnmdnualeddng
dwandeumsnienmiunf el sauddissnseduUsraunsaiveagndl widaausn
Suasenndnvaivesnsndudilidaeud sy n1susmsdanismuiFemsiansaniia g
dvminaune (comfort) Uselaauldaas (functionality) Lag ANNABARRDINUATNSNWAIVDILY
UA (brand consistency) AuAfiuly

2.2 Ngufjanuinanalavesgnan

nguimufianelavesgndidsfinunszuiunmaiAntuuasianszvuresse A
welafignéndideduduazuinis Inglulumailiiunseensvegnaniisuns mnufimelagnues
Fn8u n13Usndwganissus (perceptual evaluation) FuinTuannALLANANeTETING A
AANT (expectations) YaegnALaE Uszaunialass (actual experience) #il#$u Oliver (1980)
alrddannuaanadnliin mnuianelade “anzanuidnvesiuilan” JaAnainnns
Usziiunanmsviewesdumuaz uinig videanmaisuiiisussninsdsiguslnamandsliiu
TN GHIDER

2.2.1 aAnavsnguasanszE1AyYeInaNanelavagnan

Cardozo (1965) lutinimnisauusnitausiuifnis ssnnuiiswslavesgnan

wazlisueuavlanininnssnunaiieilugnsinuludsdn Cardozo Wiuinmuits
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weolavesgnaninainmsusziliunadndillewSeuiiisuiuanuaavisiiinanuszaunisally
ofin n1senszduaMufionelavesgndliifissuddanalignéinduindodn uidsioiasuasng
AnuAndenaniasiniouing uazananuduldlslunisdsullinand usivieuinsves
futia siean Hunt (1977) Iflauswnfndianis Tnegliddinanuimnufisnelafio anmzms
01508l fignAnldfuannszuaunsUssaunisalaznisuseiiuna Tasuosianufisnelaidy
nszurunskuulaundin (dynamic process) na1ife gnAtaiinn1ssusauisnelalusening
nsldAuAwazUINT HumsUszliuanuszaunsalilafuass nsdTeuiisununiwiisug
LarANANATENINeE sl mandalifuasilasuais nezuiumsfnanisnseuaguisnisius
AN NSAANUNEANS wazn1sanduladisUseaunisalvesgnAieg1saunu

Oliver (1980) IfiiauauuaAnizes anufianelavegnii (Customer Satisfaction)
Taouesin aufawelavesgndndu anngvnaiela fiAed willonnuaanisdanoguan
Uszaunsainisuilnafikiuin aeandes fulszaunisainisuilnaei nanafe nsiintuves
anufiwelatuitoguunnuisudisussriadsiigniaanatudailauaidunssuiunsld
dufuazuinig lnevhly gnénazasrsrnumanisaamnih bihasdusuganmdudn fdeddy
nsldau vioszdumsuinig wasiloysraumsalildsussadulunmudsiaamds gndaziin
AuFAnTianel

Philip Kotler (2018) e5u1ein anuitanelavesgnen naneis Anuidndusnie
Anns MiAnduanniniesuisussninmadnsiigndisusldasenndud/uinistua
aavsiidedud/uinmatu anenddnlafananiauduiusesdlnddntuseduanuii
wolavidelsifianelafigniniug nanfe manadwsass gandenumends gnénasidnduiuas
wanela dawaliAnanuiisnelalu@euan asafudin mnUssaunisalass Waenadeaduaiy
mavds gninerainanuiiamiauaslsifianele fuhlugsefuamuiianeladisnas nszuunisie
summimeladu nszuiunsmedninendsmide dufvadesiunissud (perception) n1s
Usziiiu (evaluation) uare1suninu3an (emotion) ¥84gNA1 laBgNAAARAUTEAUAILS
welasunsiuiasUseiiuussaunsaiadefilasu fenseunquiiadesing q léun aaunndudn/
3N ausIauE AuULd efie sERUN1TUINNG wazAEABRAdBsTUAIATAN ST AL
uana Nt UASemensual Wy anuveu anwiudu viearuiands Sulidvinaddnyde
seauAuianelavesgnAeie

Anderson uagamue (1994) 1 anufianelavesgndi fe U3 Inssenmnm
MsuUInnsiesdnsdaly wazdaagsiouda nansdunutazanuannsolunisimlsves
83ANT Bndne Winiuseuanelavesgndteenitiu 2 Ussuan laun

1) Avuianelauuuazay (Cumulative Satisfaction) ningfia n133us

Y

ez sUTTiuNalUNINTINVBINAT FaRuNELALarUIN1STIRIANITInlrnaensEELIa
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2) aufianelasegsnssuanizasa (Transaction-Specific Satisfaction) e
szRuanUianelangnAiidedunvseuszaunisalnslduinisluasilansimildagianie

[V
Y

el mnufianelavesgnandunadnsannsyssfiuauninnisuinis lnegnAilduszaunisel
nsaazamAniilasunndunasilumsdndulaiauesfionelavioli dsenafiarsanainvans
ad 1wy aussauzvesdui/uins mmnideds AnusIniilunisneuaues uazUINNIUAS
N3N
szAuaUanelavegnAmlanuduiuslaenseiu ANuinAvesgnal (customer loyalty) uag
Ausiladedh (repurchase intention) @ slusinefignaswaoensdiuddnyde nan1ssiduay
waganuansalunsvihilsvetesdns

Tse wag Wilton (1988) 851831 Anuflanelavesgnamfe nisuanseaniien1ssuiaiy
WANENE 58739 “Uselewifinanda” (expected benefits) AU “Uselemnifild$uasa” (actual
benefits) mevidannistenaznisldaud/asnig meldtiewd msfoelaannsouesdli
Ju wesgiudeuinaesseiuanufisnela
dievheudlauunndinanegnednds Suludieseduisnnumneres “seduaruiionela”
Tdaau deluanseddsy seduanuianelavhudfidu fedduiiasfounnuunnsiasewing
Uszlewiiisuildasefuusslenifneands femneanudt a vrnadlanainis Weduilan
findulatiodudn/ uiniaianzUssny izé’ummﬁqwEﬂ,ﬁm‘%ammlaﬁawa%%%uayjﬁu F84719
(gap) seyhsdsifuslaasuiinldsuese ﬂuawmﬂLsmmﬂmwsaﬂiﬁﬂmh
Aty mqu‘wEﬂ%aaaﬂmfﬂqﬂﬂnwmmﬂwmmsm uiiy dt¥ndndiy asviountsussiii
Lﬂﬂﬂ?iiUE‘U@ﬂBﬂjUiIﬂﬂm@ ANNaenAdeImIenNliaeAARe TENINmanIslEas Al
MAnILAN MNRaN1sEaTe gendmsaiuniianuaiands guilnnasiinanuiianela aseiuy
F mnnanslasa sndnanuaends fuslaageufnanulsifiswela deilfe 1ng1ud iy
YILUIANANUTINDIVDINAN

Woodruff uagany (1983) 1iuin ilegnAnUsuiiuanssauzvosaansase wanwninld
fouFndsensual (emotional expressions) vasvieudasyiuanuianeleafifivondnSas Ay
flanelasanarudunisazsiou mnuguuazanuddniduida (pleasure & fulfillment) fignén
Iesuannsldnansust nanlaeiane Weguilanddnfianelafuaussausvoinansias wanin
Igaeven ViauaRuare suaidsuin sunsldnmuiiudenesisuailunseSuienisuseiiu
YDINULDY 5@aﬁﬁL%amimimmfjﬁuwmwﬁ’ﬂﬁzysiamiﬂizLﬁuLLasmﬁmsﬁummﬁqwa"lwm
gné il anuitanelavesgnénlalléfueg fuaussousfiusiadwesndniumifisogaie wids
1#5uBvEnann masuiienidouazdadomeorsunivesgndies dae fetu Wniauwan ot
warinn1snandsdndudesldlase Anusainisdeensualvegnai uariaineuseaunisainig
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T4ndnfasifianansonszdu ensualidauinuazaudnfianele iewaduanuiuazanuing
YosgnAluseezen?

Woodside wagAaig (1989) 1auadn msUssidiuresgndmdinisdodudladudnil
awnsadiodu anufisnelavesgnan s?f«??qagjuuﬁmuﬂﬁﬂww%Imﬁﬁi']ﬂgmmﬂﬂizmmiai
uazannsnevensysuAsIureulfesaiustavsnmuazanysal nsUsziliufainanenaey
Tuguves Ms3uiidedidouasnsassioundy (subjective evaluation & feedback) vesgnén 7
firioaussnug AN 5191 PaemauUIMITlETUlusEensEUIuNTTe
N135IUTINkaElATIEINsUss I uvesgnA g iiesdAnsaunsahaudlataseduauig
W@iﬁ]ﬁaﬂﬁ’]ﬁﬁiamémﬁm%ﬁau‘%ms%wu duhlugnavsziiu wansdiiiunuvesesding uay
mammummmmaﬂwﬂmLmn A il n13usy sufiuresgnAmdinisdelaldidudeanis
wansoandessiumuiuseurendafausivindu widiamnsaliiiy 1asiannufneloves
anA1 (customer satisfaction measure) lagnee
nande fuilaausazauazld Ussaunmsaluazanuidndiuyana lunisussifiududn dans
Ussiliudednidednunsdasiounmilufaannmidiandiinalunisuansds sefuay
Fureuuazeufianelavesgnén sodud/uimstu

2.2.2 wuuidnaessiadnunwalavagnan

dudanuiianelavesgniniu eiesilieiBegsRatidrdy I msunmsiauagiingiseii
anuiisnelafignénildendnfusiviousnsfiosdnstiiaus datadlifissasioulviduisesy
nsBeusuTeIgnAressAnsliagstalau uAtansalideyaiddnifuiu miudesnisuas
anuaanisvesgndn 18 ndae lusedunia dedanufisneloaunsagnueaindu nszan
Az DUANTINULWALAMAINYBIBIANT LABLAAINIYBII19TENINUTEANTAIMNTANTUNUATS
fudafignémanta agnslsfinnu dddiliduavmes mnuiiauddsuuaslununadn
Y94 ANUABINITUALANUANANTIVDIGNAT

Snvilsdnwardfguesivianuiimels fo aududouesesduszneu ilesaingnd
ngusEng q enaditadefidmunauiewelaunndeiuly nanfe nandamivieuinsiiannse
vlsianéngunilafenels enaliifismefingnovaussamudesnisvesgnéBnngundsld dafy
psAnsdndudosvhanudiladednis anudesnsuazanuaavisesusazngugndn ilewan
dgmsfvuanagnéfimnzauuaziiusysuaufianelalae s

n1sas1kagnIsUsEyne LY avidanunanelavesgnA1efe nouiiAsygla
(econometrics theory) Fai{was asilofifiuszansamlunissnnsssuufidudounasdfuls
waedf nguiinanteiiesdinsaunsadnseikasyinanudilannuiianelavasgndiliain
yusesfivanvansuarndunntu ilugmatmuanagnsnisusulgsiifimnuanisiangauay
HUseAnSHaINnI
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Tusgdvanna dnmswamun wwudiassdvdanufionelavesgnin 6 wuundn 4seinsd]
Snuaianzuazmnrauiuuuniunndnety visuusiaedirudfyiu nsuinnsdanis
UsraunisalgnAInaentduni (customer journey management) YT UIuuUS AU
swazBendenunmvesdadusivieuims madenuarsgndlduuuasand iasms
915001970 UFUNVRIBIANIUATANFBINITURIgNAT W olsilenad ndT iminzauuasd
Usgdndnngsan

1) wuudnaessviianuiienalavesgnenaiiay (Sweden Customer Satisfaction
Barometer: SCSB) awfiauiisnelavesgnAtaiiau (SCSB) fatluwuudiassduiniuiianels
vosgnindiunigalulan wazdnaiidvinasgraniamndudmauiuaznsuszgndliauds
H290u wuvdrassdiundeusnilldiauouundn “A1uEang uYaIANUNINlaYeIgNAN
(Custorner Satisfaction Elasticity)” & $mu18 8 FLAUNITADUAUBIVBIAINUANAVBIGNAN
(customer loyalty) soniswdsundasesrufisnela (customer satisfaction)
nanfte minszdueufneslavesgnéuindu 1% anusnfvesgndasiuduiiedidud
a1 wAndWalenaliannsalinseiidaSnaldostaauii sefuaruioneleluus
avtfinanssnusonnuinfivesgnéeedls uenanil SCB dalidiui aruduiussendng
aufianelauaganudnanlidy dumse (inean) wiiduanuduiusaddnuae lidudadu
(non-linear) s9awes v1eismnududeuiiniiassrninaestadoildegsdoau aaudilaly
watnsana1n3sll anudrdgeddaienisiaduairsnagmdnisensysuauiianelavesgniuay
ms¥nugugnAtuszeze aelu wuudiaes SCSB Yadendniidanarenudimelailog 2
UsznIs laun

(1) NM155U3AUAYBIYNAT (Perceived Value) Baagviaunsindulaves

3
anAAEAUUsElonifiuvins sindndneiviousnsnouly 1y 91A1 AN Y3 eaNTIUE VDY
duA/UINNg
(2) AnuAanTawpsgnAi (Customer Expectation) @svsnefan1ssus
dmthuesgnéfafundnfusivieudnig suiliunandszaunisalnsldauluefin duense
(word-of-mouth) wieRanssuduaiunsnatauagnslesan anuieweladufaduain ns
WIgUgUTENINMTTUIANAILAZANNAIAVTS V898 NAT TUEIUYDI HAaNSYRIALTINel]
(outcome variables) wuusaasidlviiiu 2 duddny éun nsfeaeuvesgndn (Customer
Complaints) @ siflunsasieuaulifewsladiiiniu ludnagludusian auaw wionis
TN ANUANAYeIgNAT (Customer Loyalty) FeaziiouszAuaNLsnANAfeuUTUASe
093 lnsuanadsrudululffigndasdonselfusnisen
Tu SCSB AnmAnfignuesindu duusnudugasine (ultimate dependent variable)

wszanansaldidudaiinn1sinwignén (customer retention) wagaruausatunisviiils



24

Y8303Ansle vnANuinseglusyiuas @Jﬂﬂ”qﬁLLuﬂﬁuﬁaz%a%ww'%a%’fu%mwiaLﬁm T edawa
Tnenswemsiiaiilsvesesding sty nsensiuternuiianelaazarusinisderdunisia
d1AtYU0903ANTTINA

Wil Tuwuusiaes SCSB Fauusideusla (Latent Variables: LV) 1y audiewsla s
TouTuu wavaUAnfvesgnaA1 gnianieweuHiu dauUsigeUsedny (Manifest Variables: MV)
flannsadunnuazialdlaense 1wy Suauasiniste suauadinisiendeu wionzuLUANUT
welannuuuaouan fuUsideUssdndmanivmhiilueiedle dwssdneideldause
Fauazhanudlanuifauiusssu (abstract concepts) 7ibdanunsadanalalagnss davinle
scsB naneduasesflonsmdtlunisesuewasUsaifiutadefifinadormnuianelauazanusing
UDINAT TIUAHANTLNUADANTTOULVDIDIANT

ogalsfinm lunsuszndly scsB Adaideanifosuazanuvinnieey wilduuszidu
d1fnyAe UnumSeuLigusEnIensTuIRne (perceived value) wagAnnm (quality) Tuns
fvuanufianele ufazdnauinnmssuinueidnswasernufionela udideTeudioui
AN Aziasantaegelyinladeladnnudfyuinndn? ﬁwaumﬁuagﬁ'ums%’uﬁﬂmmwﬁ

1%

a a o ¢ A a i = W | @ N o )
NANHFABDNANNUNITTDUINITAREUTELAN GUQEJWR]LLGmeﬂuVLUEJEJ’NMﬂ ﬂizLﬂuu%ﬂu’]lU%ﬁﬁ']ﬂ’]iJ

o @D

1Y

d1Ay31 MITYIMITRILUIAIUNSS U AN E A aegnls wazasTadauusillaegnd

o

a

Uszansnneeals iilemmmeusioysyifusianan Forell wagaai (1996) Ilauslyiysannns
n155u3AMAIN (Perceived Quality) dWhafussduszneunilslunuusnass SCSB wislianuise
LUiEJULWJULLaﬂmsw“ﬁlmaaNLUusuumﬁ]%EJmuﬂmmwu,aqff]ﬁ]ﬁmmuﬂmmmammqu
nelavesgnAuanssiuetils miﬂiwsqquwﬁhaﬂwmzumaLﬂmmaw ATDUARHULAY
AndeBetu deunumenisaestad swdsarudeulosiionaintussminetu Sniisdudede
NsANIlakazU sEUANULANAINTENINUTEINVYRIHER S MTILa U NN SHDTEAUAIINY
Waiwaqqﬂﬁ”ﬂﬁashuuiush?quﬁ/u 7191l mue1uITeves Deming (1981) wag Juran & Gryna
(1988) wud1 Mssuiamunmaunsauseanidugediivan laun

(1) A3NaIN150luNITABUANDIAIUABINITYDIGNA 1 (Customization)
vneis sERURRAndumvdeusmsaunsnUiul i auuaraenadefuaudesnisians
YDINAN

(2) aaindeiie (Reliability) vanefia anuasiausuazaudefiolunis
nouaUBIALFDINITYRIgNAT TnensldaesdAtidunast asdnsamsovhms Sadauna
(quantification) tiefrumssuinanwldognsiissuy wadwsiildasdalmfunmdauiui
JaduanuamunmazauAd dadiunisesune (contribution) sieaiudisnalavegnAiegidls
Fagoutaoifinanuusiugilunsyseifiusaznisusulganuudiass SCSB lsiuszansaimann
B4ty
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2) wuudnaesariiadnunnalavasgnAanizaisng
fudnnuiwelovesgnananigewini (ACS) 1y dudunana Aildazviou

AMAINYDIHANEANI9LATYFAR tnedl mfquwa%mawuﬂmmaﬂﬁ aunaainslidudiua
U315 LUwnaeinisusesiumdn LL‘U‘U?]’laENuﬂﬂW@Ju”lGUuIG]EJ Fornell uagAay UuNugIUvas
wuudnaesiyianuiianelavesgnaaiiau (SCSB)
lassasiaves ACSI Usenaume 4 seau loun

(1) sivtiaunanelaszauyszme

(2) fAxtianunsnalaszaunAAsegna (sector)

(3) fAvtianunsnalaszaugnaIinssa (industry)

(4) frtanunanalaszausians (company)

Fyiivied seduiidonlostuuasUssnoviuduuuusiasndmguiifianu
ATUTILLAZE1N5AUTEYNALTlARTY FnwaziuYes WuUIIae ACSI Aan1sieauiinely
lngsiuvesgnalilussuunain (dynamic system) AN NsUfduiuduaganuFuiudife
aguastiadenansUsenis Bnslaseunszuiumssuiuesiuilaalusswhenisdouasnis
THaus/usnsegradusyuuuasiffniainermans aeivinly ACSI Sauddayfe ldifies
anunsnosueAudIuSTErensruIumsUslnatussRua e lalaeranldivinty usdad
FnenmiBs nsnennsal (predictive power) naafle anwnsaviiunesanssnuiienaiaduan
seduarwifianelaluswian Wy n13tenn ArwAnAvesgndl vienanisduiuaiuresesdng
laseasevesiuudiany ACS1udnvae wigas (multivariate) lneAudunusidau3unm
senIneinlsgnuszidiusunsld aunisnnaludaasugida (multivariate econometric
equations) g2l nsiiauLazmsnensaliiauududdedu luwuusiass ACSI Sifuys
slaseada (structural variables) favisn 6 61 Tnsutseanidu

fauUsaing (cause variables): A31UAIANTIUBIQ NA 1 (Customer
Expectations), N1355u3AMAIN (Perceived Quality), hazn133usAne (Perceived Value)

A uUstdamune (target variable): A3 1w analavesgna i (Customer
Satisfaction)

AauUsHadws (outcome variables): 11558915 8uv83gnA 1 (Customer
Complaints) LLaummmmaqaﬂm (Customer Loyalty)
muﬂﬂmmwmamaﬂmmmuuuwumusum ngungAnssuuslaa lneunasduls
Usznousesuusdans (observed variables) dslfinandeyaidaszdntiunsifuteyauay
31 Twasdavesfuuanddlessanslunuusiaes ACSI S

ﬂ':'mﬂ'mwi’wmqﬂﬁ"l (Customer Expectations) #11894015U 3240 ULT9
aansaivesuslaafiiunuamuessdndusiviouinisnounsdenionisléasa duus
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dunavesnnuaianiignatusenausiig 3 46 laun (1) msusulnsaniuanudenisanie
UAAA (customization expectation) (2) AU AL Teie (reliability expectation)
Lae (3) AnuAanisrienunInlags (overall quality expectation) Fehmuniazoudenis
manishuiiafivanvaievessiuilan

N133U3AMAIN (Perceived Quality) nunefianisiuslagnsavasgnAsonnnIn
VOINANA I NITOUTNITNAINITLTDI S ma*uﬂqmﬁ’jqmma'mﬁiaslumimuaummméfmms
laEyARA (customization) Auvdefe (reliability) waymsusziiugnwlagsi (overall
quality perception) ms%’uiﬂmmwﬁaLﬂuﬂ13%’U§L%aﬂizaumiﬂiﬁﬁmaimamwiaﬁzﬁummﬂ'q
nolavosgnAn

n35uAaIA (Perceived Value) aysioun1siuiidesnidevesgninieaiu
“waUseloviilifu” aovdimsUssduIouifisuseningaunimuaz sl daudsdans
Usznausay 2 anan laua (1) miﬂizLﬁuﬂmmwmsié’fﬁaulmﬁmﬁﬁmum (quality given
price) ko (2) miﬂizLﬁummmsiﬁL‘ﬁlaulmmmwﬁﬁmu@ (price given quality) Faazviounis
ARAUAMANTISNIFVBIgNAN

auiswelavasgnda (Customer Satisfaction) tHusaudslassasrsvdndign
wandauaswglfeonundudvianuiisnels (ACSI index) Insusznoudlsdaudsdann 3
Uszns laun (1) Gziaqdmwd’mﬂizamWiaia%aﬁ’mmmwﬁmwi’a (perceived vs. expected
quality gap) (2) 98931958 nI9Uszaun1Talas e undnsi el lugauns (perceived vs. ideal
product gap) a (3) seauanuianalalaesiu (overall satisfaction) Ingaguuad Aauiianala
yesgningnimuaanmaUTeuiisussning Ussaunsaiassiudsiianands pasmaumsiiey
funmdnyalvenaniaueilugaua

n135eel3EuvanAl (Customer Complaints) faulslassasaiidsuusdauns
Wewilafen Ae MsdesFeuvesgndn lihazeglusuuuumanis (formal complaints) TERItY
Bunnens (informal complaints) ImmimwamLmﬂimmmﬂmmumwaﬂmiausau
amﬁmmmhmummeJaammwﬁimqmwmﬂan

AIUANFAVBIGNAT (Customer Loyalty) tTu émmimwf?uqmﬁw (ultimate
dependent variable) lusuusiass ACSI fuusdunafildinusznoudae (1) anudululad
aﬂﬁw“%@m%aii’fu%mﬁéz?ﬂ (repurchase likelihood) Lag (2) ANUEINITALUAITIDUTURDNTS
WA suuUasueesan (tolerance to price changes) i aaﬂmummwawa"lwawam UINUTD
U3N15 WINAzaraueanuluzuvenNuing 1yu 158091 N1sUBNABIUIN mamﬁ
wuzthnansasiunguslansedu anudnddadodu wgAnssudegusssuvesanuiiawela 7
agvioufamufureulussezenuasnisseuiusaiigaruld
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Tavasy wuudassvianuiisnelavesgniiansgaiuini (ACS) liysannistaded
ddgiamalunmsUssdunginssuguilae Idud anuanants mssudaanin nssuinue
aufianela n1sFoaFou wazanuing wnasaduszuumsUssdiufiasuiulazaziBoaidy
Taedl Uszaunnsalaisesifuslaadunnunans feaeliannsaiinsemdeiinaiedaded
dwmarornuiianelavesgnénlfediediszuu niewvianey ndngrudmguiuasuumade iR
AddnronisensziuamnmAuduaruIng naensumMsataiseamanelawaza i
vousinAlusEEzy 1

2.2.3 yuuinasssaiiadnuninalavasgnAnglsu (European Customer Satisfaction
Index: ECSI)

LuUT1aes ECSI s unstmund ulnessd swarduneslassadisfiugiuan
LUUT1803 ACSI Y0tansgalusni lnedinssnuwiasausenaunan laun AuaInniaesgnan
(Customer Expectations), N135U5 AMAIN (Perceived Quality), n155U5 AR (Perceived
Value), A1 analavadgna (Customer Satisfaction), kagAd1uinAvesgnen (Customer
Loyalty) 8n4lsfinnu mauuanssiiddyszning ACSI way ECSI azviaulimimiuly Tassadia
Tuina ag ECSI Iddasuysurs “nsfoaseuvesqni (Customer Complaints)” sanly dslu
LUUTIA8Y ACS! iRuty G"hLLU35@ﬂﬁmuﬂﬁ@umaé’wéquwi Exit-Voice Theory 59431015
YouSeulunginssunilsmendsminaulifanelas i nssnsuysiinanaeeniiiunanms
\Wasuwawiruailudegsia nanfe vagesdnaisunseminds anuddnuesnisdaniste
fouSou lnsuesinduniesilofivisifivsziuanuiisnelavesgndt unufiagiodnduiiies
wadnsneanvasulifonela fafu nsasiauds “msfeasou” Mlugugradnsvosny
fanelidsliasnpdosiunaindeufuinsnsely 1wl a.e. 1998 ngutinivinsanuesig dlnu
wazansgeudn Iswduiauuvudiassdmiing “nsfeaieuvesgndn” iy Jadeh

s Cs

(antecedent) ¥eAUNINBLIUNU WAKANITITELTIUTEINYAINATAITINAI1Y1IUBFLIE

o W

91U 6,900 AU ATBUARY 5 BAAINNTIN NUT1 N15TANTTTesesuliliBvanaseelitdAgy
sosziuaufimelandonnudnivesgnd dedunuiaenndosiuyuuadlunidnineiin
“enugaudovianheaiiwansznudsauldgunsaniwaidsuanildandlsndmuie”
nanfe msdnnisdedesseuannsaaeligni “nduduganeilisdnlinels” 1# udliens
gnseaulignAndigniig “denela” 19ase wenannisdndiuds “n1ssedsounedgnan”
20nlUkd7 wuuIaes ECSI §aldifin dauusulefidfydnuszniamils fie “amdnvalesdns
(Corporate Image)” 411119178 A ndnualesAnsausanesladndu ynvean1ssuiuaznis
Foulodluarumssiivesuilnadifivessdns deiidndnadenansnoguanuaianismesgndn
(expectations) Wagn15AnduszAuAUNanela (satisfaction judgment) felunindu wilesan

“ananwalesrns” Sanvaziiuiiauad (attitude) JsdURUSAY LanuIgANIIU (behavioral
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intentions) ¥83gnAn dssalnemsssonisiesy musind (loyalty) FsieilunadnsiBanginssy
(behavioral outcome) fiddayuasluiaa ludun1siana (measurement) wuus1asd ECSI A
WAIWINITUANEI99n ACS Uiy NaIAUACS] (1aed 1996) wennisUsziliunmninesnidu
“AaunHERe (product quality)” uag “ANAIMNNITUINIS (service quality)” usitdianiziu
nawAuAsY (durables) ECSI thnsuUsgiliunanwisaesiiztinldiy nngmamnssu lusin
anzAudamy oagviounwauiinsouaguaniy

wonani ECSI &9ls VAU THUNAVBIAIUANAVRIGNAT (Customer
Loyalty indicators) 910 2 ¢ (lu ACSI Ty 3 & Tdun mnudululffigndiazuuzihuiem
y3ouuTUAlUAgBY (recommendation likelihood) Aaidululdfignéasamgfnssunsie
(repurchase likelihood) LLuaIﬁ’mﬁ'qﬂﬁ’wzLﬁ'm?mmmiﬁyaLﬁ'aﬁﬂWiS‘ﬁyasgéﬂ (increase in
purchase volume) n15U3uUgawat sl ECsl iiulunadid dAasounquunnd usfsluds
NAUARLAZNORNTIY ANUITAASTBUUNUINTBININANYAIDIANT LA 08 NTALIY WAz TnAIINTY
walanazmnuinflaazidenniinsauved ACS|

2.2.4 4uuIaaIn1lY (Kano Model)

wuuT1a8sA1ly (Kano Model) gnWaund ulas A1an319136 Noriaki Kano wag Fumio
Takahashi Imaﬁimgmmmﬂwmm%a “Quality: Attractive Quality and Must-Be Quality”
finfusTludounaiau aa. 1979 F9ldSudvdnastnedndsnin noufjassiiade (Two-Factor
Theory) 904 Herzberg luanuingAnssueans mu%’a‘ﬁﬂfuL‘T]umiumﬁﬂﬁﬁﬁm losanleh
LWIRn WnsgIuvesnnuisnelawazaulufanely Wisnvssgnaldluaivinisdanisaanin
Tul A, 1982 vuAdeainaalasunisveteaulasitauslusiey “Attractive Quality
and Must-Be Quality” Tun15u 8% Japanese Society for Quality Control (JSQC) aved 12
Fafidwddnlumsdndulinguifnaniauiedwdeiies uagluiign Wefui 18 unsiau
A.A. 1984 UnAILTMguiAiieatestu wuudiaesalu lffunsanuwesiadumenisly
N385 Quality atiudl 14 84 JSQC Fafiarunyavunedfgylunsssnianuanysaves
VQURAMNIMTUAUN (Attractive Quality Theory) wuuinassantuliiausnisuiaussinm Ay
fesnsvesgnAeenidu 3 seiu laun

1) Anudesmstuiiugiu (Basic Needs / Must-Be Quality) aanadasify Jady

2 [
v A

. P v & v oAy a Al a v a A I3
TuNugu (Basic Factors) Fauluanuaaniadeswunguilaaiidedumuazuinis nanfe 1Uu
anauTRvTaNanTunInduaall nnoeAnsllaIuNsanaUaLRIAINABINTISINENTLA anA1Re

9 Y
@

Ananuldnelasgredaiay winnatuisanevausslanuuinsgiu anuianalavesgna f
il fatuogaiitdeddny Beluniidu uwesdnsasueudsiiiuniarudesnsduiugiu Alald
ylseduanuiianelageiuunnin dafu nsmevaussaufesnisiiugiudedeidy dorfuun
Fusi (minimum requirement) fifinalasnssrionstostulalignéuinailinela
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2) AuFDInITHUUAIANTS (Performance Needs) A11uf0an1sUsELANE
donndesiu Jadusuaussaus (Performance Factors) @9asviouiennnudunusssnineszsu
mquwaslwaqmuﬂmamvmmimauauaqmmmaqmi TnpAudosnsUTELANEUANAN92IN
mmmaqmﬁwu%m (Basic Needs) nssii ldlgmdugdssniuagsasasn winusdununuae
maﬂmauummamaumwmﬂmamaqaumLLaymmi N8R NINDIANTANNITOUNAUD
NAnSagivsousnsi AunIANLAIAnIsUeIgnn 53@’Uﬂawuﬁqwa1amaqqﬂﬁwazLﬁ'mqqeﬁu
muaau lunmsaiutiy mnldansenevauedlanuauainnis anuisnelavegnaay
anas sty fwé’qa]’mﬁaqﬁma’m’13amauaumm’méfmﬂfﬁﬁumﬂﬁl,t,é’a N13ENTEAUAUAIN

o

winfostvseusmslineuland avudesniadenanis Jadudsdndusionisadrsanudianels
fiaeiin
3) AINNABINITUUUNTEH UNS 08T 19A1UA UL U (Excitement Needs)
ArdaInsUszianiaenadasiu Yadegla (Motivational / Excitement Factors) davianefia
Audieans uenmileaniiguilanivideaamungly Taevhluuds duilasiinaglivansean
v3elidosmeruiesnavanilasnss usmnasdnsanansaneuauasld anufianelavosgnén
2% Wagstuegnann vagimnlildsunismevaues gnénfazliidnlawelausesidle Feuandls
Lﬁuﬁmmé’ﬂwmwm “A13 Usznaalaliauan” (positive surprise) fianansaasiannufiugy
uazUszaunsaimionnumeamneungnanle
a5Uean319158 Kano wagfisddovealdimu uuudassanlu (Kano Model) tile
a5ugwaiAdIla AnunaInTatglaANUdUTaUYeIANABINITHUSIAA HunTeu
WIfn 3 58 Tdun anudeantsfiugiu mnudeanindsaanty wazaudesnmaidensedu
maﬁwmmvﬁﬂﬁ]LLazmauaummmﬁaamwaﬁqaﬂmizﬁuﬁﬁﬂaﬂmﬁﬁﬁigﬁiamsaﬂizﬁu AN
welavesuilna ufstaoiaiuadng mnuannsalunsudaduresosdng Heludrunisian
wanSasiLayMsfinUszansnmnsliuinng msvharaidila nuianuisvelavesgndi uay
nsUszgnaldlundaUfoi 9asliesdnsanunsaneuauasnnudosnisvesgndild 78 sty
ieuaisruinAveagndt nasnauiinseavisnimlumswaun nandusiuaznisliuing Tu
Uiumesnautsiufizuusduiiagtu ssfuarufelavesgnénfigsliidfionilug nisdeduas
A1sUeNABLdeUIn (word-of-mouth recommendation) i wisdeduniosileddnyivae
TWeadnsannsndnunazvedutamsnimmainldegnededu Weuseyndld nouianud
welavesgndn 1i1g nagndnisnanauaznisdeansiienisdsiasunisinunsuunanasy

o

poulatvssuillsnslazdidesulal dvd1AgyduduuinAsn1T91dy N1TEIT1LATAITIATIE

be

Toya oAU lalednis AnudeInITarANAINIaTesRUsina NMsUszendldluifnil
anunsouvseandu 3 T6 laun
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(Dn1smevauesnufaanIsiugIu (Basic Needs) 19U N1508NLUUAIUAD
Usganugldanu (user interface) filtaudne uazUszaunsainssursdisviu

(2) M3UFUUTIRAdNYAITANANAIANTS (Performance Needs) 1t N5t
Amavanvasvesiov anuuusesdaneITiLLz uazAaAINstLaLe donadasiy
ANUABINITVDI LY

(3) mIanudnuuzdanszdunieainsnruiugiy (Exctement Needs) 1y
mMsthiausnoumUALUUB ndAg T (exclusive content) iamstituilsddudaldnouiiuvan
T3 (innovative interactive features) 1itoa$1e “osAUsenauisnIuUsEvaIala” (surprise
eLements)1ﬁLLd§U§Iﬂﬂuuﬁu§1uﬁ gIANTANNITaMIMUAKAEALTUNNT AINTTUNTELETY
nMsnanafiiardaianlu

(4) Wmaneuazfianudnaiieassa il eiiunisfudeunanesunasiisgn
fdannll 1 Ifegdaiiies nagndiduiiandodensaiauazadlits nugniiifienufianela
wazanuinigs dadutiadedidglunisduind e mavautazanudiiaszezenives
wwanosueaulall

2.3 ngufngAnIsuguslon

nufinginssuduilae YsAnuwin fuilnadadulededuduazuinisednals wae
usagslafiogdomdsnsdadulamandufionsls Taevhluudanssuiunsdnduladovesdiuiing
fnuszneudenaneduneu laud msaszminderudosns (Need Recognition) nshumn
U9ya (Information Search) N1sUseLiuNIAGeN (Evaluation of Alternatives) nssindulate
(Purchase Decision) N15Usziun1ewdan1sde (Post-Purchase Evaluation) NOUNGANITY
Austaadunisysannisanuianvainualeanidvn lidiasdu Sainen depuinet was
wswgenans ieaisnundladsdniientu usagdla (motivation) uaz AINuTEY (preference)
vosfjuilae sadsnsliidunsevlunmsninmsainginssuniseluowianldegradussuy

2.3.1 vﬁam%aamqwﬁwqansiuﬁuﬁﬂﬂ (Consumer Behavior Theory Content)

N NeANTIUUIIAA L‘fJuLLmﬁmﬁﬁﬂmdﬂ ﬁu’%‘lmﬁ@ﬁﬂ%%@ﬁuﬁqLLaz‘U%mﬂﬁasmls
PBYIINITBIRATINIINNABAARS 11 Fiednine dsrsing asugmans uagnisnate wuaAn
fineremesuredt deduilaamdyiududenivainuats waniwnazidenagls uazilade
Tt Henelusazniuon isvenasontsindulods (Wang, 2019) 31031184119 I0TNY
noAnssuguslaalasudnsnaann Jadeaunissus (cognitive factors) uay Jadeauensual
(emotional factors) lag Yageaun1ssus loun N335 (perception) N15t3u3 (leaming) way
AL (memory) Geimundsiiguilaafuuazyseananateyatfisaiundnfusiniouinis
(Xian et al., 2019) L9y Q"U'%T,mmaaLﬁaﬂs'?iyaLLUiuﬁwﬁamesmmﬁu‘[mwmmd@u Ja3uAu
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o15ual leun ensuad vimuad uazusegsle JufnifudsiinBsuimaldonn widlunumdrdnly
mstuindounsinaulade 1wy fuslnafiiviruafaiuayudnedenenaifondeduiiianuiso
SloidAansegesaangls lullinie fenuuazausssy Jadeldasaiimidiay 1wy asounn
iilou vieifteusanay fnsnalasnseiogunuunisuilaavesynna (Yan et al, 2020)
feghaty augulmlinldsudninaannguifiendiodendoiderdvieduddidnnsedng
uananil ausssuwasUsendldaiunuinddy Wy lutwusssndu Pramanianguiudn
N3 UBaAYIBTDIBMNTNAL YRS TYEEN N A NYUNDIMI LATYEAIARS n1sdadulade
Aendestu 1an sedumeld uasnalnguasd-gumu Tnevilu oseanas anudesnistess
Wity uaglumendudu ednlsfd anudanguvessiauaneisdulumuussinndud
TaglanzAuAuususiuavisdudvsnisvinaveanmdnvaiiususigs o1aldldfunanseny
nnsiUaBuulawessIAeg ey szauTeliuazsulszinaesuilaaiiduladedifey
ity Tneiseldgeindodudlunduniillouviongve snsfdnelduiunarsuassanly
ANNAIAYAU AIUANAT (value for money) (Chen, 2019) Tuslasaan1a N13AAIA N3
AUNLINERNSUY (product positioning) NMNENwAIYDIKUTUA (brand image) “a¥NayNSNI
N190a19 (marketing strategles) amﬂu‘ﬂﬁmwaﬂwmwuqummsmmiuﬂm (Du, 2020) Lsuu
MseenuUUHARSAsITiAuazsAeas N IAIR TS ANt sRsgave UM vassT
TsTudu AUaImIdIUan mmamiuaumwaiuiu uaulmamquﬂsuawﬁma Ingasy
waAnssugulaadunssuiumsiiinnududeutazgnimunsedadenatefiu nsviainy
dilathademdriesseusuazdeliesdnsannsnminagnimanmsnanldognausuginniy
suisatuayuliniasgannsaimunulevisfinevaussisnnudesnisvesduilaald ogas
Wiaay

2.3.2 AilgnuvasngAnssuguilna (Definition of Consumer Behavior)

wainssuduslon WuwnAefldsunisssgndldeganiueneisludagsiouasids
F1ms Wesnmsvharsndlanginssuduilnaansodssalnenssde n1seonuuUNEnsai
NAgNSNITNAIN WaTNISAINUAFILILININITAAIRA (market positioning) Jia, 2021) Tnesily
wAnssuguilangnilonaindu nszurumsiguilaniinisdn (thinking) Anu3an (feeling) uay
n13nsEIN (acting) s¥mdng nsAumdeya nisiden n1stie nsld Taufsnisridn (disposal)
NERAUNUIDUTNNS (Hu & Huang, 2021) ﬁﬂﬁmmﬁyﬁadwmauﬂqmmsazﬁauﬂismumi
muﬁ’m fauins aszndnisanudesnis lWaufnistenss nisldou LLazmiUssLﬁwé’amﬂ%
saustan1sdan1sndontsidanansausiluiiga (Chai & Long, 2019) a qmmm AasLiuAe
NOANITTURUTLAA lmlmmﬂﬂLa‘wwqumﬂiimms%a uidsrudsianssuiifedunousasudsnisto
s woAnssuguilaaiuusingnisaifid varefiduazdudeu lnsldsudvsnaainvaedade
Al
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(1) YuUBIMNTNTINYL: N135U3 (perception) 1153 AA (cognition) 81518l
(emotion) wagyiFuAf (attitude) Ve uTLAA Srudsnalaonsaonsinaulade (Hong, 2021)
du msfuilnaivauaififrouususdudessnanmslavan orlugmstedudludian

(2) yuupamnadnuag Snusssu: Yadumuinusssy anuegnidiny Asounts
waglAsedenedpudunumdrftysenginsuuilne W luuiedaay mse??a%uﬁmmuéwg
gnuesidu dydnuelveaouen1dsny (Yan et al, 2020)

(3) yuupwATIgAans: Tauargladeidutladeddnyimmuanginsy

>
a

Au3laa (Ren, 2019) aealsfinu ﬁu%lﬂﬂiﬂé’lﬁaﬂ%aLﬂENL‘Wi’lvfmmmmmmamwmmmmam

wanely Jadeidondn “Bvisnaiivesuainiolidumgua” (irrational factors) 1y AusinGse
WUTUA MisesalloumuaAnuey Adnanenisinaula

Aa v = a X a s & & o Yy A ada

(@) Ffgunalulad: nsiinTuvesdumesidnuasdedsnuosuladlaiudouisn

U3lnpAumTayauas Faaulado (Liu et al, 2020) 19y Ms3ireeulay] Auvuzthanledea
1hy LLaJezmmmﬁmauwmwmmgmamimauh

(5) AAGUNQMANgLarUleuTY: FIINNBUNNNHYUIY LYW NNUIEANATON

)
Y
=
X

AUSLAA w%mmmiﬁmm@ 5aummiaﬁ’8m%waimsmmawqaﬂiiuﬂﬁ%aﬁumﬁu‘%‘lm (Yang,
2003) 31fu n15@nwINg AREEL] [uslangndudoddd n1sdasnzviuuuanineinis
(multidisciplinary approach) fiysanmsanudanuatseans devinanudilaisiadoansly
wagdaduasuend fmusnisdndulavesiuilan madiladifuastadomardlifed
audfyienassAslunsAmuanagsmsnaaiiiusyavs Mnuasiiunsgesiuresman
uAdsael mmasganunsafvuaulevefineuaussruiosnisiuslanldograusiudiuasdl
UsAvBuadstu

feiu woPnssuduilaedsfiodu esdarmifivinlild sislusunagninisgsiauagns
Wenmsdaaumans

2.3.3 Jasefidsninanongd n33u{ uS1aa (Factors Influencing Consumer
Behavior) TugaalaiAlfin1uan Thseadransidog waAnssuguilaa Ieiudsunvasiegng
Anda Tnsawizogabslussiuiifedasty nssuaunisindulatowas dvdnaiiiirermiudil
o (purchase intention) (Stankevich, 2017) AN LINABIMNINISAANATIANIFUTUANNTY 9
MNNIUTsTuANIANNTULSY MITRLLazUIRNITIY AR S ueTLAr U NS RaenUATIIY
uIeUsENauMINelunaadeniu (Varadarajan, 2020) meldusuni nsvenadla
wainssuiuslnaegrsutiugdsinnudrdyedrsdaiensusuldnagmdmanisnaia (Ding et al,
2020) wa@nssugfuilaadledidauisanszurunsidund sduduazusnns uddesiuds
nszvunmsindulaneusazudsnisde Tnell nisAeasnanaiauaznislavan il iduuse
ﬂizﬁumﬁm%wmﬁdwaGfamméfaamsé??awé‘mﬁmsﬁﬁaﬁms (Wertenbroch et al., 2020)
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ATl FatyULALANNYOUIDIRUTLAA fnisuresaunioed sudunainns
¢35 udnsnavesarsnienisnatnlug9dudia (Meena, 2018) wil slutfaduddnyd dmun
nefnssunsTefe n1sduasuNTsue (sales promotion) Bslé¥unisfigariindunalnddni
Ttuinnsdadulada (Khan et al, 2019) lusmsideadu lavan Afvsnastagadoriaund
LLay‘wqaﬂiiuﬂWi%amaaﬁu%Iﬂﬂ wilawanvzquilauliiinansenulagnse uinduaunsaasng
Suswarenisinauladeldegaitfuddy (Falebita et al, 2020) Yademnadniner Junum
ddyenszurumsdndiulate (Kumar et al, 2021) wasiluiugiidenloseselnddatuna
gn5n159a19 (Ding et al., 2020) uﬁﬂquaﬂiiuﬁiﬁ%’ummau‘lmﬂuﬂmwﬁa nsBeRUUSUNAY
(Impulse Buying) Fal@¥unsnunluvanefia m‘l,umummma m’mm VOB NIFNAUNIITIAY
wazn1sdeansidegdla (Malter et al, 2020) wsstuindouvaamsdouuudunduinain ussgsla
Aeluiguuss Useneauiu nMsuianisuseiiunaiiniua (Meena, 2018) TasnsAoussimi
dnugdlunginssunisterianan nwasddyfoninintuogslimafnuazarailugana
Nanelavsennulinanelaluniends (Reisch & Zhao, 2017; Aragoncillo & Orus, 2018) A3%e
wuudunduingniuiad eusie o1sualfiguuss way M13AUANITINITSUTTA Burton et al,
2018) wennilgsldsudrdnannuaretiade Wy anmwuindeuvesiud sydumuiianelaly
Fin arumagilaluaues wavanmrorsuaivesiuilnalurnedy (Gogoi & Shillong, 2020)

Uszaun1saln1suilaa (Consumption Experience) lﬂlﬁﬁuagﬁ’ULﬁﬂaLm ANTNUINR O
yamsve iy uisdustu Yssomuesdudn seduamudifeaiudud uazanudndde
LUSUA (Platania et al, 2016) 8n@ae Wadl n159 ewuudundy (Impulse Buying) 819vle
ﬁu‘%lm gaydenisaunuvensual wagluuanstlenaiaunlyg nAnsTUN1TTEUUUT IR UMTe
M53eLF e IMen (computswe or pathologmal buying behavior) (Pandya & Pandya 2020)
Sohn way Ko (2021) Flitudn uid1n1sd euvudunduasiidnvazilu nsdedildladnng
Mauwuarv uilumendudu ldlvinsdedldldnunulivmunsndunannusansedu
ausly mydeildldnusmorndufoduiiisiduisildgnasylilumenste waglildiuss
ﬂmﬁw%mmLi'm"mmﬁauﬁ’quﬁﬂssmms%aquﬁuwﬁu

nsgeluduiuuueenlati (offline shopping) flLLU?IﬁNﬁQ%ﬂi%é]:quﬁﬂiimﬂ’15%@LL‘U‘U
Suwduunnnin nsdeuvusaulal Lﬁmmﬂﬁuﬁmé’mﬁaﬁu FagmaUszamauda (sensory
stimuli) LU U558IN1AY8ITIUAT NMITAENA wagn1INTEAUNTTUSHIUUSTaMAUREsN 9
Faldnuluunannesuosulay (Moreira et al., 2017) 91439899 Aragoncillo tag Orus (2018)
Bufunansinuil Tnsseydn 40% vesuslnalddeifunhiinwnliludud susilumside
wuueeulatififies 25% wihiiu unngmsalidannsaesueldain dranansenes (waiting time)
fiieatesiunsdidessulat fetieanusanseduliAnnistenuudundu
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Platania wazAme (2017) Lauodn N1sdeuvudundy Lﬂquﬁﬂiimﬁmmamiﬁiﬂﬂﬁlé’%’umi
aau3U1umﬂuaaﬂiﬂaﬁvmmmim quvilidunissninmsuslnaun@funsulaadiiaund
windou sl wainssunsdenuutsdu (compulsive buying) LilsiAnaniladuiivaszms
For udidunaann nisufduiusveaiauunatedd dedudsaudszeinsaans
(sociodemographic) 8153l AusANMIIUTEamENa WugnIsu Fniven day LazTmusITy
fdudounazidonlostu Mhdunaie dnwazyadnamuisuszms wu anunagilalunuies
i (low self-esteem), ANAIRNMIIaad (high anxiety) wag uwalduidngn1ieduasi (tendency
to depression) &aduiusTungRnssunsouuuFundy

oy nauingAnssuiuilna (Consumer Behavior Theory) 3aiflunseuninaniiosuns
nszvrunsdndulafidudounazvanslid lagenduesdnuiainuainuatomansiiierinany
Wla ANFBINTT AINTBUY LL@%WQaﬂﬁQJﬂﬁ%EJGUENEEIU%IJ‘I?] FafinnudrdyetsBerionisadng
nagnsnansnatafidussansnin Wevszgndnguiiiu nagnsnsnaindimivunansies
soulatduuadorouazd3d 8 sddgduduusnaenis vanudnlaussgelanisuilan
nszvrunsdadula uwagdadeifidnsnasdenguidivune Tagnsinsied mssuidedainen
(cognitive perception), ﬂ’J’laJL%EmIEmeaﬁmﬁ (emotional attachment), USUNMI9IWUTITY
(cultural context) wag LATBYIENNFIAY (social networks) ﬂaqwéﬁaaﬂqummﬂmﬁmmﬁ
e eunsatmun e (content) uay AansIaNEIIN1IRAIN (promotional activities) 7i
donAdoeTu AUYEUALL BT (genre preference) Wie Uszaunmsalidsensual (emotional
experience) 1035 usTaautiinune Snitsdaanunsald unanwesussulavuarledoadide 7
wanzan Liewmeuns Joyan1sna1niaaizas (targeted marketing messages) uazAansLde
#nov (interactive campaigns) itaensduauaula iinnisildusn wazadndulfiAnnis
wpunsuazn1suslaaomlulenia

2.4 nunsasiassauatiensuazazasesulaluazdidesulal (Online Novels and Web
Dramas Creation Theory)

2.4.1 lemvamguiinisaiassduafisnsuazazasesulauasdideaula
ngufnsasiassaunlensuazazasesulatuaz@3doaulail (Online Novels and Web Dramas
Creation Theory) Tiaud1fyiun1sysanns Adnvazanizvsauitianslavaraseaulat
uazddesulay iilefuvniBnsididesuaznagndnisaiovesiva q Inefidveneiile naunany
psAUsEneunsuaieeiivainvans ieliiAanisinenenensualfiands uaznisiaiosdis
UsgAnsnngsan LLuaﬁﬂﬁﬂiaUﬂquﬁaLLd MsadsfagasiiiAvainvats msdannslasasod
nszdu wagnstiiendnualmmandeeiidaau filiiensuseilesvedasuies wiewiaiy
Tiuiansdsunuamsensuaivessinasasuazanududuresnnudaudsludessnluuium
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vosuden wiseuavazaseeulatuazdsdooulatineiil Tassadenisdndeuasdane
(narrative structure and pacing) it wendnvalvetnuies wilenowazavaseauladniaiy
guazanudUdouInnnt Sadlalemalvdifeuaunsavenslasadosnasiannmazaslsods
Wl (Henry & Liu, 2020) Tuvaizid3desuladdndudesuinauedoyauazensuallsliniely
N90UVDINALAL A UAT S (You, 2022) AuLAnAl dawaldimadawazisAndlalunig
afeassAseninaasgUiuuianudniuegetaeu dmsu wilneuazazaseaulal laswasa
Sossnuarnmisiauvenioduiiladdy Adeuindusosrey ¢ a1alasadosuaziaungy
azasneldinseuiideiiios iieligguannsohenudlatsgindwoniewuaryadnuowi
avATIABE19ATUR U (Xia, 2019) wail 1asaisoq (plot) foiduussiundsundnvoaundeouay
azaseaulall widedldsun1sdninsuazneunuegamzay Jisuddndudenidlasadng
Seoslngsauieidenlosesdusznousin q rdefusgsauna vazfoafuiadosu aud
mawailens wadansianies uaranudndwesiiazas Ailauddelddomgeuldnintu
Tun1enseiugu nsadeassndsdesulal asdulud ausuls (mmediacy) wazndenas
40a13 (impact) (Yang, 2020) ylasa1nuianfisnia %%ﬁ@@ulaﬂﬁﬁwLﬂuﬁmmmmﬁammm
aulauazadanisiidusimesualanguilieg 1990157 Famneanat yagisian youm
AUNUT waEYNNIINSEYIAIUTANLTLNY Iuiﬂsqaiwmnamawmwamu mmsaml,aumm
Gumquﬂgﬂﬁusnsf[;mmmummwaaiwmaawsmamﬂml@qaqm (Li & Tian, 2022) mamau F3d
soulatFainlianuddyifunsiiaue anudaudaitaausasdundy uinninisldinalu
Msyiemseveneeazideatuiistuluies

lidunflonensedidesulall ununatswesiseasndiuey “fMazasuazorsual”
mméﬁL%ﬁmaaﬁqamgﬂLLUUﬁﬂLﬂué}’aqﬁ MsasIaYASTIANGS way NTUTIIENSAITIIS T
pgslsfiny Lﬁ@ﬂﬁ]’]ﬂﬂ’ﬂmwm(ﬁi’]ﬂﬁﬂugﬂLL‘U‘ULLGSLﬁ@%’] nstauevaiayAsuavensualied
dnwaziamziuannaiull lundens fazasingnesnuuuliiinnududeunazvainvaeia
Tured §5deaulaviinasediazasliiddnvasy 1 Fedydnval v e daduny
(representative/symbolic) Miihladenaziirdsirulsiognsinig

widnneluusazsuiuuiazuumenisiiaueiinuauazauvseiuanmsiy Tagu
fensuazdidesulaviiiefuassguuuuiidudndian uiazsuuuull unumamzuazwdsluns
doansfiuansnety Tussdunis Heaesneiduaion nsranazioulananuduaiuarin
Inyvesuywd Tugugiiduundeoidadneungn uwlissuazayaseeulal Dnitui
N39S UNSVENEfazAs 1ASNS 09 wazanuInday (Liu, 2020) yilvaunsalanyan
555UAY0IYwY (human nature) kazthiauetlgyyiidudeuriugusesiinainuats Fes
ddosfiannsndrunauasiiui wiisnsuarazasooulavingsudrglanlmidunnsisan
FinUsearTu daeliiAansdilanegmssusludaniantu wiondaimihfduis inieadee
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1936 (psychological consolation) uaz vA3esfionederuuaz Tausssudmsunsinineg
(socio-cultural critique) Ingazvioulsingnisainisdenuwas Yaymuyudluusunnisasiasse
nanetuurastayadiAgnielseiRmansuasdaay lunmseiudu #3deeulay duwmnig
lamzlunisanenengaA s dnsuasaaminoiadeay sednvusdualznisuansd
FouaSeanglunardite ddeoulatifed amuduly (immediacy) waz AT (urgency)
a1 lasaiFessingnesnuuulvinyuseu Ussifundnvidernudaudmila uazihlugqagegaves
915ual (climax) 9819539152 ﬁau%ﬁwsaﬂmmzﬁ@’mé’qm@magﬂuﬁﬁwammLLiaﬂsszmmq
a15ua] (Zhang, 2022) srelassadieiinsedu Fdesularfadu wdesdionsleasfinsimduas

a a

fiusyAvEnimgs annsnasisdvinalosuaiiasmuAndeansisarlunandudu nvisdatn
gniddu fufidmsunsinngmensieaasdany esananinsanszdueuailavesdony
soUszinuanizlaegraiunaed winleeuazazaseeulaluazdsdesulatasunnaneiuly
sULuuuarlassad wisaeaduaziiou arudlaiddndoisiveuaraniiemeersunives
uyud fagasluFedildiduionaiealonninanies mnusiduddiTiedisfuluseonsual
audaudanely waznisdnduly St idutesmsddylunsvhenudila sssufves
uyuduardsny ludnfianis willneuavazaseoulatiazdidooulaid i iy denarsves
NsAUNNTAIUSITULAENNATBRAN valduyAAa ﬁu’qamﬂuﬁﬂ@mé’ﬂwmzLawwmqqﬂaﬂsLLaz
fousssunils q niouisaziou ANATLALRITUAITINAINAVRINYLE N158UWITEI8UTONS
SurdsdeauladisliiesilfisndlaSausssurteuss Samansau o laantu uwidalalona
WAUNU ANNERRAoIRUAINULALATNYDTIDY

willnsuazdidooulay dsniinunuasrnuminaldniunanieisuazdeey Tngld
Bnsiwsnsnetulunisidiies maafrsiazas uagnalamearuaimadeay deualite
Auhudandalavazvenslanviriveadiuans lieglugiuaiy ffemadniyanamestaan
yena vidoidu nnasfounisdinuuas fanssn Teaesdrudusuuuunisuansoanynaunies
fiddy FadaduillimAnnisiruazusstunalaegnalidndtn nguinsassassiuniens
wazavaseoulatnazdsdeoulal (Online Novels and Web Dramas Creation Theory) L1
wuIAnNTg Ysansgaudeesisassguuuy Tnonaunaiu mnudndswesundens iy A
nszduisadmesdidosular ileadrsassdnanuiiivs anududumetsual uas Tnsadesd
wunsEdy wqwguuqmumﬂ%ﬂmia%umnamﬂiuﬂaumqmumwMmﬂwmaamwwau
&7 aiwmmsamwawamiumuawimmaﬂ@mam ety suamﬂmawimmuamuau
szoznaniidey et luusegndldiy mimmmaaulausuaqmummamsaaaulau mwgu
anunsavhmthidu indesdioiBe iR (practical tool) dwsunsesnuuuiilonuas NAYNSNI3
vhiaueldegnausiug nmsiaiuais lasaFesfindanu msoenuuu avmdaudmdniingsdu
915009 uazn1saie MavastiiiAuarndmsensual foidunalnddgyiviiliaunsafaga
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wazsnwianuaulavesuulild ludanisnann aqﬁfd3zﬂaumdwﬁmmiﬂgﬂyﬁm’m'ﬁm’f'}qjﬂa
gnsn1slUslut L

nsnatARuEedsAn (social media marketing): 1n1s1a3enazesdussnou
ﬁuaﬂﬂiqLiaamai'mmeﬂmmsaamsmwm

nsmanLiem (content marketing): mamamaiu U Comdinsaseiiazns
vidonshiauemudnudadsediu tileiiunuawedes

N138dIUsUVDI VY (audience engagement): a3 19AINTTUT U JdFUTUT 1oy
Inaseulay msdunvalfaves vi3eAanssn UGC (User-Generated Content) titenszdunnsdl
drusaudsluniniu nsldnguiddadelfausa Siasgidoyaidedin (data-driven analysis)
Jdlotnanouiuresisundumnuiulinasnnimaauazmsasaiomldod oo Tl
\esaeuiin n1sueiity (visibility) vesrasulunaintivaneg uwidailinisiustuduiiang
P3990 UszAVBAW wazdiu 1ndaty

2.4.2 AszUUNSASNEIAUItsnauazazasoaulatuas

=,

3dooulayl (The Creative
Process of Online Novels and Web Dramas)

wqw{]maaiwasmmumwa avasosulatuasdsdeoular i uuwrAnfinay
ﬂmaﬂwmmmm wilee way F3deosulatl iWdety Tnedidmanedioadsassduanudia
AuAnTaneensual Uiy Tnssadamsianesiinsydunaginga mqwgumlmmﬂmaqmm
nsasnnuaioneiti widuUayuuesnilunisdeuunnneunsuasunadsdosulatidnae
TunsgUIUNITAT19E5A 1Asa5ea (plot construction) k&g N150BNKUULNANITA (storylme
design) forJutuneudfy willosuazazaseeulaiiiiinnus kasauazidontiodanud
Tanunsninzdngiindsiazas mataunesual waznsaalanvesiSosldosafud Tuvmed
Fideoulavdsdidedinfunanasdmmznnaiies foatumninausiininds Whguseiu
ndn wazsusesuaivesrudangaanetieduly melinseuremguii fadassdiafesin
aunasEning ANvaNyIalueaIedsn uay AsFANEUAIILT F o 1AEVNRIN YNUNAUNUT
edesduiudiuyssifundn warimihiduiedoulasaio

[ Y

dm3u M3aseiIarAs (character development) ngugjilinuddgiunisnauna

o

aa 6

ArwAndaddniven wuumdeedhiu nsfeasfinsassiiuuasdul wuudsd davastun
fenefingnairdlidudou fdAnsensualuas giivdsivanvats luvazfidsdesulaivuns
wansyAANLAzNSIUALLLUAIe A AT RN saldAguasunaunu insedu ey B
afnassdandudosnain anuazdoavesuniens uag mududuresdid iedevenainy
Fudfou mm%’mﬁa LLavmimﬁlammawaqﬁaavmasmﬁﬂsvﬁw%mw

uana i imAdianisiades (namative techniques) mﬂuamﬂ?ﬂaumﬂmiumwgu
urflenefianudangugs amnsoldyuuesaianiesdatoguiun 1wy yguivia ysuita
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w%aguuaaasiwﬁﬂ (omniscient perspective) il aad1adifiuarAnudnueniessn vaeiiasd
ooulatinld maamsslunsanuasmstiaussuunaunLaz W Iileai s agaegaLss
1 ety nsUszgndnguidfelatuns seskaunnddouuansLestesualieng 14
fu maafinssiunazionsualvestiid Weifiumnututulaziaiundinisdoasveaiessn

uennil nuiimsadiassfunisuavazasooulatuardidesular Silvimudndey
fluN1s YAFNLAIRTUNILAZEY (emotional and thematic depth) Tuwiliens A1uazdealunis
usssneuaznsveslasazesiineiiossnuudalonaliannsaizan lanneluvesiiazas
uay esuaiidudeu ldedsouiu vnrididesulavonds lnssdosiidudunazardaudaonm
51 Wleis A Anvosdunazaing Lma“Lﬁaumamimﬁaéwﬁuwé’u i 1umi
Uiyaﬂsﬂwqwgu Hassassiindudesinwany ammLLaummaﬂmmqmium 194139492
w¥euanuInesdlszneunazasafinaznsuanioasy naansdienenensuaiiazansy
YBITUNAN

MelANTOUMIANYDMABRINAT Had1eassAdsaunsald Bnsiesenddasasng
(analytical methods) WiaufisuszanSanuassuadng wu nsld @ame3uesa (storyboard) e
NsEFumnnIal Msld wnunmanuduiusuesinazas (character relationship maps) Lite
yerefiivesiiazas MsUszgnd laseaiisamesr (three-act structure) Ll afvuad Iz es
o9 uagmIHauRaIL MPeTeRdanioneuasnguiozas eldluamrnsanuvingLaz
fuBonindios

wonlloandiivnawdensuazfalsnisazasian Nquin1saswassauiliensuazasas
ooulatiuardidesulat Sadeiudilvalliiu vuduniseann Tasawigly n1snaiailen
(content marketing) kae nsnanuudedinussulatl (social media marketing) wnAnieae
Tiunsnatnanansn aadessnfinegela (captivating naratives) sanuuy ANudaudmani
reliiiAnesuaisan wazai1e fazasinsmduaziinnudn iofgauaznuimiuaulaves
Aaulalusgerend Insdananldiisssdvihiireunudnisaainaiunsadrfngudmungla
ot afluszAninim undseliannsn afredvinaideorsun Iinelunaisin e use
flagauazauAveaTeIT LT Tumanatimng

narilagasy nguiinsainassduaiionsuararasooulatiardidesular] Wuluidni
Danslvailunisaanu youdsvesundensuasdd Wrdeiu lnsuiu mnunsyduredlasaios
AuEnTesiiazas wazn1stevenensuaifiasus 1ieiduis nseungui uay wumsUioR
dmdunisadassduanuinsandslufuiisiadwdenuazing Bsluniniu nouidds
annsognin U8y nagvsidautanssudmiunisnataidenuagnisiand savosuusus
(brand storytelling) Gﬁﬂﬂlﬁﬁﬂﬂﬁﬁma’]ﬂﬂﬁmﬁaL%@QJIENﬁUﬂduLﬂﬂﬁmﬂﬂlﬁaﬂﬁﬂgﬂs??Q WU N9
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d0a15L9981508 (emotional communication) wag N1ST@IUTIULTILAMBU (interactive

engagement)

2.5 wqwﬁ?iaimj (New Media Theory)
nauiideln svhanudilauazeBureunuinues deddviauaziaietiedumesidn 77
sotausssy daw uazmaidios maiAntuvesdelnly wanlaunszuiunmsdoms Taodaddlval
yoImsAsansuarmIuanienn savaUdsuuafiitinuas suuuunisinuvesday
Aolmifunsnanusswing esaiu iy nifsdefinnt Iny Insvim iy Hefdvauaziniedng
poulad lnglanudidydu n1sldneu (interactivity) n138@iusau (participation) kag A%
a%ﬁﬁaiiﬁlﬁaﬂﬂ%;ﬂ%} (user-generated content: UGC)
wRnndniinguidelvaliaudadny e
(1) n15lanou (Interactivity): mi?ﬁlamiﬁlLﬂ@l@ﬂﬂﬁiﬁ@%’ﬁmuiwﬁ’uﬁauazﬁ
UfAunusanInig
(2) n1sieuleslussaulan (Global Connectivity): ANENTOVDIBUNBSLIIR
Tumsidenleagiauilanidngeiu
(3) lantailouas s (Virtual Reality): n15@519UszaUN1saldansnl8nalulad
Advaiiolviglitidusmaiiouats
wenani &oeluy il dnvasdfusu 9 1wy Aawa (digitalization), @ ounilodlf
(hypermedia), n1slaiidudunss (non-linearity) waz n1ss1aenaiion (virtualization) Fvasiiou
Tiude anuBanguuaganunainuans vesdelnilusunisdoss nsuansean uagnisdl
Ufdusius Tuddlasasnenisdeans Aesuduiineds lunanisdeasuuunilwonarsay (one-
to-many model) uidolmilgintudesiiail drenisads lumanisdoansuuunanesenans
A (many-to-many model) (Li, 2021) A2 Ua sundasil bl oevinldnnsd oansildnwae
Usgrnsulaeanntu uidaiiudngninues n1sufjduiusmisdse (social interaction) 329114
AL
oglsfinny Felmidiavviouta watnddlassarsidudou nanfe ulfwildnway nns
N32918¢UENA" (decentralization) flnlemaliyanaialuaunsnifugmeunsdoya usnns
mmsuuﬁum unanvlosudedinuuazidduioudu nduriliiAn nssamauddeya (centralization)
1nPu (Wang, 2019) Armfsieiensyndne manszaneaus (decentralization) uay N15310AUS
(centralization) 3snaneifunislusziiuinmeddgiinguidelvadofinseitasmmisesn
dolmiddos o HewnluTinuszdriuvesildaunaolu “anulussla” (transparency)
Feoraviligldunanisiediniusio anugniesuaramnindetevesdeya sululadeuiiuilug
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U31n9n1350d “n3398Ya” (information cocoon effect) uag “¥13Uaau” (fake news) (Wang,
2022)

[%
= v

anvia delmidaUalonaligldidusulunismeunstayamenislduuuransonisl

(Y =

SEUMINU FITZLNY LS N luNSFea1T WeAdaS19ANTIIMIeLeU ondnualnaulatias

3
aa o

guguAIvia L Jymnsnduundsnisesulatl (cyberbullying) Msuandeandeanuindends
(hate speech) kagn15U @ﬂgumifu{ (information silos) n1344 4 nae (Big Data) Wae
dana3fiu (Algorithm) aaL“LJummJimeumﬂﬁumiuawa waelaty mwgaaim mﬂiuiaammu
T saususuUaeuismafusunutasiaseg Wauammu wA a1 annsnedives
lassadedannuulng 019 nullvudoya (data capitalism) way FaaE13e3e (surveillance
society) widsludazdieisanisunsnszaemsiausssulussaulan urfasemansenuduay
wu nsvilIansssuduileidentu (cultural homogenization) uag NIINTIUNIRIUGTTY
(cultural imperialism) (Xiao & Hu, 2021) Useifiuimsazundosuariisssnuniausssuviosiu
aglsiady Yseifuddniinguidelvlsidudedinruauls doandesiiddnydnusenismis
Ao Aolmiduiiios mawamaamiﬂ’wu%wﬂiﬂa@ NI0LNNIN AIIUABINITNINEIALLAZUTUN
meTmusssa fuud 1 wqwgmﬂiuiasmwum (technological determinism) uag wqwgms
RN RNCETCH (social constructivism) mmwuwiwqwgaﬁﬂ,m Imsmwmaam%w NN
LLaumawﬁwamﬂuLLamu Guaqmaaqmiuaﬂwmu NISWAIUNTIINY (dialectical development)

wonaINil miwwmamaimLiwaaadmmuwlﬂa UszLAURUasEsssulazn g
Fugou 019 mi@msaammwumum (privacy protection) nswedun1steyan (intellectual
property rights) LLazmmﬁumﬁum%’aaﬂa (information security) (Wang, 2019) N1IM13AaN~A
s¥%I9 MIAuATeAVBdLYARa Way n3drssUstlvtiassae Sadunnuyimeidifyds
nufdelnifosndy

Tngasu nquidelmi iiunsevuunAaidanududeunaznaedd 4edldvgaifiog
nsAnwimmMIsumealuladviosuuuuvesie mnuadssliesedin madsuulasvand
denaselassainensdsnuuazitiinvesauetisls sMennumanvatsuazamdutouvesde
T LLu’aﬁmﬁﬁqasﬂuﬂiumumiﬁwumavﬂ%’uﬁ’aashwiel,ﬁaq \iesessullyuaranuriiney
Tnyl 9 AAndu Wiaﬁ,J‘VlWH‘VI‘N’MLUU ﬂsewqwgwmmm d1msunisiaulawasnis
nseisvuuinadetiuaioidudounnntuiSes q

2.5.1 AnuaneYasdelua (Definition of New Media)

Aolual (New Media) luumnAnideysannisuassanedd ifioosune doyauaziien
Aofimounseumeluladfivalaviaiotnedumesiin (Henning, 2006) lauilanwazd1fyas
n1sTURFURUS (interactivity), n158Umsuuuiiealng (real-time update) way ANaINTALY
nsUSuLsauazidndielaaa (hish customizability & accessibility)
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uiuwivesdoli Ao walulaBidva Teunnsrsandosafu iwu idsdefiant Insvtem]
wagIng desnndelmlld svaRavia (digital encoding) Tunisadhs iy uaviweunsiion v
Titoyaanunsngn vhen udly uazuusiiuldine Snsdudereonisuanudevaegiuuuiddetu
(Breakenridge, 2008) dnwaziausnUsznisuils vosdolmife mnunainvateved e
(content diversity) slifisssrinegifdnusnionmils widsmdades 3alo wedindu uazde
ma1e3ULUUAY 9 (Cope & Kalantzis, 2009) §sansnsanaunauogluunaniosiien ioains
UsvaunseiflifiasuduuasvannvansBiu lunnsiidedaiudulngdiiunisuu suuuums
doa15uuuni s enaluau (one-to-many communication model) & alud ndutdu n1ssl
Ufduiusuaznisiidausiu (interaction & participation) (Fuchs, 2011) Jldlaladuiiesdsu
a158nsialy undearunsardu ) ase (creator) wae finaunsdoya (distributor) la e
uwamwesudedeau vien uagledy foiduiedwddyues idemiiadislaogld (User-
Generated Content: UGC)

e AuauURnuiussawazauilunaings (timeliness & dynamism) dlovmves
dolualanunsn sUimauuusalngd waziUalanalvie liidiusulaviug (Gane & Beer, 2008)
T,:uLmamiﬁaamwuﬁ'&miwﬂﬁiﬂLﬁ&NLﬁmﬂiaﬁw%mhmimaLst'ﬁﬁa:ga WAdemaUANDINBAIY
Foamsfiudundasosaminmesldlafgey

Snits doluald'ell dnwazni3nszaegue (decentralization) uag Aa1uLduaina
(globalization) Inefiymralafnaiifinsitendedumesidnaunsady fuanuazdinounsdoya
1 e ligndrindelassaivesdnsdeuvudaduniedediindiugdiamans (Chun et al, 2004)
n9iAntuves Aolval (New Media) Iiinandanansgnumadamlumansdu luifeausluuduan
A ITINdernuinnediddny ond Uayydayaauiiiu (information overload), n13agiiin
anuLdudIud (privacy issues), Assunsnaleiued (cybersecurity) Waz AMAILANKEATNG
#eAu (social fragmentation) (Hennig-Thurau et al., 2010) TuvagiAeAU dolmidslaDanui
Tmllsifunisimuuaznisdeanslunansfd fedu dsau nsfinw 5379 wasnadlos Aol
Hu annfifdnsarysannisgs imsgnaniamalulad Wevn wagunuimmsdseudndaedy
dewssudlsuiudesuny delumlil mmﬁwsiummiﬂ (greater flexibility), AuaIn130lun1s
Temauu1nnan (higher interactivity) uag AsEafin3199n I (greater ubiquity) WANABS
wdyiunnuimsuas dyniidudeuniniu (Fuery, 2017) ogslsfinnu delnaildnanedu
osAUsEnauTivnlilfuesdsnusiualiy uasduudliui unumuasBndnaszninudfaunn
Fuluaun nanaldh delmidldfies indesiiolunsdearstoya (communication tool) usiéfa
Ieimunlugnisidu usingmsaimadsmuas Sausssa (social and cultural phenomenon) fid]
Svswaetedndesie 3893m (lifestyle), 35An (thinking patterns) way Tassadnedanu (social
structure) Yoy wdlugARvia
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2.5.2 nansenuvasds vl (Impacts of New Media)

nansenuves delusl (New Media) Idunsnduidrgyniifvesdinuynd dudsedy
woAnssudaanyana lauds tassasredeau wazain n1suslaaausssd Taudls nsildusi
manisidies lufifives wadnssutlaianyana it uresdelnalldiudsundasifingg 1ids
foya MsuFdutussdsan uaznsldnanilernutiudia (Flew, 2007) UnuuMsAaNsIUY
wilssenanenu (one-to-many model) Tasdanaiiy ié’gmmuﬁé’m Tumanisdeasuuuans
sionaneAu (many-to-many interactive model) %Qﬁﬂﬁqﬂﬂa%ﬁmmﬁﬁmiL%awiaaumaﬁﬁm
asaduleite HSUANT BINEuNS LLaw‘J’fa%"mLﬁjam Tuwnanisdeansiduuszasulneidss
agviouliifiuin asrsaulilifufiowSumsuuuidesdnsoly wiaunsa fdwsmidagn Tu
NSHARLaTIHELNSToYA AR IEAULEY

Tufifiwes lnseadsdeny dolmildvhatonsouvoslasiadanadinuuuunais uay
nelitin lassadranedanulva iy yuvwaidou (virtual communities) War AT eY18dIAY
saulayf (social networking platforms) Tassasamani i dnennlun1s Fransuwauni
afimans amussn waznw viliauainvainuanegiindeanunsnidenlouas o siuld
avandatu ogrelsfiny delmifthundennuiinieg Wy nsudsenniedeny (social
polarization) wag &vSaalss (extremism) Inelamzeg1sBsusngnssl “wesnsestoya” (fitter
bubble) MtAnannsAnnsesdeyalnedanesiiu Juihlsfauiiuuliuivansiiaeandosiviimuy
YDIAULDINTY LLazﬁﬂUtcjmﬁJ@ﬁugmuaaﬁum@m (Wei & Ding, 2013)

Tufifives Jausssunarausudie delualld 1saasivesnisunsnszane Tausssy
WAZYHIE VBULUAUDINITLNELWIINUTITN (Sun & Wang, 2012) ﬁaﬁﬁaﬂLﬂmIaﬂwalﬁﬁﬂuﬁﬂuau
inansarndeTausTsufinainuats wSeureduasy v nvianeeanesIY (cultural
diversity) Wag Winnssum1edausssu (cultural innovation) agnalsinin nsyuIuAITAING1IES
Brandedeym wu nsvildausssuduieidieaiu (cultural homogenization) uaz n1sazidn
ninddunaleyan (intellectual property infringement)

Tufifives maudies delmifunuindrdavlusuuinuasduay drumis dolnsivils
n1IlaIUTIUN19N191894 (political participation) naneududsideuazazaind iy Wy nns
asazluueaulald nienisuanseann1enIsillesnuunannesuleideaillfe (Xiang & Wang,
2020) Bndumils dolmidnagedliiin nstadeudeya (information manipulation) waz
nsUasuwlamansiios (political disinformation) lunndu dsadrseusinniese Ay
TWsdlawarautideds vasnszuiunsUszvsulag

Tnoagy & olusd (New Media) Tugrugi i uusingnisaiifaiiy natefdd (multi-
dimensional) war waneduds (multi-layered) deuneliiinnansynuit fudounazmannmane
fid AolvallfuAsunamansuduuesiiTinuyed Waludlitu Tonadauin wagenmduly
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8l 9 lun1sdeans dsau uazTwusssy agrelsfny delwmifundoutu Jumuazainari
me Aliloranesiuld duiy msvhanudleawezsuiietunansenuresdelmizinugosends
nsfnwfinseunquLarinds nuanvaessNearsERUNTIATIE itoadegiuanid
ansathlugnsusuiuazmsiannnagnéfimnzausenisildsuulawesdolvallusuan

2.5.3 Aoluiifiunsnatn (New Media and Marketing)

auduiusszing el (New Media) way n1smann (Marketing) lédnsiUasuutas
waziaunegedived o lutiamareUiikuu SudunalnenssanmsintuLaznisunsuan
yosdolmifiliusuasy Basiwounsdeyauazsuuuumsuilan desalinisnaind unanosu
wazlanaluyd Tunisafiuianssy (Ding, 2020) dmsussdnsuazuusus doludluilmdudfios
Foamansunstoyaniolawan witdu uadsimihdidu unanresuitoairsufduiusuas
mmamwuﬁﬂwﬂuﬂ,m Liu & Zhao, 2020)

delmiUalemdlviosdnsanunsa vanudlasaziinseviguilaalsogiamsauays
UsgAndamnndu Wiudedsanseulay n1sdisivooularl wasidoviigldatedu (User
Generated Content: UGC) a4Ainsaunsaiiusiusindeyaguilaawuuiealn (Li, 2020) e
WNAATIRANILABINTLAETULUUNEANTTY mmﬂmmmmmiaaaﬂLLUUﬂaWﬁmsmmm‘m
mmmLLmumLLamauauaqmmmaﬂmimwuqﬂﬂaimwuu (Zhou & Shi, 2020) L;J@LUiEJUWlEJU
fuismsidemanuuudady Bnsiiduindousiedeyad elmifinnusnia asounay uas
ansaazvieu wadmvesiiuslaauvuiSealy ladaaudanda

uan1nil Aelvaldadae vensveulvaduAuARas19aTTA (Creativity) uagFULUY
n1sman eg1auan mnludedaia Aanssunumsnatniaglayaningnitdnme ukuuwag
szeznan wivuwnanlosudelny esrnsil Saszunndulunisesnuuuianssunisnainida
435198556 (Hua, 2020) 1y N15a319 3Lalasa (viral videos), LnandaU Jaunus, nsen15dn
uasameuulwdeaiiiie (social media challenges) Fsthenszdunsiidiusiuvesiuilaa
waradns masuiuardviwaveauusud Inemedei

agslsfinny nsmaneudelny Awmdgduanuiimenaieusenig Usenisusn e
Uayvn Yoyaauiiiu (information overload) Lﬁaamnﬁﬂ%mm%amaummaiwaL’iauaﬂiuﬁalm
mﬂmmmmmmmﬂmmﬂiumsﬂwwamammmummmaqmﬂunmmﬂm (Deng, 2020)
o mim"lmmiwmimmoﬂmLmummmwauaumma Fananedulseifiuddniiesdns
sedlianuddglunisesnuuunagns

Uszmsiians AeUseifiu anuidedewazanulingda (trust & credibility) Aolus@ad]
anwazUaniaagldidamadinu (anonymity) vinli mmaﬁqLLﬁLLasmmuﬁL%aﬁamaﬁaga
nanafudsfianssamilianuaula (Lv, 2021) fatiu nsnaneludelmifsdoadi anulusda
(transparency) waz AUTednd (authenticity) Lﬁaﬁ%ﬁaLLﬁ%ﬂﬁWﬁWlﬁﬂﬂ%ﬂﬂQ’U%T,m
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uananil nsmaneeidelul (New Media Marketing) faingyfiu UszLAusnung g
wazaSusTIU Tid1Any o nsfuasasrnuudIusa (privacy protection), @nluningaunig
Yayey1 (intellectual property rights) wag A3 ud adneglunislawan (advertising integrity)
dHosndelmisinady uiifideudndlnduaregseninansiamn dlingruneuasdossdud
Aeadoeds WiauysalvFodaiauiioae gounisalijassalitosinsuazdnnsnaindeandey
fu arundssnaganalliutiuou Tumsdudunagnsnisnann (Chen, 2021)

Wi delmiszueulonauazdnenmuviea dmsuniseann uifinanidediléfiazan
wieuiu anmsmefidudeu welvinsnamiudelvifiussansamgegn ssdnsuaziinns
pandssndusedifowdd arudmnudladuneluladuasinuenisiessidoya widy
Wndadaell ANUARASI9ASIA (creativity) wuay IdeviAUTINaENS (strategic vision) iesuiietu
amwindeuifiulufenisdsuulataznisudstusgnadudi

Tngagu anuduiusszning delminaznisnain ferdu Useiiuiifienududouusiulaly
MEANYANUNIAA msgimmiiwdwamﬁaﬁﬁmﬂajLﬁm%é’qmﬁﬁw%waiuﬁwﬁu NINUA
agfaniunumuazamaluouan iiunisaine Tenalvel @ n1egsia n1sdeans uaznisadis
anuAlvituuslan aghsdeiilesuaindeiety

2.5.4 Usznnvasiais (Types of New Media)

Tudspusuede dolusl (New Media) Idnundiunumadndalussuunisdeans Tne
ﬁmwwmm/ia’]ﬂfuaqgﬂLLUULLassTmﬁ*i’mmmsashwiaLﬁ'm (Ortiz-Ospina & Roser, 2023)
Jaqdu dolmifinodunszuandn leun delvduunderiedumesiin (Online New Media), Ao
Tmivugunsalindeuil (Mobile New Media) waz dlnsildsfdsia (Digital New Media) n13
finuvosdomariisoguusng uves lassiisasaumen1iniias (broadband information
network) dalsiifeausvinniidiiulassaseiuguiumelulad uwidite sdnduuinnssudiu
F8nsimsunsans (Appel et al, 2020) Ingtanizau 1adoudeld (mobility) vosgunsal
Uanenns faifuuunldusuiinaenasunisiivlavesdeln vaedl weluladfdsa vud Ay
usstuindouvan (driving force) lumsnaifauasimuiludenisdamuiany doludamisouus
sonladunaeguiuy wu

(1) Aoooulayl: weswaiules, 1d5uoudy, guyuLadon, RSS, dia, sEUUdAREns
WUUMTUT (instant messaging), UA®N, WeaAdd, 31, witensuwavavasoaulal, wediudu
saulal, inueeulal, 8dn, Unvarseeulal, Ingesulal uavinsiialeaulall

(2) ﬁauuqﬂmaﬁmﬁlauﬁ: SMS, MMS, mijsdeRunuuileds, msvaluuiiens,
A3vadi3, IPTV, Mobile TV, wazdauusaniwlue1ms (Digital Sienage)

(3) AolnsvimiiBeAdsiasulval: 017 InsvienlAdsiauas IPTV Fadinnsiamuas
Wiulmegnesinn
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Tugu msdeansmsnansrhudell nilsluussduiiihdunuesie msinturesunanedude
Feauooulail (social media platforms) (Auxier & Anderson, 2021) faegnaaiu TikTok (BH5)
ua Kuaishou (HFF) Fauumanwosuiileduilldsueuiionas feandnuasdu n1sfidn
$velY (user engagement) wag nsad1eassAiem (content creativity) ¥ilsiunanwe sy
e idnanedu desmeddalumsrinisnatnvesiusus Sanesfiuuusindemiins e
TiReumudannsauninszatseg i uagnateidu in3esfloianagns (strategic tools)
AMTUEUTENEUMIUATIIVDUTUR YuulAeIiu Eduousunuus iy 1y Baidu AW
nnsbiusnisAumdeyalugnisdu unaavesud msulavanuaznisasiauwusud agnedl
Usgansnn

wona1ndl 1n3evnederuseulal (social networking platforms) 19y Facebook ua
LINE Affunuimisusegrugldanusuunnuasilsddunsufduiusinarnvane viilvgsie
aunsaldduedosdolunis ﬁamﬂmsmaﬁu@ﬁim (direct communication) 89358 Uy
Tawanuuunasesumarisatalonaliuususanse Mnuangudnnune (targeting) laaga
wlugh dmalinisaeansnismainiiusyansamannd

anvine nsiulavesdelniddwaly Fodudn (traditional media) FoaUsufaogns
soiilaq wu andlnsiiuazingunlinig drevenansiueeulatl (live streaming) uag Won
Aad Ll oneuausIreyARda YA nisdeRunuazdnuarsfnos 9 Wasulug JULUY
Sidnnsednd (digital editions) tlevenegugerusuunanosuesylat

%« 3ECFR (Paul Levinson) Idiauawuifn “n1sulsaudiuresde” (Threefold
Media Classification) & s92gltnsviaudinle delusl (New Media) SRATIFaauD U Ay
nsOULLIRAT

40111 (Old Media) waneds deftAnd unoun1su1v0I8 UMosITA 19y

v

wiledeniun Ing Wsviad waznineuns TelaeilUTan¥aeveInIIAIVANTBNALUUUNANEN

(top-down control)e

delvsifunsn (First-generation New Media) lefun Buesidngaiiuusn e
Siua uazatuesulatvesdedeiinn definssnudnvaznsdoasidedsesnifuvdn

ﬁlaiw'iq'uﬁ'aaﬂ (Second-generation New Media) L3 W u&an (blogs) way
\ATevredanuenulal (social networks) il dnward1dyfe 15590 198IN15HEAKAZNNS
131aAa13 (prosumer model) g14dunumdlugiugyFuarsuasyadrsassdidenlunan
Featu lowdeudisuiu dedadu 1y wilsdedant dhelavannaids Ing uaglnsimi de
Tmignauuunuegradugussant “dofivh” (The Fifth Media) (Holt et al,, 2019) fiFenil
diewmonenda anurddyresdolmiluszuvdearsinary widasieuds unumiBaiin
(revolutionary role) vesdslyallunsilasunladiinisdoasuazu fauiusmadny
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Tngagy maimuvesdelmiildifios fuildsusuuuureanameunsanavintu widsld vide
yapugUuuumMdeasuas it invosiailul lunfeutu dmiuniagsia deludldUanuilvity
Temanunisnainiliingsinguineu vuzieafuinsliinanuimeiiteiuliesdnsdes
Uuhlvaensuiunainvesdeiiuasunlasedierin

a5y nnuidelul (New Media Theory) sl st uf nwmansznuuaznisuszyndld
Sumefiinuazdondvia dedien Tausssn uaznisiiles lnslawzegvdenisesuieiunalulad
ansaumaAldUTuasy 3Fnsdoans ?jﬂLLUUﬂ’]'iﬁ%’NLWfEJW] NIINTLIUAT WASNOANTIUNIT
u3lnade oenls wionduwiulwAnd1Aty 1wy MIURTUS (interactivity), Anaifelessedu
Tan (global connectivity) way Auduasaaiiou (virtual reality) Iumiﬂizqﬂmﬁﬁmwﬁﬁﬂm
fiu nagnsNIsAaAkazN1sALESIASeYIWIeuararaTeoulatuLLNana AT N15I7Y
fagajathuluil mavharudhlauesinssingfnssunasarudesnisvoanduiming nsadg
demiidamnhaulauarduasunisiidngan mslindwesdedenueeuladlunisaduuazsnm
Awditusugen nslideyaliednainnisilaevideya (data analytics) tileUunagndoeig
GiaLﬁaﬂﬂ’liuuimﬁmi?llawmﬂﬁdmmﬂ (integrated marketing communication) Lﬁ@‘UEJWEJ@VI%Wﬁ
YuUTUA LAz NdLLUman Feisnisvand azannsadiy dnenmlunisimeuns
(dissemination effectiveness) Tediilonnuanimindeuiivaussieietioouladligen

2.6 NEYN1INANTINALYNS (Strategic Marketing Theory)

n1smaIRLBenagns (Strategic Marketing) fotduiirnisnisideddgluarvinisdans
AMsmaTATUR swAnARTSY 1990 WHuduan I@sJLLmﬁmﬁyLﬁumiEJﬂisé’uﬁﬁmiimmamimamlﬂgj
\FInagms (strategic level) NUNITINLANULTIBIATI (holistic view) LagsuueIszazen? (long-
term perspective) s liidanndasiunsiaunvesesing sedmsznindy anudisaniony
é’:ummmaﬂﬁmmmﬁwmwﬁmmaﬂﬂiaejsammaqaqﬁﬂi Fau A9NIFUNINNTABIATIOALA
Fududadlitunismifuuazeusziudenagninmnaiafidaau dnlmnisiunisnaindeds
10954 AEn51915893 98U (Wang Bingan) T nsouLwIAANISRAIATINagns sanlu
AUsEaU laun:

(1) szAuLAUNan (Core Layer) Usznaunle A157aN19A15Aa1A (marketing
tasks), na1aLUnane (target markets), A1FINFNLAUINA R U (product positioning) kWazna
ENE/WUIAANINNIINAINLAETIU (marketing strategies and philosophy)

(2) s¥AUNagNSLTD (Hard Strategy Layer) 81984n50ULLIARA NITHANKEATL
A5MaNA 4Ps e Nandaue (Product), 5181 (Price), ¥89n199ndnung (Place) wagn1saaasy
n199a19 (Promotion)
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(3) seunagNdiBseau (Soft Strategy Layer) 1e18n38UNARLALLAY d1uNEN
n19Ra1a dls lain N19Ra1AleAUEURUS (Relationship Marketing), N15Ma1ALT 481117
(Power Marketing), 1581013 sn e nwal (Image Marketing) Lagn15AAIALTIANTAULNA
(Information Marketing) msifisuuondanagnivanilaifissusiaiuadsesdusznaulmalliiy
ssUUNagnEnIInann uidiasvioufienisensziuiBmgud Tnewdsuudasdsiasueaindy
Hadewndeuiiauaslile (uncontrollable factors) Winaneifu nimeInsiiaansamunuuas
14Uselomdld (manageable resources) #etaevenefiuiinisnsaaiauazfiuUssansnaves
AIUNANNTAA

Tnoagu n1snaadanagns Ae nszuiuviaminisnisnaini danwuzidussuy
(systematic) waz fAuaz1Bensaunny (refined) ATBUARNYNT UABUTBININAIPLUUA AL
uisnsgfuamnnludndu lnefunuddyes in1seanuuuununisnaiauagfvuanagnsmIg
nsnaelugiugdumiaves nagninisutstusefuesdng (corporate competitive strategy)
WeatiuayunsiannesiruazanudiBuresgine

2.6.1 é’nwmxﬁyugﬂwaammmm%enaq‘ws‘ (Basic Characteristics of Strategic
Marketing)

uniuddiyves MInarmdanagns (Strategic Marketing) wagnisufjifiass lanadnu
YouLmTaINMINAALUURLANLUGTAT T asEndanduiy nimatauuus A sl
amﬂiuﬂauwugm 4 U5en1s lmm NaR 9l (Product), 1A (Price), N15d L@ un15Man
(Promotion) waz 4oaM193ATIMUNe (Place) § wduil §9ndusdrsninsvinslude nisnaia
NAUNEIY 4Ps (4Ps Marketing Mix) (Algahtani, 2020)

Tun1anduiu nMsnatnanagns liiiesnsaunaueeAlseNauRINg1 Lageyatunis
Aneiuarnaunulussdudanagniiiandendn Tnefauiuiinisdvuanagnsts mevausasie
anmmndeNygsiafiuasuuUamasaiian uaznsaienuAilonouaLeIANNFDINITYDS
anA1 Amalia waz Mohammad (2023) 9@ M8AveINIInaImTenagns Lo

(1) M35919uKU (Plan) - nMsiuuaiiemislueueanegiadussuy

(2) JUMUUNIALTUIY (Pattern) - M3snwIAmastanelunszuIuAIg
AU

(3) sumadenagns (Position) - n13af1afidudisuaslunanii ety
IondSeulunisudedu

(4) 313184 (Perspective) - s deaveuannnudndievenslonialug q lu
BUIAG

(5) na33 (Ploy) - msldnagnsiduaiedelunisneulduas suilofugues (Ho
et al., 2022)
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NNTBULLIANAING T ﬁﬂwmzﬁwﬁmmaaﬂﬁsmaﬁﬂL%aﬂaqwﬁ‘mmiﬂaqﬂiﬁﬁaﬁ

Furdousionain (Market-Driven): MsnataLdsnagnsiiunisdafionnudeanisved
paraduaudnans tneveshenuliueulunisutstuinainaruaiusalunisenseauaiy
wanelavesgnAuazinilonitguia (Aaker & Moorman, 2023)

AnulreanInwInasy (Environmental Sensitivity): Aflstepnugudoutasnainues
Aanndeunsgsia nesjsfinnumiuiUAsuilamomaiauazguis Welunagmsliimanzan
(Ye & Lau, 2022)

fngnadugudnans (Customer Satisfaction-Oriented): 1oslesanudosnisueigni
[ihfuMIMILRUUIMIWaENIHARYeteIANT IloulasmuveuazauAanisresgnalug
LUINNNNTBONLUURARSM (Mittal et al., 2021)

n1sasealaussulun1sudsdu (Building Competitive Advantage): TdRAans5umng
mMsmanaoadaLazianeuldiuTsudanagnslusann (Amoako, 2020)

133 sgidmunegseeze1d (Long-Term Orientation): ttun1sas1anaansluawian Ly
NSANEIULUININNTAANN n1sensgauANuianelawazAuinfvesgnal (Hendler et al,
2022)

nanlagas ManaadenagnsaioufiviimuinsuesuuiAanisnisnain Anaunns
AnLdsnagndiiniunsufieis lnoideuleesewinemsfauaznisasilorih nismunuLasns
Sou ausuasuarn1sAeunas nagvdluuiunialidudowadndvesnsruiunsmauny
vt widsanansanedtusuuresduresluanmsufiRese Welvianunsanevaues
sensiUasunlategsniiveinain lugaiduiadoufouinnssunaraauiuniu a9dnsd
Ugnils Jmusssunisanidsnagnd desilenagenitlunisegsenuaziivlnognsdsdy

2.6.2 AEINVRINTNANNLBINAENS (Definition of Strategic Marketing)

maﬁmmﬁmsmmm%ﬁﬂaq%ﬁ‘ (Strategic Marketing Management) Tawaudunseu
wnAnLarkuIU TR N seanaatielniiddy waznareduededlendndimiuesdnd
saitfumsimuiognedaiulugatiagtu (Aaker & Moorman, 2023) wuaAaiidlddninegifiesns
afawaUslomisvozdu nusiduguuesszeyenlunisdseg uazifivlnvosesdng Tasns
Anngidadndoanimuadeindinagns msdumanudeanisuliiififngnmdeniniuln nng
FEUANULANAININAKYS WAZNITYTUINITAINTTUNINTAAIAUTUNAYNSN1TUYatulae sy
¥9309Ans loauazinwealsiuieulunsudedu suthlugmaiamnesaseiilesuas dedu
uiudAyrean1sdanisnimmatadenagns Aon1siinaedive anmwandeunisuen oy
niwensmeluasdng aaugiuly (Hutt & Speh, 2021) MelrTesiiinseunquiausinisvhay
1laAURaINSYRIRaIn N1SANANTSEiNg AN USIaa Taulnisussiiulinauaiunse
n$mens wazdedrinneluesdng osAnsdsanmnsodumuarlivssleninnlonaiaiisany
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IH3suidautstuiiunning weuisssyuazdanistussanmufionafindu il elinagns
mMsmaaneUaLesieMIUAsLLUawmaIAEUen vsfeiuiligaudaesesdnsldogag
it (Park, 2020)

SnuszhudAAo N1531ATI1EIN1TMY U (Competitive Analysis) 03AnsaLdusios
Uszifiunagns $oldiuseu dodin wazunulfoinisiierafaduanguisesnduszuy
(Varadarajan, 2020) dsiiteliesdnsanuisarmuasumaimnanisudadi (Market Positioning)
Fuiugnd ety wasaunagnsnisnaiafiiuszansnm lifeadofnwenuannsaluns
wistulunarniag iy uisesuianndanatelnl msadassdndndusiuazuinig iie
MOUAUDIANNABINTVBIEUILNALLBUANA Y

N13AMIUNITAIUNITNAIALTINALNTABIDIAE NITNATUTENINNTNYINTNNITHAN
ANNANNITANIINITAATN wazAnenInn1sURuRNS o813lnd%in (Stavros et al,, 2022) na1IfAe
ssAnsddudiosdnasminensmenenimuaznisiuegiaiisme aiuiuauiiussansam
wazdnannlunisaniunagns w%auﬁgaﬁwmmmmmmﬂuamﬂaﬁﬂiashwiatﬁaq VnUELAEINY
msdadulauazmsdndunismisisnaiadosianusaniiuazusiugl e novausdfonis
WasuuUasveanannldegnaviuviasd

i’]ﬁ]ﬁ"fsLmeméfﬂL%W@amﬁmmsmimmmL%maqwéf%yuaaﬁu mmilsiensivAsunlad
YBINATN LAY ANULUHILTIANADANINAITHUITY (Malicha et al., 2022) ﬁqﬁaamﬁamiammm
watnvasmanuargusogisainane suimasinussInsdnsiduedeudienistous
wazwinnssy ngdaasulintdnauiarsninuimielug 4 nenisaaiauaznisussynely
welulad ieensgduanuansalunisufufuasadanguresesins

namlagau nsdnnisnisnainidsnagns iusuuuunisiansideslesfanssums
nsnaadfudmnednagnivesesdnseddlndda lnen1sinseiiddinisnsuenuay
Aely nsmvuesurdsdsduegiauiugt uaznislimineinsnanisnainegaiussansam
psAnsansaaiuarinuaaliuTeulunsudsdu eussanaAulnszozeniuas MR
fidsdu vietl nsdantsdnwnsdindiliifissfesnsideimidnagnsuaznisudadaaaiidsy
AL uidsdeansauBavigu uinnssu uaznsUuiadenagnéideliodnse

2.6.3 Uiumumﬂm%aamimmﬂwmaws (Key Pomts of Strategic Marketing)

n13nanLfenayys (Strategic Marketing) i 10t VU UFIUTDINITUY 9A TGN AN
(Segmentation) 8819ALLBEANNIY LLawmsmﬂaqmmimmmmumummh Taaunuvdn
dfyey il n1suUsdunan (Segmentation), nssaifugnAnidimne (Customer Focus) wag
nsadsAnALiNLAgNAN (Customer Value Creation)

(1) Msudsdunaia (Segmentation) Tuanmiingeunienisnaindagtu Ay
Fosnsvesfuslaadinruamefuasrarnvaisuniu uandiiiuinaialdiudsuainga
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o

ATV (Planned Economy) kastasdumuakaay lugmanaiidl S1unaegluslor
o (Buyer’s Market) ag1ufinUnuY nelid aulsuu m°uﬂmhﬂmuaamaumﬁmauauauwm
AuFeINI9Tamthil (Functional Needs) wintiu wisuansmaudiiannsndenlosmaansuni
wavaemuieladdninetld. mswdsuudasiitiiiuiinuddyues nsulsdunain
3950 (Refined Segmentation) lun1snataiinagns wanAaaInnIsuUsdIuuuuRLfufisn
#915nandadunieuen W na 01g wseTele nagnsidenagnsyatunsLUEIumL AL
Foen37usia3a (Actual Needs) waagfuslan (Thomas & Preethi, 2022) Tmsdsnanilaiifieaus
yliosdnsanunsassynguandudmnglfudug Bty uidstetmun suntimisnisan
(Market Positioning) fidmauLazaonadosTufinen mueseIning

aglsfinny Jedninvemsnensiliesdnsdndudeadenngugndndvungetng
sounay LesanbilinnngugnifivngauiuanuannsanazneInsvesesins (Hu et al.,
2022) n13inumUIMuIe3InIsHaITUIAINnRaNNITdaAY 2 Usenis tawa 1) linlsnseany
ninensludmnnguandn mnesdnslianunsansuauesliegiaisans msizagyilininens
gnidegdlifuaiazaaveudsednsua 2) msidennqugnandmneasaenndesiudnenin
ve103Ans Hlidenianiznauisiyadigeananeld MWﬂﬂﬁjiJ‘l?‘HLﬁWUE)ULGUGlﬁ’ﬂua’l‘&lﬁﬂ%@fl
BIANT

uenanil mMstmusngugniimnessiemandemainiignaseunsedlagguiee
Tngy L”iul,wifuzﬁﬂaq‘wémiLLﬂiqszTuImamiqﬁmmiaﬁamuummimmmnvlﬁ (Terho et al., 2022)
Bsazvioulifiuinnmadennandesaonndesiunsdnasiminensuaznagndnsimunlussos
§1IVBIBIANT

nanlagagy MadsuulamesanmaainuazAnudesnsianizyanavesiuilaa
Tnsuusdrunatananeduiiladidgaesnisnain@enagys (Dolnicar, 2022) ASLUE LT
wiuglsifisstaslinouaussarudesnsvesgnAutinangléfsatu uiiefiulszdniam
TUNIIRATINTNYINTUALNTIVUARIUNLINIINITNAIR AINAIABIANTANITOATIANNAINT
Tumsudstu uazduindoumsaiiulnesnaddulfodsluszansna

(2) nsajaitfugnn (Customer Focus) luanmundeuniagsfaiiudsuutas

81959157 a9fnsFenndyFumiImBaznsud iU Juusn Ty nelddediadiu
NINGINT AauEAAoIzUTIMITANIININeINsoe1lsliinUseAnSanasgauazasnenis
Wannegadaduld WisuldfunaseniindMidesnunsrundshewiuvensanansognaalile Su
Ta eadnsfsududosimsnensidegodisirinslugasiadnnuenlsgefigaiuie gnin ns
yaugnalalaiieanagnsniseain widgaduimusssuesins (Corporate Culture) waz Usway
A3U3M3 (Management Philosophy) finsgnéliidugudnatsvesmssadule (Ma & Cheok,
2022) uwaRnili3enfedliesdnnufsuannsduiuauiuy Product-Oriented lUg Market-
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Oriented Tngy s1un1sWaLIHA AT Us Lazu3n157 denad 0siUAINA DIN1TUB AN AN
nszuIuNsAanardiliesdnsiesdanisynianssulaedidmngiieinenmsadanuailiny
gnAn W ensziuauisnelanazanusni (Customer Satisfaction & Loyalty) wazlug
Anuiiuresasdnsluszozen
mssdunagnsnssjsthgnénsznaudag 3 sunoudidty Tiun

N15YAY Lmyﬁiﬁ]@jﬂﬂy’la §198 % 9 (Deep Understanding of Customers)
Funsnfemnusuuasiinneideyaresgndi velulifdenaussrinsmans woiinssunisie
MUY ANudeIns saudsdgmazanuyiimedignAundsy (Salminen et al, 2022)
Brsildloun midemann madeszitouaiBmgingsy uaznsduniwalidsdin Jsazaaelv
osdnslédayaifiedin (Customer Insights) Litethlugnisrmumnagnsnamsnainiiusiugd ety

n1suUsdIulagiIMUaiILiagnAn (Customer Segmentation & Positioning)
vasnianudilagnAuda ssdnsdnduseatsdiunainoenidungudesfidnvar sy
(Market Segmentation) PATuMTURRILIINsRaInTe AR TS oSN s denndes
AUAMUABINITIRNIEVBIAAENAY (Saxena, 2022) "jgﬂWi‘f!jslhEJIﬁENﬁﬂiG]E]UﬁUENQﬂﬁ’ﬂ(gf@&hﬂ
M990 annslinsnensednedundes uaniftuszavsnmlunisudedy

n1sa¥elaseasnsesdnsiia afugndn (Customer-Centric Organizational
Structure)
iielvinagmsnisjaiugniuszaumnudse esdnsdesairsszuuneluiidagndndugudnan
(Roelofs et al,, 2022) FavnedanisUgnilseumsgningdesandlunnszdu faudfuinig
sefugeldaufandinanuuumih ynaudeadilaimiivesnuiinareuszaunisalvesgndn
oeials Bnvsdavipsdaaiumemhauuuuysannsiiuassu (Cross-Functional Collaboration)
dielvmnineyisuimiulunmsaisnuduazenszfuUszaunsaivosgnin

n13USuUsIUsEaunI1salgnan (Customer Experience Optimization/luaafinsdi
saitiugnén msuulsszaunsaigndndulssiuiiaruddyesredeuas i fuduan
aaAnsTdudelinsNusIuTIuLaglaTIz JayaderiaunduaingnAl (Customer Feedback)
ogvalnane WeunnUiuUswasiaundnsasiuaruInisliaenadostuanudeanisiay
AUAIANTIVBIQNAT (da Silva Fernandes, 2022) wsna1nsi N5l Winnssumanalulad
(Technological Innovation) Safiununddglunisifiud seansnmuagaanIweIn1sUinIg
L‘ﬁ'aiv’fqﬂﬁ’ﬂé’%’uﬂizaumizﬁmﬁyaLLazmﬂﬁ?fu'%miﬁ 59U3 U (Seamless Experience), &
UszdnSam (Efficiency) way aianuiianelagage

N1983 WUUIAANITAAIALUUDIA TIU (Developing an Organization-Wide
Marketing Mindset) nns3jaifugnémaneanuin wiinnunaudruduinniseain Tuwiidn
woAnssuLaznTLIeLAszyAnaTHalnenTIRon1s U YRIgnATITlFeIUTUA (Kushwaha
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et al, 2022) fevu oeFnssdudesadng Sndrdndunisnatn (Marketing Awareness) uaz
Indnfindun1suins (Service Orientation) Wuntinamnsesu elviminanudilaimiig
waznsnszhmesmudswarentsdndulauasanufanelavesgndiegidls msafiaundnd
ansavilaru nstineusunnglu (Internal Training), 3¥UULTe34lA (Incentive Systems) uax
nsadrsussenassdnsfiiugnAnduguinans dundriagdienseduanunssiioTeunas
AUARasvaTIArasnineu shlvndnaunauiidwsulunisenseauanuianelavesgnen
st duszuy
asu amelddednindnuminens n1syaiugnd (Customer Focus) fiaidunayuadifty
Tunsademudisesdsduresasdng nadudiumadanagniiinsounquiaus msviha
L“i’fﬂif\]@]ﬂﬁ’laﬁjﬂﬂgﬂ%i ANSANNRUARILNUINIINITAAINDE1LUUEN, N15USULASIES1909ANT IR
danndediugnAl, N1sUSuUTIUTEaunsalgnd lUauds N15adaunAnnsnaIniuueIn sy
weliminensidfngnltluegresiuruaziinnagean nadwsldluiifousdieifinauis
wolauarAuinAvesnA widheliosdnsanunsaaseanuuanduazaulaiuseulunis
wtetu Suthlugniswaunognsdsdulunanafifinisuvsdugs
(3) Msa1sAnALiNLAGNAT (Customer Value Creation) nagnnsasnenaei
iinungnndunuAndidnlunszuiunisdanisgsiaaioln Inoianzluesdnsiisjutiuns
asnamlsdudmunendn nsandunisiina1vilioddnsaunsessylasAoUaLeInY
Fosnsvesgninisedisiignsmans dsmaliAnnsiiuanruazaamsiulamansugiooen
fivfodndny (/N2 2022) nagnsndniiogilomdsmaatanmueidiis Idud n1sudsdusan
(Market Segmentation), N115@3193af1 (Value Creation) kag N133N¥IAMUANAVBIGNAT
(Customer Loyalty Maintenance) Gqué’auﬁa"gusu'aEﬂﬁaqﬁﬂimmmmiqmnadmmﬁwlﬂu
syiuTiganiund
1) NM15HUsEURaNn (Market Segmentation) nstUnlageANd1AE VO
nsutsdrunaniedutiofeiuguveinisaiisaaiy esdnsannsoutinainvuelngfls
Jungudesifianudeanisuasauiiureuiindendiu iisliamnsanaiwmissdnfusiuas
U?ﬂﬂﬂé’mﬂmjmLflmmamﬂsfu (Schlegelmilch, 2022) fagg1aigu N1Inanedugnsiane
savd vidoyvdinsandideninovauessasumanizvasiuilnauingy fuslnamanibudiioy
F999017 geniufleuandunisnouauesaudeanisiawizau nagnsiguivilfiinaay
IoSeumusauashisasuainanuauisalunisviiilsvesesdns
2) Msandiunu (Cost Reduction) n1sadranmAntiialailddrinogiies
A1ROUALBIANABINTYBIRNAN uadsTandanisanduyuiilisndu eadnsilénisusdon
anegausiusiamnsodlagndtmneldogadnts idluduiidemenienans enudesns
LLazwqﬁﬂssumi%a (Soni, 2022) mmLsﬁﬂﬂﬁsdaaiﬁaqﬁﬂsmmﬁmﬁmgmmiamuﬁiﬁddﬁtﬁm
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Uselowd wary wiunineinsludanisudauaznisdmmuredmsunqugnananie dewali
Uizﬁm%mwmsmﬁmLﬁuﬁuuazﬁunuamaaa&im‘j’mﬁm fialugnunsdans n1sue nsideuas
i wagnsndn wonani mianszduAumeseduaralisedulavandaiidiuaeluns
indnsilsanssnse
3) N133n¥1ANUANAYBIRNAT (Customer Loyalty Maintenance) 113
afrsmnusnfvesgnandudnuilsesdusznauddnivaelvesdnsannsaadiailsdauauls
ogadsBu MadauondafusiuazuInsTUSuLAwIIANNFD s sIRINzYeIgnAn T fipaud
Pawaiianuiimels widsauairsmnulsiuisudansutaduiionn sonisideunuy (Sahi et
al,, 2022) gnéniifienudndiinaenduandodiosieeiios Fsliiisndinsanung udidsdean
suulunisueuaznismgnalvallussesens
a3U nagnsmsaanmuALiuLAgnAAseUAgY MIUUIEILRAIN MIEaR uaznns
Snwauinivesgnén ssduszneuiauivilfesdnsanunsaenseiudaanuanunsalunis
wistuuasaiuadsanugmenmanaldognaiung nieuisadanmaiiulnveslslussiugs
naviaudlauasysannisnagndivanieswands Fefioidueiosdioddiitaelvesdng
ansndnwaildiuisudanagnitasanuduilunaiedifinsudedugsldegnaddu
2.6.4 nagnsn1snanadenagnsauivandnelug lunaingnamnssutagdu gnen
liisadunnguveswariilsvesesdnswiniu uineling 20/80 naugnérselnajdaduuss
Fuindoundniidinalaensasioanuaunsalumsiilsveesdng nsuimsdanisgndie
Ingfluszaudanagnidnanaiduladvddgylunisenszaulinninuaiusanienisudsduves
99ANS Uizlﬁuﬁwﬁmmﬂaqwémwmmﬁm%’uqﬂﬁwiwimgﬁé’aﬁy
(1) N13uUsdunaIngnA1518Ing) (Segmentation of Key Accounts) A3
a'aummmqﬂﬁﬂiwaiw@Lﬂu%gumuﬁﬁﬁzgasm?ja psansSndudesihanudilawaziiasziau
fiosmaiamevasgninguiiosnadnts iievlugmsiandugnénudnusuazaudesnisd
wANFneiY (Alsem, 2023) N1siaiun Usn1skaglegduianizsne (Tailored Solutions) dmsuu
azngu asefiuanuiimelauaraieanuiniluszozen
(2) N15IATIFVALABUALDIAMUABINITLANITYARS (Personalized Needs &
Services) fladfuasnisaiequailiignérselugifionts “wilagniannninfigndndile
MULeY” (Turienzo et al., 2023) 84ANIAITHAIUT §1UTY AR NA1LTIG N (Comprehensive
Customer Profile) ttevianundlagsia nsguaunsduiiuau waganudeinismamaiiaves
anf uazthdeyadsnanuninnnlegiuansfiasnsaneuausdlsais
(3) Nag NS 7 L UAINLANAILINATINITUY 9T UAIUTIAY (Non-Price
Differentiation Strategy) LLﬁ'ﬁmLﬁu‘fjﬂﬁ’aﬁwﬁaﬂumiﬁmﬁu%%amaﬂqﬂﬁw WA lUENINATU ST
fiyuuss nagvdmsfianifissnsanmadeidusumieiiliditu dafu esdnsasTiarudidy
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U AULANA19YBINARTUTTLAzUTNT (Differentiation) N1TLATUATIY ANAIYVDINTIAUA
(Brand Equity) uaznsenszsuganmnislsuins iessslagninselug

(4) MIUIMIYeImNIsnangnA1selng (Key Account Channel Marketing)
msdansdesmegninselngidndudesiion szuugdanisgndman (Key Account Manager:
KAM) AifUszavnsnn esdnsmsdalsil msilneusuuasyseiliunaeasieliles ileifisinueuas
mudEyYeinte wonanil msadasetiemusiofuiunusmiensewusing
magsiadshisrentemensindmieuazifiunmsithismans

(5) szuun1sliusnisgnATelvg (Key Account Service System) nslu3nas
Alnunmgauazivssansamdusnguddnlumsinvauiavelauazanuindvesgndn
s1elne sruuilmssaudeanisiamn FussuesdnsiifagnAdugudnats nseenuuy
nszuaumMsUIMsTLiunasgunaglysda wagnsiaiuains msumsarmdusiusgndn (CRM)
iR MYRIUsTaAUNTAlgNAN

(6) iz‘uuaﬂ’uauumﬂuﬁﬁﬂazﬁm%mw (Efficient Back-End Support System)
nagnsnmaiadmsugniselngfesldsunisatuayunssuunsluiudeunss esdns
Sududosd infestionisdnmauasnsiieseidoyagndn fiuats wiourenalnlunis Usuna
ENSRLNEAMEUNUANIEAAALATNANDUTUVDIINA

a3y N1susmsnagnsanatglugaseunau 6 A1u lawn AsuUsdINnaIn N3

MBUAUBIAIUABINITIRNITUAAR N1TATINANUUANAILTIAMAT N1TTANTITYDINNITAAN
MsfaLszUUUINg wasnsatiuayumeluiiiussansam Weesdnstinagnimariiidenlos
fusthaduszuy szamsaaiisqadninuign Aselug tasuaienudng vetoduus
N13Aa10 Uag meamliamqmau nguinisnamdnagns Wunumanisiseiyatums
sm5°Jmma1ﬂﬁswnmwmmumumuLmﬂaawﬁ 5 1a8iuNITIUNUNTAAIAYBIBS Anslufif
N119UALILELEN? wmmswwmﬂaWﬁwmmmmﬂmimammuLﬂaaumammmaamﬂm
AAA NTAATILRTIANVBIANNUINTOILTINAYNS ﬂ’]i"UﬂﬂuW]ﬂ’NiJGl’e]\‘imil,%iﬂﬂﬁm’]‘v\lL‘W@ﬂ’]i
Auln uagnisaredolfiuieulunmudedy Suasilugmetauies i uvesesdng nquii
ATBUARUAIINANGNNIINITAATA AsAMUARaIl Y N15UsEYnalddIuUTEaung
nsmaasnuuRaAnLazuuulel Tnedudnuueddn e arailasedaundon n1sjuty
arwiianelavesgndn wagnstmuaidmnglusseren iodan uiillliuiAanssunis
nImaIPLazLasNa U AnBHaTesEmUsaNTnanInatn lunsideassd nguinismann
WanagnsgninunUssendldiunisduaiunmseainesulatves willseuazazasosulatuazdsd
saulall lngnunszutun1sdrdy taun nsuusdiunaingnAieg1sagiden (Customer
Segmentation) N33 aufulufingugnAntimane (Customer Focus) waznisadanauanfisua
n#1 (Customer Value Enhancement) iothlugnsesnuuuuazdiiunagnnisnaindi
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AruamEIzaniu Taonsieseiddnfeiunguiiusadmnsvesualiononas i34
poulatl MaspymufesnsuazanuBureuiiuendnuel saisnisUssgndlddmussauma
n1snatnasielvid 1wy n1snatnadunus (Relationship Marketing) Laz n1snaiaLdataya
(Information Marketing) 133 fsisdnmauummslumsasrsteldiuisudnsutstuilaniay
dvsuwnanvesueoulad nasnauussaidmunglunisisganazsnwivud wanglaegng
soiflesluaninmanaiidnisudadugs

2.7 "giieades

Vieira wazAe (2019) lvn1s@n i eafun1swaamInagnsnIsnainfnIviauuy B2B
a a a a | dy Y & ! a o v w 3
nilusednsualunainialug Inedliiuin lun1agsna leaanisludssmeamaamiam 03Ans
AoandyiuauinmenaleUsznis W n1sveeiivesnisidnddumesids nsiiulavesd

v
¢ =

ARIISY uazAuvaINrangvesdodinueeulatiuazunanvosufdvia egslsiau ensmans
mMsnaalutlagtudiauumnaiidauiensliinieionisdeasidviafiinanniseiunis
19909603 (19u AefiFerldans Foflesdnaiudmes uagnanandeidemaiva) augiu
nsdemsiiindulaesssumvesmain (1Wu nsuandenudedsauooulay wagnsdndusiy
wuvoeiuniinveuniosdefum) egslsiaastisduaiunmsveuaznsidulavesgndn 828 ¢
odaflUsEaVE A iiteneulandl wanwildadauasnageuLUUsa0s Digital Echoverse Tng
saanteyavualugvesuisnnildulsumaundaddszoznainisiiudeyasniuuis 132
dUai wazinsIATeRisIekuuTIaenmesealnsnsadil (VAR Model) Han1sAnwidugy
A anvesnseuLAnEuTuaaaislual Tnenuindediesdnaidudives (Owned
Media) uwaznismaindagiieminaiia (Digital Content Marketing) fiunuinddasenislauda
andnlsl TuvausfidvswavesuususiiAnanmsuensevudedsnuesulatifidnvaziduiisanis
dduasedefiesdnafiudives inninsunuiidedidedldans (Paid Media) nansAnwiise
agvioufamuddyresnisiauinaialunagninisnainvesmanaili wagdiisdinguuuy
wansznuvessyuuinateyandiaeausnseiulumuuunmagiinig defoiduuniSeudfy
dwsuguimsosdnslunsesnuuunagnsnisliindsgnuaznnsuie 828 lusanaiinlvsl
Tudndunils Panda waz Mishra (2022) lévinnsAnwiAsadunisnainidsia Tngss
a¥19 nsoumAdesummaiafdviafinsounqu Jdlifieaiuiiuumadanagnslunszuiunis
mensraaiity wisieseiddndwmansenuidelfiiveanaluladuazunanesade
FenufifideuszAndnavnanimman suidelldiauuarussgndlinseun1sidednd e
Funseiisnsfnufivainuansuaznumuuiens i rdeddudifieng 4 vesnisnainiaa
lngtan1znNIsUs suisuALLANA19TENI1IN1TAAINAITIanuN1 A neelal saudienis
Anspiunumeaaiesdiemanaluladuazunamiesudedinulunmsatuayuainudisaves
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Tawanidvia nansidedlhifudufiiawinsoudndniaumngaudenisusuldtugsi
yuLdn (SMEs) titetfuuuamalunswunnagnénislavanadvaidiniunisdiiugsie Snviads
WueniadeldiuTsuianzuesnisnainniud edeau (Social Media Marketing) 7l kansnsann
Fsnaanuusaiu lnsanunsoueuanudangy anusind uagnsdifefuilnnegenss
Wwnglafnin

Deborah uagamy (2021) lAnwinsdvesgsianosfuaniznau (niche beverage
enterprises) IngjsilAszsinagnsnisasnanusudaaviawaznsdoasmanainesulay aneld
USUNYDIHANTENUIINNTUNTT2UIAYBY Covid-19 ilesdnsgsRadesusuiiasuianseu
vsdnlugunasme fuooulat Tnsiamzludinvesnmsairsuusuduaznisdaaiunsnain 49
duladdyresmssuiugsie uadedlduien ou lugramnssuadosiuadslnifu
nsdifnu Inenan1339839 nagnsnisdeansuudessulatves Qu asouaauly 4 duwdn
¥un msdeasdeyaiud maauedeyauims temsnsie msduaiumslavan nagns
msdeasieysanmsianan dsadsuinegsiifddydesenriouasmaiiulavesgiugndi
Tngandunsioansuuuvanedd s dunsdearsiifianudiileasranisandi (redundancy)
MseunsTeyaidslsinmg (educational) n1slifutina (persuasive) uaznnsdeansifioasns
anudlafidaiau nansdduaudanantiels Qu liissussgnisifiudnsnmsidulnves
anA1 widianunsaenseauauitnelaLarAuinAvesgnA (customer retention) ladneae
miTeisasveuliiriufisanudfyvesnisuiunagnsnismannddvauas nadenldisng
doansfivinnzan ieliudnnnvesuuTuAAIYa Jeannsaduuuimefidauedmivgsia
PUIAENDY 9

Al Adwan uaganiz (2019) IéihmsAnwidadniAeaiunagnsnismaindidnnsedngd (e-
marketing strategies) ¥o4gsAavwIALanTuszIMATRTLAY Tnoll ingUszasdudniiod1saah
ssfarundnianiasafinsenusruldedislsiunsldunanesudaeuistluroadu
N3aULWIANYBINITITEATEUAUBIAUSTNOUAIATA8UTENS LAkA N1SUSNITUAINITVY
suUsEINUIMIRAIARTYTA 1A3 BsileniamImaineeulall uaznanszNUTBIMTAAATUNITHAIN
wuudidnnsetindsoUssAnsuaresnagnsnianmsnain uddelddauuigiuidenla 4 Tods
d0nAdNUNAAIT 9 voslunadrauldlsey warldn19iias1eRtadultegudu (Confirmatory
Factor Analysis: CFA) §2uA UNI985 19LUUI1A09dUN15LATIAS 19 (Structural Equation
Modeling: SEM) Lilenageuasmfigiusana1n Teyaldangdanisdiensmaindiuan 110 Ay
ye3g3AvuIndnluaesuay nan1sAnwnudt nquguilaafidengsening 22-35 ¥ fuudlda
gousuNImaIARITalug LT Nt efiussvdauas sy AvBamannnd Tunediguilnaiid
o1gunnindivinfioysnydeuuinndt ilesanuinanuuazainalindaluszuunismain
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agviouliifiurnudnduiazdeaiiuanutilanazniseonuvesiuilansenisnainooulay
uananil 1uifedsryfdesinuesesdanululsniulasiadnvesmanndidnnsetnduas
watnvesanuduiusseviegsiarunain Sedaldldfumsinmegadivme fau vuideilsl
Wsdlduiduniudesiemdnms uidshaueussifuiifedesiuunumvesuloviouay
msatuayuanmesglunisduasuniseensudneuiisedmsugsnavunnidn e?faﬁﬂaéﬂmiﬁ'ﬂu
TanguiuezBaUfun wazaunsailulumnsdmnsunmsanwlueuian

Khmiadashvili (2019) lavin1sfinwinagnsnisnainf anabugnaivnssulsiwsy lng
yaduluimsvianudilanansgnuuazannuduiaveanisnainfavalunaiaiinlmiaz
gaAMINTIIaME 19 geRalsasy eAdetliiduth winseaeRdvialdidaniunumddylu
MstmusiBmsfiusmaa fiuiusiugnatlusgiulan udanuvainnanevesgimansuas
UFunnegshadiasdamalitinAnnuuans1enulssansa nvenagnsnana? am‘i%’aﬁguam
HIN9339AINTg Ineamen1sieszilungmdad (Thilis) Ussweeeside uazgsiavuie
Enlulszimaesuau nan1siseiiunisiansangemnanismanadviaivaimane liun dof
Us¥mIusnves (owned media), & suuusseiiu (paid media) tay d o7 lasuaindeny
(eamed media) naenauunumvesiladesuanudBulazdseniiaziiousglunagnsnisnain
Advia 3%3%’816&’1"1%&L%aﬁmmuam%mmmw U5¥NaUAIENITANTINTIUUUADUNINIINGTAAVUIA
anluassuau wazn1siasizinsdifnenlsaususiuau 70 wislungaindad nanisidenudn Tu
na1aLAnlug 19U usda d ol usumdudivesuaznisnaianuuLiunisfiega (inbound
marketing) flunumddnysionisldundsgnd lusesunuuazniad ﬂammimmmmauaau
wiliiusessual§ussloniannmsnarnidiaunnnd IuﬁummwmmUmmmaumummﬂﬁmm
anudvidolilindanisteviseeulay Tugnamnsslsausuvesaesids nagnsnisnainAdviad
gnienlu Jadudrgdanudnsavesysia dedunvasviouliiiuts amnurainraiswazaly
Fudou vaen1snainndvalugiiniauszgnanngsnfiunndatu ndouiududaruddyues
msfaLINagnsnIsAmInTidenadesiuuunamsreInaaLaraRE NI  Seannsaidu
wnUURLAgUITMswazgivuauleuglunagsfalaegeiliusydnsua

Khan wazaniy (2023) Ieldsa0uisaseidasinailednuiiadeiisvswase annuie
welavesgnén melduiunvesnsteulsosulaflutssinaufaniu Sadugmamnssudifds
wulnegrsmaiuasinisudaiugs msvenesvesunaniesuseulatliiuasuisnisifusiag
Fadauazuaudn vilianudlalutiaded fuunanufianelavesgndnatend udsdrdy
Ui ldatansounaAnlnadenlosiuysdase taun AMANYDINGNAN, AUUaBAdY
Yoo UNAATY, N155UUIZAUNITINGY, Lay Ualauaiitay (promotions) AUAILUIAILAD AL
flnelaveagnd Bideerdenaivdoyaidsdmanngléruunanilesunisfeuteeulay
wariasidieimaianisadn nan1s33e3liiudn auninvesdieya (information quality),



58

AMAINUBITEUU (system quality) uag AMAINUBIUINIT (service quality) Jutladud i
dwatornufianelavesiiuilae dodunviifayunsdessdanuilusunismainddva taegas
oune ftuiedeundnuasnnufiswelognén lugraminssunistomeesulay uagsilviuums
FafuRuaglruinsunamie suseuladlumsuiuussganmszuLLarUINS Wlenauauese
ANUMANTIvRINAATENTERUATINTINEllAY TN

Alnaim uag Albarq (2023) l#@nwinavesnisnaindasiafiinongAnssuguilaaly

= 1<

9AAIMNITULNTUTINGT (Fast Fashion) veauszmegiafionszile (KSA) Fadugaannssudid

[

naivTnegesimsalutieldAvinun Tnensnanaddvadiunuimddalunisuasuulas
ngfnssuuslnanelugramnssudngn suidedldsetsuisitedusma Taifudeya
HIukUUARUIURRUlaNAINNGURAI0E1LULEEAIN (convenience sample) fianTodufundy
san5lu KSA FeyadiligninaniiasevisneadAdmssaun msleseianuduiug wagns
Ansgviannoy wanTiTeTlmiuiguilnaly KA Snsmevauedudsuindenagndnisnain
Avialugmamnssuunduniaig uardvdnadinaniideddomaada

Singh (2022) AnwransEnuvesdslnsfiiireidondivenidadefius Dainik Jagran
Tnetlidiuhmaddaassvlmilfihundnsufeuasegdnivluasiivesdinuyue
widsauazgonsulnfn “dolval” Taevily uwinrundlaluseasBendedndensuandnaiu Fq
mmLU?{auLLUaaﬂé’ﬁqmaﬂswwiaqma’mﬂiimﬁaﬁqﬁmﬁaﬂwqﬁﬁaﬁﬂﬁm nsintuvesdelmaivh
Tilassadrveadomdnluntedofiuiiviounvasy waevlvintsdefiuiuaslnsarsifiou
Hamuadosimuinedtuseulatavg wiulsviensituguaduusiusnisenanuiy us
Usinmmeadevanlduiuiednstaay sidedydinsgiuualiunsisuudamesm
NUWTNVOINUIEDNUN 1w TUN WD UL Dainik Jagran Tura9U a.A. 2005-2015 lagldnis
Apseiiiomde (media content analysis) waz35n15guR798 190U TUITUU (systematic
random sampling) fegaTidenysenausnentidefiuisieieusiuiu 12 atusel (Fenvin
Suvhmsusnvesusiazifion Tneiiuaniudunsusnveaiteunnsie) sunduyadeyadmiuns
Ansedt wansiteseyi Usinandevinntiusnvemilsdofiun Dainik Jagran anasiades
o 42 saendrsaniianw wandliduiunlduveademanlaesulutidnd nidnuue
anasedreLiles

Gornostaeva et al. (2019) fiinguszasdifiodrsauurliunaziadosilofldlugiunis
Fansnisnaindenagnivesgsiadudnaielnilusads suilidudeenusuduuas
Yarauelunisveenslivselovinnuumeeziedesiiomardesafudnenin snidedld
8n1531A518MULLIN (trend analysis) WaEA15IATILNTINTInE (logical analysis) LTunseu
s2108U3B39 ilefnwniadudfyfidmaronisdanisnisnannidsnagnsvesgsiaduanly
faide maenaunsRasuanunsaiagiuvesmsUssendlifiamauaziaieadions 4 nan1side
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WU NIARTUNLAILNITTANIINITARIATINagnSvasgsNaAUanlusadudsnsiianvae
nszdnnszansuazliiuszuuasuiu demalilianmnsalddnenmsnunsnanaldegnadiud uay
iiusgansnmnisandunuwazavannsalunisudduresgsiagninin mAfeilfaaue
sl o Idnvaziduinnssndieduaiunsiaunmsdnnsmssaaidsnagndusigsia
Fuanludade Saflnuaviludmnuiuaenmsussandldass

Yurizka et al. (2022) 59313129 @1521T 90 AsT5UA BT “N158RNTUAULEY” (self-
acceptance) KuiaaasenludsdinnaLs 8 Our Beloved Summer lnguaa31n15uausy
nuiestgliyanainuguinndu ldfnadernuimeludiaussdriu arunsaufudads
Aauindon wazueaiudnenmueanuies nuAdedldsedeuififegmainiuunssaun
(qualitative descriptive method) wardsailom (intrinsic method) Lﬁlaﬁzqﬁﬂwmmadﬁ’s
azAsuazaemonooniluULUUNTUIIEBRNazBen nansAnyneliiud Ao 1w
F3dlnsvien] arunsafudomnmilsivigaivayuaznssiunssuiunsyouiunuies lngu
mMaasesiagviouliiuisnuddyuazdvinavesnssensunuesiensliTinvesynna

Pojoga et al. (2020) lavin1s@nwiwalenslsuiie Tagi ma‘m/?am]wg (network
theory) wldiflenumu “wleeaivlvalidowsn” ves Liviu Rebreanu fifded lon mm%u
gatfunsuenunaunuariinmsidiinaniniunsunngiuas iU jduiudueausiay
fagas ioaiunuuiassmsdinaaimsdsauuasdaanyanaluiFes namdedameli
Fuhanuwnsmassuiudsesdmadenatlunmauaslassaiawesdoss Snitadasioulyt
Wiudemnuduiusiiasunuimuesdnas asd A Aiflsuauunauuanndige

Chen et al. (2020) AnwAuiisnelavesldunannasunisinyiesulatlulszimaiy
meldanunisainsunsszuInyes COVID-19 Tnesjslinsesinansznuainnisiuasusuuuuns
Founisaeuinnisnulziunuudafulugnisifeuseulal uazinauedeiauauuylunis
snszduAmNINIsAnweaulal viuddeiifufoyaanuuuaeuamuarnsisdoyaooulat
(web crawler) ieinasrsszuusaiinnudianelaveadfld (Customer Satisfaction Index) uag
THlunnalasaeyszamifionnuunisunsndu (BP Neural Network) titeviuneaufianelaves
J14 nan1539edliiiudn adeduyanavesldldlddwmalaonsadennudfisonala ue
AIaINTITalUN 51997 (Usability) esiwanesuildnswand19ilted Ay

Endwia et al. (2021) 3{sfnwaninnswdsduvesgsiawnaniasunisdnweaulal
Aelauualdunisldvimsvesiuslaanauiaiuelsdu Z uazdaauilen lnedinsievidade
AanmnnsTiusMsmnedidnnsedng (e-service quality) Aidinasenisindulaldunanlosy
TIiinmsnauauasenunnnisveiuilan ngufeg1suseneumerldunanasunisinw
soulauludsswerBulatligediuiu 262 au lngldisn159As189 PLS-SEM nan153denuin Jade
AuRuANUINMsBianrseiing laun Ussdvsnm anufianels waznisAuasesrududiuda
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fanuduiusideuiniuauiianalavesuilnea wazauianeladdmadsuindenuing
YBIHUILNA

Ali & Anwar (2021) fnwn naqwa’mm"%ﬂm (pricing strategies) ﬁ'ﬁmam'awqﬁﬂiw
Fuilana Tnoysmaaauiinagndnisnesaaiunsaiduiaiimun (determinant) idsnase
ngfnssunsdevesiuilnaldogidls suideldssdouiBifeusunn (quantitative research
method) LA Ut 8y a31NNAUAIRE19TIWIY 162 AU LABIFN15d uAI98 19U UUE N (random
sampling) nan15398uangliLiANI1 NAENSNITAUUATIATLUULIIEAAIA (penetration pricing)
n15110A1ls (price skimming) NSATRUATIAINLAIULUIRAIR (market share pricing) A514
vdenuaziules safensivunsiamunIselu (competitive pricing) duiidndnaidsuin
ogsflddAyn1aada (A szdu 5%) dengdnssuuslaa wail f1 B maaé’mﬂiﬁ”}mmqq
N1 .001 kagAn R? ﬁﬂ%’wﬁ'ué’aaﬂui ¥AUEFIUIN LLamﬁqmmamwﬂumia%mamm
LL‘Uiﬂiaum@awqmﬂiimmuﬂﬂﬂimammﬂizﬁmmw uannil A1 F uansliiiiudn fulsdass
onuailTeddaysaufululuna veziiads Durbin-Watson (DW) ﬂmwummaaﬁumﬁmm
autocorrelation myluluina

[y s

lbrahim (2022) 143tA3189iANUENRUSIENINN A9NTIUNIT9a IR IuFoFIAuDDUlaY

[y

(Social Media Marketing Activities: SMMA) iU A294AnAlunsI15814A7 (Brand Loyalty: BL) I@EJ
1452108035 meta-analysis mamammia‘i’ﬂﬁﬁﬁmwa 17190 20102019 Fauay 11 Fu
i’gmmjmhasmﬁga??u 3,535 AU NANTIATIEAUAUERASITALIT SMMA uaz BL Snanudusius
Fevanluseavazau (cumulative level) lagdipnandunus (correlation coefficient) Lynfiu
0.49 Fsdnogluseiuuunasisvunslug (medium-to-large effect size) MsAtATIZALLILALSS
NUINUTLANTDINAUATDE1T UTELANNITAITIV Uaga1fUNITINSUAULUTUATOIUTELNA
(national brand ranking) flunumduiauussaiu (moderator) fidnasomuduiudsna
Tunanssiudiu Jadeduseaulamidnyg szdunsideuse (connectivity) wazaadinswmu
uywe (Human Development Index: HDI) laiusnguaniduageiiveddgsionnudunus

S¥1319 SMMA wag BL





